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NJ. Rating Office 
Announces Numerous 
Revisions In Rules 





New Section Inserted Governing 
Pro Rata Cancelation; Auto 
Charges Removed 


FARM COVERAGE LIMITED 


Several Towns Secure Improved 
Rating Classification; Changes 
Lower Rates Slightly 











The Schedule Rating Office of New 
Jersey on Wednesday announced re- 
vision of numerous rules applying to fire 
policies. Several of these changes are of 
more than average importance, particu- 
larly those having to do with pro rata 
reduction, removal of charges on auto- 
mobiles and other vehicles, up to five, in 
private garages and the placing under 
control of the amount of insurance which 
can be written on farm property. In 
sending out to companies and agents the 
revisions to the rule book Leon A. Wat- 
son, expert of the Schedule Rating Of- 
fice, stated that policies affected by the 
revised rules (except changes in charges, 
town classifications or class rates) may 
be written in accordance with either the 
new or former rule until September 30. 


Numerous Towns Reclassified 


A number of towns in New Jersey 
have been inspected and advanced in 
classification. The net effects of the re- 
visions in the rule book are to bring 
about a moderate reduction in rates and 
increased uniformity. 

With reference to the revised rule on 
automobiles Mr. Watson says: “Dwell- 
ings and private outbuildings that are 
specifically rated at dwelling or out- 
building class rate plus only a charge for 
automobiles, shall be subject to the pres- 
ent class rate with privilege for not ex- 
ceeding five automobiles with attachment 
of Automobile Permit No. 1 and the spe- 
cific rate shall be considered abrogated. 
This does not apply to risks specifically 
rated on account of exposure or for any 
reason other than to provide for former 
automobile charge.” Permit No. 1 in- 
cludes the stipulation gasoline is not to 
be kept in garages except in the regular 
gas tanks of the automobiles. 

Section 2 of Rule 17 has been added 
> to take care of pro rata reduction of in- 
surance on single locations and reads as 
follows: 

_“A. Insurance covering only *merchan- 
dise or stock, raw, in process or finished 
(except cotton; crude petroleum or its 


(Continued on Page 26) 
——_—_—_—_—_—X—VKs«V—=s>SDV=]"="="=" 





| See Page 1/8 
Brokers & Agents. = oo, ae 
Marine Dept. . ce a ate T. a 
Casualty & Surety... om ae 


—_——— 




















NEW YORK, FRIDAY, AUGUST 16, 1935 $3.00 a Year; 25c. per Copy 
| 5 . . 
| A SIGN OF Popularity Of Life 
iia Insurance Disclosed 
STRENGTH a SERVICE In Tax Bill Angle 


/] LANCASHIRE « 


INSURANCE CO 
LTD 


—_ 
DEPENDABILITY 





44444444444 





The London & Lancashire Insurance Company, Ltd. 
London & Lancashire Indemnity Company 
Law Union & Rock Insurance Company, Ltd. 
Standard Marine Insurance Co., Ltd. (Fire Det) 
Safeguard Insurance Company 

Orient Insurance Company 














Ww Departmental Offices at 
v Hartford, NewYork 
wv Chicago and San Francisco 














Invictus 


From time to time some life underwriter examples human 
heroism that inspires. One of our people, at 60, whose adult 
years had been successfully spent in another business, was sud- 
denly faced with an apparent irretrievable disaster. But here 
was an unconquerable spirit. This man turned to life under- 
writing, and he flung into it all of the qualities that for forty 
years had given him adequate reward. 


Life has now demanded, at past 70, a supreme test of his 
courage. A menacing ailment two weeks ago necessitated the 
removal of his left leg above the knee. Wéith buoyant spirit he 
faced the operation. Recovering, he has already planned by 
what physical means he shall continue his work of service and 
of profit. Commiseration is voiceless in his presence. 


Our lesser problems should be successfully solved by cour- 
age; self-pity is fatal. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President : 
PHILADELPHIA 


Independence Square 











Public Becomes Articulate Insisting 
That Its Proceeds Be 
Protected 


CHANGES IN _ SITUATION 


Not Known Yet In What Form 
Measure Will Reach Presi- 
dent Roosevelt 








Irrespective of how beneficiaries of in- 
surance policies will fare in the tax bill 
when it finally is placed on the desk of 
President Roosevelt for signature, one 
angle of the situation stands out promi- 
nently. And that is the widespread pop- 
ularity of life insurance in this country, 
and the rush to the front of staunch de- 
fenders of insurance proceeds. They be- 
came articulate in Washington; in all 
parts of the country. They appeared be- 
fore the finance committee of the United 
States Senate and in daily newspaper 
columns all over the United States. They 
included representatives of the United 
States Chamber of Commerce, of wo- 
men’s organizations, of persons from 
many different walks of life, including 
the halls of Congress. They were articu- 
late for amendments which will protect 
the beneficiaries so that lifelong finan- 
cial protective programs shall not be 
suddenly thrown into the discard. They 
were emphatic against legislation which 
will not give proper exemption to those 
who have spent so much of their savings 
and other income into protection of 
homes, families and business. 

Protests Spontaneous 

An interesting phase of the situation is 
the fact that these protests and argu- 
ments were spontaneous, and did not 
originate in life insurance circles. 

Beginning with Monday of this week 
a great batch of telegrams was sent to 
members of the Finance committee from 
all parts of America. 

As far as the insurance people are con- 
cerned they also gave Washington their 
opinions. The National Association of 
Life Underwriters has kept in hourly 
touch with the situation. Both President 
Riehle and Managing Director Hull made 
visits to Washington. 

As The Eastern Underwriter went to 
press it was impossible to forecast what 
will happen from the insurance stand- 
point. The Senate bill eliminated the 
inheritance tax end, amending in lieu 
thereof by making some increases in the 
present estate tax rates, but the Admin- 
istration forces insisted that inheritance 
tax should go back. The New York 
Times said Wednesday morning: 

“A movement is on foot among Senate 
leaders to restore the inheritance tax to 
the bill, but in a form considerably dif- 
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Cathrine Curtis Becomes National F igure 


National Director of Women Investors In America, Inc. Impresses 
Senators in Talk Before Finance Committee; on Radio Twice This Week 


A fortnight ago Cathrine Curtis of 
New York City, national director of Wo- 
men Investors in America, was known 
to only a few insurance people as a ra- 
dio talker on financial subjects. In the 
two weeks which have intervened she 
has become one of the most publicised 
women of America; has become a per- 
sonality of real importance in the world 
of insurance. 

This change took place by reason of 
the unheralded appearance of Miss Cur- 
tis before the finance committee of the 
United States Senate to register on be- 
half of the women investors of America 
—the owners of 210 billions of dollars of 
the nation’s wealth—a vigorous protest 
against the menace to security for wo- 
men which she saw in the tax bill as 
passed by the House. She regarded the 
bill as an attack on thrift and she felt 
that insurance proceeds were in danger. 

When she finished Senator King said: 
“I think generally her proposition in- 
volved not taking the money which is 
expended by the man or the woman for 
insurance policies; that they should re- 
ceive a deduction from their aggregate 
earnings for the amount which is de- 
voted to that purpose; and, secondly, if 
I understand the lady, that the taxes 
ought not to be upon inheritance taxes 
such as to be confiscatory; that women 
and children should not be deprived of a 
reasonable amount which the husband 
has anticipated that they should have 
upon his demise.” 


Comment by Senator Lonergan 


Senator Lonergan said: “I am in sym- 
pathy with the views expressed by you. 
Iam in favor of exemption of proceeds 
of life insurance policies up to a certain 
sum. 

Miss Curtis made two talks over the 
radio this week. The first, over the Co- 
lumbia network, was on Wednesday 
night, subject being “Does Tax Legisla- 
tion Menace Family Security?” On 
Thursday night she talked over WINS, 
New York City station, on “Women and 
Taxes.” Text of her talk last night was 
one plank of the Karl Marx platform, 
to the effect that the family unit has to 
be destroyed before we can have a so- 
cial state. Miss Curtis handled this 
Marxian doctrine without gloves in her 
defense of the home and family. 


Career of Miss Curtis 

Miss Curtis is the daughter of an up- 
state New York man who had consider- 
able experience with investments. She 
moved to Arizona where she became 
owner of a ranch. One day while in a 
Phoenix hotel, Harold Bell Wright, 
whose books have the largest sale of 
any American author, saw her in the 
lobby, asked the clerk for her identity, 
and later had an introduction arranged. 
He told Miss Curtis that she was the 
exact type of one of the characters in 
his novel, “The Shepherd of the Hills.” 
Vhen a motion picture was made of the 
book she was asked by Wright to im- 
Personate this characterization and did 
so with success. Later, she became the 
first woman independent producer of 
Motion pictures in which capacity she 
demonstrated that she had splendid busi- 
ness and executive ability. The princi- 
pal picture she produced was Ralph 


Connor’s “Sky Pilot.” It was distrib- 
uted through First National Pictures Co. 

Returning East Miss Curtis became 
interested in club activities, and served 
as vice-chairman, Department of Citi- 
zenship and Department of American 
Home, New York City Federation of 
Women’s Clubs. It was in connection 
with that work that the attention of 
women’s clubs was attracted by a bill 
which had been introduced in Washing- 
ton by F. H. LaGuardia, then a Con- 
gressman and now Mayor of New York 
City. It would have provided a tax on 
stock transfer sales. 


On Radio for More Than Year 


This tax aroused clubwomen because 
they felt that the tax would bear very 
heavily upon them. Among women who 
were most interested was Miss Curtis. 
She was one of those who had recog- 
nized that women are very large holders 
of the country’s securities. In fact, a 
review of the holdings of stock in four 
of the largest corporations of the coun- 
try, including General Motors, had dis- 
closed that at least 50% of the stock- 
holders were women. The women then 
decided to make themselves heard and 
they did become decidedly articulate. 
The LaGuardia measure did not go 
through. 

It was about this time that Miss Cur- 
tis began to become known as a pro- 
tagonist of women investors’ rights. She 
felt that women throughout the country 
should be made to understand the im- 
portance of their position in the finan- 


cial world as owners of all those billions 
of the national wealth, and that she 
should do her share in telling them 
about it; and to her the best medium 
appeared to be the radio. She began to 
visit radio executives with the idea of 
giving an educational program based on 
finance and economics. She wanted a 
spot in which she could talk to women 
of the nation about their financial prob- 
lems. It was not easy to convince the 
broadcasters as they are cautious about 
permitting talks on finance unless con- 
vinced there is no ulterior motive. Miss 
Curtis demonstrated satisfactorily to one 
chain that her talks would be education- 
al; have no special interest and that she 
had nothing to sell; and one of the sta- 
tions gave her a tryout. 

It resulted in talks over a network of 
about twenty-six states for a period of 
more than a year. The program was 
known as “Women and Money.” They 
were made over the American Broad- 
casting System, Station WMCA. Among 
titles were “Women and the Stock Mar- 
ket,” “The Woman Investor,” “Analyz- 
ing An Investment Circular,” “Syste- 
matic Savings,” “Investing For Income,” 
“Why Depression?” “Speculative Neu- 
rosis.” 

Women Investors in America 


Before those talks were finished Miss 
Curtis felt that they should not fade into 
a mere memory; that something more 
tangible should result; and that was the 
beginning of the Women Investors in 
America. It was incorporated last May 


Miss Curtis’ Washington Talk 


Addressing the finance committee, U. 
S. Senate, on the tax bill Cathrine Cur- 
tis, Women Investors in America, said 
in part: 

“Women are daily becoming more in- 
terested in national financial problems. 
This interest is based on the deep re- 
sponsibility they have as guardians and 
trustees of a vast portion of the coun- 
try’s wealth—insurance policies, savings 
bank accounts, trust funds, real estate, 
in addition to more than 50% of the 
stock ownerships of many of our larger 
corporations. These millions of women 
investors constitute a large proportion 
of the taxpayers, and will be affected, 
directly or indirectly, by tax legislation 
which is unsound in principle or in- 
equitable in its demands. 

“A tax once imposed, even though at 
a low rate, is usually followed by in- 
crease upon increase, and rolls up like a 
proverbial snowball. 


No Unknown Reservoir of Funds 

“Many people, including many in pub- 
lic life, appear to believe there is a mys- 
terious reservoir of funds from which 
taxes can be paid indefinitely up to any 
amount. That’s untrue. Taxes must be 
paid from receipts in excess of expendi- 
tures in connection with business ac- 
tivities. 

“Women expect security for them- 
selves and their children, and, therefore, 
are particularly interested in the insur- 
ance and inheritance angle of tax legis- 


lation. They must consider the inheri- 
tance they receive from their families 
and must likewise consider the family in- 
heritance to be received by their chil- 
dren. 

“It would seem in furtherance of 
thrift, in the interest of the Government, 
and as a matter of fairness to women 
and children of the country that some 
provision should be made to permit a 
husband, during his lifetime, to pay from 
income whatever premium charge may 
be necessary to buy insurance which will 
be sufficient to cover heavy death duties 
that will be charged against his estate. 

“This would be one method of avoiding 
the depreciation or perhaps entire loss 
of income earning properties. We be- 
lieve that families should be able to in- 
sure against the damaging levies of 
death dues upon their livelihood just as 
they insure against death, fire, tornado, 
etc. By provision of such tax free in- 
surance—limited if you like—for the pur- 
pose of death dues—an insurable man 
sacrifices present income in order to 
make a plan of investment for his fam- 
ily before his departure. Without it he 
cannot be assured by any form of will 
or bequest that taxes, shrinkage of value, 
general business conditions, heavy ad- 
ministrative costs of his estate, will not 
defeat his plan and make his loved ones 
dependent upon others and deny them 
adequate educational opportunities. The 
principle applies alike to large and small 
estate.” 





Herbert Mitchell 
CATHRINE CURTIS 


and offices were opened at 535 Fifth 
Avenue. Miss Curtis became national 
director; and Jean Nelson Penfield gen- 
eral counsel. A well-known lawyer and 
parliamentarian Mrs. Penfield was head 
of the Brooklyn Law School’s depart- 
ment of practical law for women during 
the World War and was honorary presi- 
dent, Women’s Practical Law Associa- 
tion and chairman of the woman’s suf- 
frage party for Greater New York ‘and 
also was at one time national president 
of Kappa Kappa Gamma. 

The Women’s Investors in America is 
incorporated to provide a non-partisan, 
non-sectarian, non-profit making organi- 
zation through which women may be 
aroused to a realization of the stake 
they hold in the nation’s wealth and 
prosperity whether they be wage-earn- 
ers, property owners or home makers; 
to support legislation which has for its 
object the protection and preservation 
of industry; to oppose legislation which 
is economically unsound; to revitalize 
recognition in the basic American dis- 
tinction between sovereignty and gov- 
ernment; and to protect investments by 
seeking to preserve the underlying values 
thereof. It takes the position that wo- 
men own directly or indirectly 70% of 
this country and more than 50% of the 
stock in corporations; that they are, 
therefore, very heavy taxpayers. 


Women Investors in America Board 


On the board of Women Investors in 
America are many women well known 
in civic, charitable and welfare work. 
They are Mrs. Franklin J. Ely and Mrs. 
G. Gray Capron, Utica; Mrs. Frederick 
W. Smith, New Hartford, N. Y.; Mrs. 
George T. Vickers, Jersey City; Mrs. 
Ralph H. Hunt, East Orange, N. J.; 
Mrs. Harry Y. Haden, New York; Mrs. 
John Schermerhorn, New Jersey; Mrs. 
Floyd B. Odlum, New York City; and 
Miss Curtis. Mrs. Odlum is president 
of Bonwit Teller Co., New York, and 
wife of one of the leading figures in the 
investment field. 
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William H. Kingsley — 
50 Years With Penn Mutual Life 


In February, 1869, William H. Kings- pointed Western financial representative niversaries in active service—Vice-P resi- 
of the Penn Mutual, with headquarters dent John W. Hamer, Comptroller 


ley, now senior vice-president of the : ; ‘ an : 
: at Denver. For the ensuing seven years Charles F. Shandrew, Esher L. Burkart. 


Penn Mutual Lite, and among whose he had charge of the company’s West- Each of the other three was well ad- 
other activities is having complete charge ern investments, and was thus brought vanced in years at the time of his an- 
of the company’s mertgage investments, into intimate touch with the rapid eco-  niversary. In the case of Mr. Kingsley, 
was graduated from Girard College, "omic development of the states West he began work with the Penn Mutual 
Philadelphia, at the age of 16. President of the Mississippi River. He was in Col- at a very e: irly age and thus comes upon 
puaceipaim, at the age ¢ Pbekeomn orado at the time of the Cripple Creek his golden jubilee while still very much in 
Comegys of Girard handed him a book, gold rush, traveled in Oklahoma when it the prime of life, with the expectation 
“Beginning Life.” Comegys was author as still the Indian Territory, and wit- of years more in the service he so well 
ef the book. As soon as he got home messed the settlement of Montana and adorns and so greatly loves. 
the Dakotas. Ever since Mr. Kingsley returned to 
5 ee Elected secretary and treasurer of the the home office from his post in the west, 
company in 1903, he served in that capa- in 1903, to take the title of secretary 


city until 1906, when he was elected and treasurer of the company, his work 
second vice-president. In 1922 he was’ has had much to do with home office 
elected agency vice-president, and during personnel, even during the years he was 
the next five years was actively engaged agency vice-president, and the personnel 
in supervising and developing the com- problems were regi rded as one of his 
pany’s agency organization throughout first interests. He had twice, assisted 
the country. He has served as senior by Joseph M. Conover, the unique dis- 
vice-president since 1927. tinction of having had ee. —— 
on ue erection of a new home office building. 

Had Charge of Building Home Offices once when Penn moved from Ninth and 
Only three other Penn Mutual -home Chestnut to Sixth and Walnut and onc: 

office people have reached fiftieth an- when it put up the present larger struc- 
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William H. Kingsley at Age 16 


young Kingsley read it. The high spot 
he found was this: “Nothing could be 
denied to well-directed industry.” It 
fired Kingsley’s ambition. He started 
looking for a job; found it in a whole- 
sale dry goods house; thought after a 
time that prospects were not particularly 
alluring; and he went to the Penn Mu- 
tual Life as an applicant for a position. 
The company was looking for a bright 
boy and the then president, Samuel C. 
Huey, was doing the interviewing. 

“What salary do you expect?” asked 
President Huey 

Without hesitation the boy replied: 
“$3 a week.” 

Huey’s response was this: “If you are 
not worth $5 a weck we do not want 
you.” 

Kingsley responded by saying that he 
would have no objection to getting $2? 
more a week than he had suggested; 
furthermore. he felt sure he could earn it. 

And that is the way that William H. 
Kingsley joined the Penn Mutual Life 
half a century ago. 








Started Carrying Mail 


As was the case with so many other 
lads who entered life insurance head 
offices and became prominent, his first 
job was getting the mail from the post 
office. The company had twenty-seven 
employes and the mail was light enough 
to be carried in a small green bag. 
Kinesley also copied letters by the old- 
fashioned process of squeezing them in 
a letter press—stenographers not then 
being employed, all letters being hand 
written. In three months he was trans- 
ferred, a promotion, to the staff of the 
pre sident’s department, consisting then 
- John W. Hamer and Charles W. 

‘elsh, who later became a partner in 
the banking house of Gian & Co., NATIONAL LIFE COMPANY noneenasne VERMONT 
and who is now retired and _ still a 
friend PURELY MUTUAL ESTABLISHED 1850 

In 1896, at the age of 27, he was ap- 














WILLIAM H. KINGSLEY 


ture, in each case an enormous enlarege- 
inent of his regular duties. At the time 
he started his personnel work, the com- 
pany had probably a hundred clerks, all 
men, and at the time Comptroller Gord- 
on A. Hardwick came and set upa special 
cial department for such management, the 
clerks were of both sexes and numbered 
more than 1,000. 


Personal Interest in Employes 


A great many of the privileges and 
advantages of head office work are due 
to the personal interest of Mr. Kingsley, 
the introduction of rest rooms, for ex- 
ample, which problem on one occasion, 
about ten years ago, involved the addi- 
tion of a whole floor atop the roof of 
the Sixth Street building for use as a 
recreation hall. 

The duties of Mr. Kingsley as senior 
vice-president are so manifold, reach out 
into so many directions, that it would be 
difficult to list them. And through thei 
all and despite their complexities, his 
personal touch with members of the 
home office personnel has been main- 
tained intimately. Numerous employes 
have the privilege almost daily of being 
in direct contact with a personality which 
really is unique. Entirely apart from 
his brilliant business ability, his is a per- 
sonality notable for its wit and kind- 
liness. As Vice-President Hardwick 
once put it, the Penn Mutual “retains in 
the relationship of the staff of workers, 
one to the other and to the company, 
a warmth of feeling bred in the days of 
small beginnings,” and no one more than 
Mr. Kingsley has helped to maintain 
that spirit. 


Got Stephen Girard Award 


Mr. Kingsley is the only graduate of 
Girard College ever elected to the cele- 
brated Board of Directors of City Trusts 
of Philadelphia, which manages Girard 
College as part of the Estate of Stephen 
Girard. On Girard’s birthday of this 
year, the Girard College alumni present- 
ed him with the Stephen Girard Award, 
for distinguished service to the College. 

During the World War he served in 
Washington as director of personnel of 
the American Red Cross, and his name 
will be found on the bronze plaque at 
the entrance of the Penn Mutual build- 
ing, whereon are listed the names of 
Penn Mutual employes who served the 
Government. 

Mr. Kingsley is now on the Pacific 
Coast. 


BANKERS LIFE. ‘CLUB YEAR 

Fifty-seven salesmen of the Bankers 
Life Co. won qualification in the com- 
pany’s top honor organization during the 
club year which ended July 31. Member- 
ship increased 103% over the. previous 
year. For the senior honor club 1% 
salesmen qualified and _ seventy-three 
qualified for the junior club. The total 
of 205 honor club members is 12% more 
than the 1934 membership. 
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Tax Briefs Filed By 
National Association 


SIGNIFICANCE OF 


INSURANCE 


Policy In Itself A Self-Imposed Tax 
Upon Policyholder and Family; 
Memorandum About Estates 





In its memorandum submitted to the 
fnance committee of the Senate by the 
National Association of Life Under- 
writers the association argued that Sec- 
tion 203 (a), Paragraph 7, should be 
eliminated. The brief concluded with this 
summary : ; ; ‘ 

“Life insurance 1s an important social- 
service enterprise and an economic de- 
vice of far reaching social significance. 

“The Government instead of repressing 
the growth of life insurance through tax- 
ation should adopt a policy encouraging 
the widest possible use of its beneficient 
protection among its citizens. A life in- 
surance contract in itself constitutes a 
self imposed tax upon the policyholder 
and his family, it being a present sacri- 
fee to provide against the incidents of 
premature death and the partial replace- 
ment at that time of the loss of the life- 
value of the bread-winner. 

“Life insurance not only benefits the 
entire community but relieves the state 
of the necessity of supporting large num- 
bers who would be dependent upon 
charity. 

“We submit: 

First:—For reasons of public policy, 
the Government should hestitate to 
treat the receipt of life insurance pro- 
ceeds as an object of taxation. 

Second :—If emergency or other con- 
siderations lead the Congress to im- 
pose taxation on such proceeds, the 
imposition should be accompanied by 
appropriate exemptions. 

Third:—Most serious consequences 
would accompany any imposition which 
involves more burdensome treatment 
of the transfer of life insurance pro- 
ceeds than of the transfer of other 
types of property.” 

Want Exemptions For Insurance Ear- 
marked For Tax Payments 

The law and legislative committee of 
the National Association of Life Under- 
writers, C. Vivian Anderson, chairman, 
recently submitted to the Ways and 
Means Committee of the House a mem- 
orandum in relation to testimony before 
the committee of Roy C. Osgood, vice- 
president, First National Bank of Chi- 
cago, in which Mr. Osgood made sug: 
gestions as to special treatment where 
there was shrinkage of estates involved. 
He made two suggestions: first, to have 
the Government extend the time for pay- 
ment of the tax without charging inter- 
est, and, second, to exempt from Federal 
Estate Tax life insurance earmarked for 
the payment of taxes. 

In line with Mr. Osgood’s second sug- 
gestion some facts in regard to estate 
shrinkage were submitted. 

The statement was made that if the 
Government had seen fit to exempt the 
Portion of life insurance wsed to pay 
Federal Estate and State Inheritance 
laxes many estates cited would be in 
very much better condition because it 
would not have been necessary to bor- 
tow against or sell any property in 
order to raise cash with which to meet 
the expenses of administration. The only 
tme when it is advantageous to sell 
Property is on a rising market and no 
ene has a guarantee that he is going to 
die when there is a rising market. On 
a sluggish market it is necessary to sell 
the heart of a man’s estate in order to 
Provide money with which to pay the 
Cost of administration. 

Why Men Insure Their Lives 
Continuing the memorandum said: 


“Men insure their lives so that in event 
of Premature death the mortgage on the 
ome will be paid off, children educated, 
lsiness protected, income provided for 
families to take the place of earnings 
‘eminated by death. Isn’t it just as good 


(Continued on Page 15) 

















Chis Is Tomorrow 


What men do today controls not 
only their own future status but that 


of their dependents as well. 


The word “tomorrow” is vague and without 
vigor, while the word “today” reflects 


action and accomplishment. 


See those prospects TODAY! 
Get them protected TODAY! 


Then TOMORROW will hold no terror for 


them or for those who depend on them. 


The Prudential 


Insurance Company of America 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 

















Congress Should Redraft 
Tax Act, Loomis Thinks 


SEES CLASS HATRED IN BILL 





Dangers in Raising Revenue by Confis- 
cation Pointed Out by Life 
Insurance President 
James Lee Loomis, president of Con- 
necticut Mutual, and chairman of the 
Standing Committee on Federal Taxation 
of the Association of Life Insurance 
Presidents, said this week that he 
thought a more comprehensive taxation 
program than the one advanced by the 
Administration should be formulated; 
and, therefore, he felt that the taxation 
subject should be held over until the 
next Congress in order that a fairer tax 
bill to the general public can be intro- 
duced. He sent to Howard L. Taylor, 
executive secretary of the Investors and 
Policyholders, Inc., a recently chartered 
organization of small investors and life 
insurance policyholders, who have con- 
solidated to oppose the proposed life in- 
surance taxes, a copy of a letter which 
he wrote recently to Robert L. Doughton, 
chairman of the Ways and Means Com- 
mittee. House of Representatives. 

Letter to Chairman Doughton 
The letter follows: 
“Dear Mr. Doughton: 

“Your committee has before you a 
prozram dealing with inheritance taxes, 
the philosophy of which is of far reach- 
ing consequences. The amount of reve- 
nue to be raised thereby is of secondary 
consequence. Are you to adopt the prin- 
ciple of raising revenue by confiscation ? 
Where confiscation begins, may be a 
matter for argument; but there is no 
argument in respect to the proposals now 
before your committee. That such pro- 
posals are confiscatory, is self-evident. 
‘The power to tax is the power to de- 
stroy,’ but the purpose to destroy by tax- 
ation is an abuse of the power to tax. 
and will not stand before the spirit of 
good sportmanship which is in the fiber 
of the American people. 


Sees Tax Burden Lightened 


“The plan is calculated to produce 
revenue for the government, and, by 
lightening the tax burden of persons of 
lesser means, to indirectly bring about 
some readjustment of wealth. The mea- 
sure will produce few, if any, of the re- 
sults claimed for it. The sure effect 
of a law containing the provisions as re- 
ported in the public press will be to 
cultivate class hatred. greed and fear, 
and sow the seeds of discontent from 
which more serious trouble is likely to 
arise. If once set in motion, confiscation 
like inflation feeds upon itself and stead- 
ily destroys enterprise and industry. It 
would remove such feeling of security 
as still remains. It will bleed one group 
eof society after another, with no stop- 
ping place, until the whole body politic 
is exhausted and collapse is inevitable 
It presses the law of diminishing returns 
faster than any other program. 


Main Issue Cannot Be Avoided 


“If your committee would make some 
forward step toward the eventual bal- 
ancing of the budget, taxation must be 
laid upon all the people. Only by such 
comprehensive program can the neces- 
sary money actually be raised. The main 
issue may be put to one side or avoided 
for a time, but sooner or later it must 
be faced by this or a subsequent Con- 
gress. Only by taxing ail the voters of 
the country can the necessity of economy 
be so brought home to the people, that 
a balanced budget will ever become pos- 
sible. The second objective is more im- 
portant than the first. 

“Such are the implications of these 
revenue bills. The responsibility upon 
your committee cannot be shifted. The 
country looks to the committee for an 
intelligent and courageous discharge of 
this responsibility.” 
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Detroit Life Better; 
Court Refuses Offers 


IMPROVED SINCE JUNE ORDER 





Six Management and One Mutalization 
Plan Suggested to Court in Re- 
ceivership Are Rejected 





Improvement in the condition of the 
Detroit Life since it was placed in cus- 
tody of Commissioner John C. Ketchum 
as receiver on June 19 makes it inadvis- 
able for the Ingham county circuit court 
to accept any of seven proposals for dis- 
posal of the company’s assets at this 
time, according to an order of Judge 
Leland W. Carr filed Tuesday. 

The court continued the company in 
custodianship and opened the way for 
submission of new proposals or resub- 
mission of proposals already under con- 
sideration in revised form. The order 
stated any such plan for reorganization 
would be given consideration until ac- 
ceptance of some proposal by the court. 

Petition of Commissioner Ketchum for 
a continuation of the receivership showed 
a substantial improvement in the com- 
pany’s condition both since December 31. 
1934, and since the receivership order of 
June 19. The assumed deficit as of 
December 31 has been reduced “about 
$11,000 and upwards,” it was stated, with- 
out taking into consideration the im- 
proved valuation of assets. The ratio of 
actual to expected mortality has declined 
some 13%, it was further cited, and oper- 
ating expense has been materially re- 
duced. Income from rents and interests 
has increased $2,700 or more, it was 
stated, and total liabilities have been 
reduced $137,000. Bonds held by the 
company in default as to interest on 
December 31 amounted to $234,000 while 
those in default as to interest in June 
amounted to $170,000, showing a steady 
reduction. 

In view of the obvious trend toward 
better conditions generally, the court 
states that “it appears under such im- 
proved conditions, the plans submitted 
are not acceptable and affairs of the cor- 
poration as conducted since June 19 
should be continued for the best interests 
of the policvholders and other interested 
parties.” Continuation in receivership 
does not mean extra legal expense, it 
was stated, since such work is handled 
by the attorney general’s department. 

The seven proposals submitted to the 
court included six management contracts 
offered by as many companies and one 
mutualization plan under which the old 
management of the company would con- 
tinue to function. 





VAN ALST AGENCY AHEAD 


The Van Alst agency, Berkshire Life, 
New York, is running well ahead of its 
yearly quota in paid for business. Rob- 
ert A. Van Alst, Jr. was the third gen- 
eral agent in the company to be qualified 
for the Bermuda convention on the basis 
of his agency’s production. The conven- 
tion is in October. : 





BOSTON MUTUAL LEADERS 


Agents of the Boston Mutual Life re- 
cently completed a two-month campaign 
in honor of William H. Moody, superin- 
tendent of agencies. Leading producers 
were S. Elden of Boston, Ordinary; J. 
Lopes of Taunton, Industrial, and V. 
Rosenstein, Boston, combined. 





DR. LEFFERTS HUTTON DEAD 

Dr. Lefferts Hutton, assistant medical 
director of the Mutual Life of New York 
for the last twenty years, died August 14. 
He was 56 years old. 





BILHEIMER WITH TEXAS CO. 


W. E. Bilheimer, at one time one of 
the leading production managers of the 
country, and for years with the Equita- 
ble Society and the Franklin Life, has 
been appointed manager of the Fort 
Worth agency of the State Reserve Life 
of Texas. 


Vincent B. Coffin Added To 
L.A.A. Convention Program 


Vincent B. Coffin, superintendent of 
agencies, Connecticut Mutual Life, has 
been added to the list of speakers for 
the national convention of the Life Ad- 
vertisers Association. The meeting will 
be held at Swampscott, Mass., September 
30 and October 1 and 2. 

Mr. Coffin has often appeared as a 
speaker on convention programs and has 
become well known in life insurance 
groups throughout the country. For his 
Swampscott discussion he will speak on 
coordination between the sales promo- 
tion and agency departments. 





GASTIL’S 670% GAIN 


Walter G. Gastil, Southern California 
manager at Los Angeles for the Con- 
necticut General Life, reports that his 
agency paid for as much business in 
July of this year as it did in the two 
largest preceding months combined, and 
that the gain as compared with the rec- 
ord for July, 1934, was 670%. 





H. A. DEADMAN DIES 


Harold A. Deadman, Mutual Life pro- 
ducer in Chicago who died last month, 
had a long and successful career in life 
insurance despite the fact that he was 
permanently crippled and forced to use 
crutches. He was vice-president of the 
company’s $250,000 Field Club. 





WHITTIER WAS A CUSTOMER 

When James A. Wellman, for forty 
years state general agent for the Na- 
tional Life of Vermont in New Hamp- 
shire, was working his way through 
Dartmouth College he did it by selling 
books and one of his customers was the 
poet John Greenleaf Whittier. 





SECURITY BILL BECOMES LAW 


The Social Security Bill was signed by 
President Roosevelt Wednesday. 


i 


And Maybe They’re Not SORRY! 


Among the painful memories of the 
depression are those of some business 
people and others whose judgment is 


LEON GILBERT SIMON 


generally sound, but who pulled out cash 
values from policies in order to make in- 
vestments. In nearly every general agen- 
cy of size there is familiarity with such 
episodes. In most instances there came 
a sad awakening. The equity had been 
in strong institutions, some many dec- 
ades old. There it would have grown. 
Taken away it frequently shrank; some- 
times vanished. 


An interesting case of the kind is given 
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to The Eastern Underwriter by Leon 
Gilbert Simon, Equitable Life Assurance 
Society, New York: 

“In my experience of a few years ago 
I had a policyholder who borrowed the 
maximum loan on a comparatively smalj 
policy which I had sold him, but before 
I met him he had previously bought q 
very large line of insurance over a Period 
of years. He withdrew his cash values 
as a loan and decided to play the mar. 
ket. He spread his investments in those 
securities which he considered good and 
not necessarily of a speculative nature 
I attempted to get him to put his money 
back in the policies, but, unfortunately 
he was largely influenced by a former 
partner who was doing the same thing 
and he thought that he could make 
enough money on these investments 
that within a year or two he could with- 
draw his profits and make all of his poli- 
cies paid-up by virtue of a single pre- 
mium. 

Policies Lapsed 

“A few years elapsed and the insured 
began to have difficulty meeting his pre- 
miums, plus interest, and, therefore, some 
of the policies lapsed after the loan was 
taken. It so happened that the invest- 
ments were not lucrative and heavy loss- 
es were involved. The insured finally 
liquidated his investments and suffered 
a loss of about 70% of the original 
amount invested. 

“During the past year the financial 
strain has been so great upon the insured 
that he has been compelled to lapse most 
of the remaining policies and only a small 
amount of the original insurance is stil] 
in force and that is heavily encumbered 
with loans. Now this gentleman is actu- 
ally convinced that it is poor policy to 
withdraw cash values on life insurance 
policies for the purpose of making profits 
in other direction. Experience has 
taught him that quick profits and quick 
losses are closely related to each other.” 


DEMONSTRATES “ALL’S FAIR” 





Ron Baggott of Penn Mutual Writes 
App on Girl Friend of Another 
Wenatchee Insurance Agent 


Ron Baggott, Penn Mutual agent on 
the West Coast and former member of 
the radio team, Ron & Don, is the cen- 
tral figure of this story written to the 
home office by Joseph F. Grant, general 
agent at Seattle: 

“Wenatchee is a flourishing little city 
half way between Seattle and Spokane, 
and in the vicinity of the Coulee Dam 
project. It is also the home of the big 
red apple and the charming misses that 
match the apples in coloring. Last but 
not least it is the home of Ron Baggott, 
an enterprising, up-and-coming Penn 
Mutual Agent—and other Agents of 
other companies. 

“It seems that recently one of these 
other Agents called on his young lady 
and was greeted with ‘What a charming 
young man the Penn Mutual has rep- 
resenting them in Wenatchee.’ 

“‘Where did you meet him?’ was the 
answer. 

“Why, he came this afternoon and 
sold me a_ $3,000 Retirement Income 
policy.’ 

So it seems that nothing is sacred 
with Ron where an application 1s com- 
cerned. Nevertheless, Ron and the 
other Agent in question have become the 
closest of friends. We've all overlooked 
bets, but Ron doesn’t.” . 

“All’s fair in love and life insurance 
comments Penn Mutual News Letter. 


FORM ROYAL RESERVE 
The Royal Reserve Life of Bamberg, 
S. C., has been chartered with capital 
of $25,000. Harry M. Graham is presi 
dent. 








W. J. LEONARD CO-RECEIVER 
W. J. Leonard has been appointed 0 
receiver with L. J. Huwe of the Federal 


’ Life, Cincinnati. 
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Jos. A. Rauh President 
Of Johnston & Collins 


G. W. JOHNSTON BD. CHAIRMAN 
ty-Six Year Old General Agency in 
SS tok City of Travelers; W. R. 
Collins Vice-President 





George W. Johnston, one of New York 
City’s most brilliant insurance men, a 
thorough student of the business, and 
for years president of Johnston & Col- 
ins which over a period of twenty-six 
years has placed upon the books of the 
Travelers in the neighborhood of $200,- 
900,000 of insurance, has been made 
chairman of the board of Johnston & 
Collins Co., and is succeeded as presi- 
dent by Joseph A. Rauh whose entire 
business career has been in insurance 
and in recent years mostly along agency 
executive lines. 

Mr. Rauh’s Career 

Mr. Rauh is well fitted for his new 
duties by education and experience. On 
oraduating from Villanova Preparatory 
School in 1907, he entered the Wharton 
School of Finance, University of Penn- 
sylvania, where he specialized in insur- 
ance courses under Dr. Huebner. P 

On graduation he became associated 
with the Johnston & Collins Co., where 
he remained until the outbreak of the 
war. He entered the aviation service 
and served as a lieutenant in this coun- 
try and in France. 

‘After the war Mr. Rauh became vice- 
president of W. R. Collins & Co., Inc., 
and when that company discontinued ac- 
tivities, he became manager of the 
Massachusetts Accident Co., under the 
name of Rauh & McCaffrey, New York 
City, which office developed one of the 
largest accident and health agencies in 
the country. 


George W. Johnston’s Experience 


Born in Louisville, George W. John- 
ston helped pay his way through Yale 
by writing for newspapers. There he 
won the Phi Beta Kappa key. His first 
insurance job was with the old Provident 
Savings in 1933. He went with the Mu- 
tual Life where he met William R. Col- 
lins, who was to become his business 
associate for so many years. In 1902 
Mr. Johnston became a general agent of 
the Equitable Society. In 1909 the firm 
of Johnston & Collins was formed. In 
the early days Mr. Johnston was a large 
producer. In 1907, following the Arm- 
strong investigation, his premiums were 
$27,500. For years he also attracted at- 
tention by the fine quality of his literary 
work and he won several prizes offered 
by the National Association of Life Un- 
derwriters in essay contests. As a letter 
writer he has no superiors in life in- 
surance, 


W. R. Collins a Large Writer 

W. R. Collins, who is vice-president of 
Johnston & Collins Co., has paid for 
more than $500,000 in premiums in the 
past twenty-six years in the Travelers 
alone. In 1912 he stood second with the 
Travelers in volume and third in pre- 
miums. At one time he was president 
of the Life Underwriters Association of 
New York, and he also was for a time 
chairman of its good practice committee. 
A Georgian, one of his ancestors was a 
pioneer settler in that state. 





GETS CARD AFTER 12 YEARS 

The home office of the Bankers Life 
of Iowa recently received in the mail a 
Strange looking inquiry card, asking 
about a policy plan. It was a card not 
used for many years, and research show- 
ed that use of that form had been dis- 
continued twelve years ago, so that the 
card must have been enclosed in a sales 
Promotion letter at least that long ago. 





LEADS IN VOLUME AND LIVES 
Harry Wuertenbaccher, Philip OO. 
Works agency, Penn Mutual, St. Louis, 
in July paid for thirteen cases for $193,- 
138, the best month he has ever had. He 
is leading the agency for the year with 
ty-four lives for $701,251. 


Want Haley for Trustee 





ALVIN T. 


HALEY 


The Greensboro, N. C., Association of 
Life Underwriters has endorsed Alvin T. 
Haley, general agent, Massachusetts Mu- 
tual Life, that city, as a candidate for 
office of trustee for the National Associa- 
tion of Life Underwriters. 

A graduate of Wabash College Mr. 
Haley during the World War was a first 
lieutenant of infantry. He entered insur- 
ance in 1922 with Equitable Society at 
Elizabeth City, N. C.; was made district 
manager in Raleigh in 1925. Two years 
later he became sales promotion man- 
ager, Jefferson Standard at the home 
office. In April, 1930, was made North 
Carolina general agent, Massachusetts 
Mutual. 

As a personal producer he has aver- 
aged above $300,000 in personal business 
each year, and it was $400,000 last year. 
He is a C. L. U.—first man in North 
Carolina to attain this honor, and is 
treasurer of the national chapter of the 
C. L. U’s.. He is past president of the 
Greensboro association, and has appeared 
before numerous associations where his 
humor and philosophy have made ‘him 
an outstanding platform man. 

In social and civil life of Greensboro 
he is prominent, chief interests being 
Red Cross, Y.M.C.A. and work for the 
blind. 





Ben Graham Visits Agencies; 
Freeman Returns To China 


Ben S. Graham, vice-president of the 
United States Life, has returned from 
a swing around the United States Life 
agencies in the East and Middle West. 

Mansfield Freeman, chairman of the 
board of the United States Life and pres- 
ident of the Asia Life of Shanghai, ac- 
companied Mr. Graham as far west as 
Chicago, then continued on to Los An- 
geles and Shanghai. Mr. Freeman has 
been active during the past few months 
in bringing about the recent consolida- 
tion of the Brooklyn National Life with 
the United States Life. 





MAKE PERFECT RECORD 

In the Recht & Kutcher agency, 
Northwestern Mutual, New York City, 
the five candidates for C. L. U. examina- 
tions gave the agency a perfect record. 
Halsey D. Josephson, Lawrence Blades, 
David B. Fluegelman and Albert V. 
Gartner each prepared for and passed 
all five examinations. Harry Krueger, 
already a C. L. U., passed the life agency 
management exam. 





BEN HYDE BACK AT DESK 


Ben Hyde, general agent, Penn Mu- 
tual, New York, returned this week from 
a two weeks’ vacation in the Berkshires, 
Mass. 
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From an original pencil drawing by Jay Ham- 


bidge in the files of The Lincoln National Life 
Insurance Company’s Museum. 


In the center of controversial groups, Lincoln learned tact. 
Here he received his training for “'The Great Lincoln-Douglas 


Debates. 


” 


TACT 


\\ HENEVER men of convictions meet, 


opinions are apt to clash. Tact is the solvent 
which prevents unfriendliness and encourages 


fellowship. The underwriter who has a keen 


sympathetic perception of what is fit, proper, or 


considerate can find numbered among his clien- 


tele those who might have been outside his own 


circle of personal friends. 


sales asset. 


Tact is a valuable 


The Lineoln National Life 


Insurance Company 
FORT WAYNE, INDIANA 
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HEARD on the WAY 








The August 10 issue of The New 
Yorker prints a three-page story about 
Walter Cox, outstanding trainer of 
horses for the Grand Circuit races, the 
biggest trotting horse events of the year. 
He is a brother of Vice-President and 
General Counsel Guy W. Cox of the John 
Hancock; of Channing Cox, former Gov- 
ernor of Massachusetts, and of Louis 
Cox, a Massachusetts Superior Court 
judge. 

Walter Cox has been training and 
driving trotters for fifty years, and, ac- 
cording to The New Yorker, “more than 
anyone else alive today he personifies 
harness racing.” 

The Cox training stable is at Goshen, 
N. Y. Mr. Cox has about twenty horses 
in his stable, most of them owned by 
wealthy sportsmen who pay him substan- 
tial fees to train the horses and to take 
charge of racing them. He has owned 
hundreds of good horses, and some great 
ones, but generally keeps them just long 
enough to sell them at a profit. 

With Mrs. Cox he lives in a big Vic- 
torian house not far from the track. 
They have no children. Cups, trophies 
and pictures of trotters fill his library 
and overflow into the other rooms. 





Arthur Y. Schoen, agency organizer, 
John Gordon agency, Home Life, New 
York City, is author of an unusually at- 
tractive article in the Home Life Agency 
Magazine for August. It is called, “Using 
Pencil and Paper to Convince Your 
Prospect.” 





The subject of national advertising will 
be discussed at the presidents’ section of 
the National Fraternal Congress which 
will meet August 26 in the William Penn 
Hotel, Pittsburgh. The paper on the 
subject which will launch the discussion 


is to be read by Alex O. Benz, president, 
Aid Association for Lutherans. 

The National Fraternal Congress con- 
vention will also have separate meetings 
of lega! and actuarial groups. Secretaries 
and doctors will also meet in groups. 

At the main convention James J. Davis, 
one of the founders of the Loyal Order 
of Moose, will make one of the principal 
talks. Insurance Commissioner Hunt is 
also on the program. 





The leading article in the current issue 
of American Building Association News 
is called “The Great Injustice of Taxing 
the American Home,” A. W. Anderson 
of Woodward, Okla., being the author. 
His opening paragraphs follow: 

“In the early days of the American 
colonies, our system of taxation was sim- 
ple and elementary. Taxable property 
was tangible and visible. It was a small 
matter for the tax assessor to look over 
the farm and to count the cattle and 
sheep and assess all for taxation. 

“Now all this has changed. A large 
part of the present wealth of America 
is invisible and intangible. It is entirely 
possible for a man to be a millionaire 
and never form the acquaintance of a 
tax assessor. 

“During the early history of our coun- 
try, the major portion of the wealth or 
taxable property was real estate. Today, 
more than half of the nation’s wealth 
is personal property. Our American sys- 
tem of taxation has not kept pace with 
the evolution of the forms of our wealth 
and with the changing conditions of the 
country. Real estate continues to bear 
an undue and unjust share of the burden 
of taxation. The small home or the small 
farm is unduly exposed to heavy taxes.” 


Uncle Francis 





VAN WINKLE FLIES TO MEETING 


President California State Association 
of Life Underwriters Takes Plane 
Both Ways: Officers Reelected 


Kellogg Van Winkle, manager of the 
Southern Califo-nia agency at Los An- 
geles of the Equitable Life of New 
York, and president of the California 
State Association of Life Underwriters, 
flew to Fresno to attend the second an- 
nual meeting of the 





association, which 
was held in that city August 3, and also 
by plane. 

The chief speakers at the convention 
were: John R. Mage, past president of 
the Los Angeles association; V._ T. 
Motschenbacher, manager of the San 
Francisco agency of the Sun Life of 
Canada, and J. H. Riordan, prominent 
attorney of San Francisco. 


- returned home 


Instead of electing any new officers, 
the convention nominated and re-elected 
for the ensuing year the entire staff that 
served the association during the past 
year, as follows: Kellogg Van Winkle, 
president; Arch Brannic, manager at 
Sacramento for the Occidental Life, vice- 
president, and James M. Hamill, man- 
ager at San Francisco for the Equitable 
of New York, secretary-treasurer. 








CALIFORNIA DEPT. ADVISER 


Harold B. Haas, draftsman for the re- 
vised insurance code of California, has 
been appointed administrative adviser 
for the state insurance department by 
Commissioner Samuel L. Carpenter, Jr. 
Mr. Haas is a graduate of the Univer- 
sity of California and for the past five 
years has been the department’s legis- 
lative counsel at Sacramento, drafting 
bills and doing codification work for the 
California code. 


OCCIDENTAL APPOINTMENTS 





M. F. Mulvaney Omaha Branch Megr.; 
F. J. McCaslin in Kansas City; M. F. 
Branch Ass’t in Los Angeles 

M. F. Mulvaney has been appointed 
branch manager at Omaha, Neb., for the 
Occidental Life of Los Angeles. He was 
formerly general agent in the Omaha 
territory for the Franklin Life of 
Springfield, Ill., and resigns to accept 
the new appointment. He has lived in 
Nebraska all his life, is a member of the 
board of education of Omaha and prom- 
inent in the civic and business life of 
the city. 

Also the appointment is announced of 
F. J. McCaslin as branch manager in 
charge of the new agency established by 
the company at Kansas City, Mo., with 
offices in suite 319-20-21 of the Dwight 
Building. Mr. McCaslin has formerly 
represe nted the Travelers, Missouri 
State Life and General American Life 
in the Kansas City field. 

M. F. Branch, formerly superintendent 
of agencies for the Hamilton National 
Life, has been appointed assistant man- 
ager of the home office agency of the 
Occidental Life of Los Angeles. Mr. 
3ranch entered the field of life insur- 
ance salesmanship in 1920 as an agent 
for the former Western States Life at 
Stockton, Calif. In 1921 he was ap- 
pointed agency organizer at San Fran- 
risco for the company, and in 1922 he 
established an agency of his own at San 
Francisco. In 1926 he was appointed 
manager of agencies for the California 
State Life and remained in this position 
until 1929, when he returned to the 
Western States Life as manager of its 
home office agency. In 1932 he was ap- 
pointed manager of agencies for the 
Hamilton National Life, in which posi- 
tion he continued until the recent sale 
of that company to the Occidental Life. 





Vv 


“It is our objective to provide our 
field representatives with all 
necessary tools, tangible and 








intangible, with which success is 
achieved in life insurance selling.” 


Thiete INCOME — Offering in one policy: 


Family Income 
Retirement Income 
Deferred Survivorship Annuity 


The announcement of this policy contract 
was made to General American Life field 
men at the 1935 Club Convention recently 
held at Troutdale-in-the-Pines, Colorado. 


An illustrated brochure, 
features of this unique policy, will be for- 


explaining the 
warded on request. 


—  —— 

ig INSURANCE CoMPANY 
NVA NIRS Se 

WALTER — 


Saint Louis, Missouri 


GENERAL/AMERICAN 


Life—Group— Salary Savings—Accident and Health 











NEARLY FORTY YEARS 


OF GROWTH IN 
THE UNITED STATES 





























The Sun Life Assurance Company of Canada was incorporated in 1865. 


It has maintained an active organization in the United States for 38 
years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 
of its million policyholders. 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


Payments due under United States policies are made in United States 
currency either at the branch office through which the application 
was made or at the branch office at which the policy is recorded 
at the time of settlement—whichever best suits the convenience of 
policyholder or beneficiary. 


The Sun Life keeps on deposit with United States trustees approved securities 
to the value of its net liability to American policyholders. In this way 
absolute protection to policyholders in the United States is assured. 


SUN LIFE ASSURANCE COMPANY OF CANADA 
HEAD OFFICE 


MONTREAL 
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Legal Section, A.L.C., 
Lists Many Speakers 


cOVER WIDE RANGE OF TOPICS 





; Life Convention Announces 
yo al for Various Sections Which 
Meet October 8-11 





Numerous current problems presented 
to life company officials this year have 
heen injected into the tentative program 
for the twenty- -eighth annual meeting of 
the Legal Section of the American Life 
Convention. The section will meet at 
the Edgewater Beach Hotel, Chicago, 
October 7-8, in conjunction with the thir- 
ieth annual meeting of the A.L.C. 
James C. Jones, Jr., of counsel, Central 
States Life, is chairman of the Legal 
Section and will preside on October 7. 
The following day Edward B. Raub, Jr., 
general counsel, Lafayette Life, will pre- 
side at the B ys xs Section meeting. 
Herbert K. Lindsley, president A.L.C. 
and head of the Farmers & Bankers Life 
of Wichita, Kans., will call the general 
session to order on the morning of Oc- 
tober 9. J. F. eo superintendent of 
Industrial agencies, London Life of On- 
tario, will preside at the Industrial Sec- 
tion meeting the following afte ‘rnoon and 
the Agency Section with S. T. Whatley, 
vice-president, Aetna Life, as chairman 
will meet October 11. The Executive 
Session will start at 2 p. m., Friday, when 
convention committees will report and 
new officers will be elected. 
Legal Section Program 

The tentative program for the Legal 
Section meeting includes the annual re- 
view of decisions by C. B. Robbins, man- 
ager and general counsel, A.L.C., and 
the annual legislative review by Ralph 
H. Kastner, associate counsel. Howard 
W. Kacy, general counsel, Acacia Mu- 
tual, has selected the subject, “Right to 
Offset Mortgage Indebtedness Against 
Death or Disability Claims.” J. Armitage 
Ewing, K.C., legal advisor, Sun Life As- 
surance Co., will talk on “Who Is En- 
tiled Under Canadian Laws to the Pro- 
ceeds of a Life Insurance Policy When 
the Beneficiary Murders the Insured.” 
A paper on the subject, “Effect of a 
Life Policy Release and Discharge on 
Subsequent Double Indemnity Claims,” 
wil be read by E. A. Roberts, vice- 
president and general counsel, Minnesota 
Mutual Life. The topic, “Liability When 
Death Occurs Pending Approval of Re- 
instatement,” will be handled by Robert 
A. Adams, general counsel, American 
Central Life. Solon T. Gilmore, general 
counsel, Business Men’s Assurance Co., 
will deliver a paper on “The Burden of 
Proof as to Intent to Deceive in Mis- 
Tepresentation Cases.” 

R. Burcham, attorney, General 
American Life, will discuss “A Consid- 
eration of the Law Applicable to Agency 
Renewal Commissions,” while “The Doc- 
trine of Res Judicata in Actions for Dis- 
ability Benefits” will be reviewed by 
George E. Seay, of counsel, Southland 
ite, 





BENEFIT ASS’N ARREST 

A. B. Jones, Jr., former official of the 
Policyholders Life Insurance Associa- 
tion, was arrested August 9 at his office, 
ll2 West Ninth Street, Los Angeles, by 
Deputy United States Marshals Brooke 
and Besser on a secret Federal grand 
jury indictment accusing him of mail 
fraud. A. B. Jones, Sr.. and A. J. Scott, 
also named in the indictment, were to 
surrender the following day, according 
0 Henry G. Bodkin, attorney. The 
younger Jones’ bond was set at $2,500 
by Uniteed States District Judge Mc- 
Cormick, According to Deputy U. S. 
Attorney Palmer the books of the asso- 
ciation showed some 200 unpaid death 
Claims totaling approximately $400,000. 


ALLEN TWENTY YEARS WITH CO. 

arry H. Allen, secretary, Mutual Ben- 
eit, became a member of the company’s 
Veterans’ club last week, having com- 
"9 twenty years of continuous ser- 
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Still 
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Looking ? 


and by “‘Op- 
A Real Chance To 


As far as The Northwestern is concerned, 
nearly every office of importance is held by 
a graduate of the ranks, and more than 90% 
of Its General Agents were formerly field 


men. 


As far as this Agency is concerned, the Gen- 
eral Agents as well as the 3 Supervisors began 
their Northwestern careers at the bottom. 


We have the right to say: 


“HERE IS OPPORTUNITY’ 
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The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 





Indianapolis Had 
Best L. I. W. Display 


JUDGES NAME PRIZE WINNERS 





Richmond, Cleveland and Greenville Run 
Close for Honors; Many 


Splendid Exhibits 





From a field of competition made keen 
by the wealth of excellent material sub- 
mitted by various associations the In- 
dianapolis Association of Life Under- 
writers was awarded first prize for its 
campaign material used during Life In- 
surance Week. M. Albert Linton, presi- 
dent, Provident Mutual, and chairman 
of the 1935 L. I. W. campaign, made the 
announcement this week. 

The Richmond Association, which 
made a strong bid for top honors, earn- 
ed second place. Third prize went to 
Cleveland and fourth, fifth and sixth 
awards to Greenville, Honolulu. and 
Wheeling respectively. St. Petersburg 
and Memphis received honorable men- 
tion. 

The board of judges consisted of Ken- 
ilworth H. Mathus, Connecticut Mutual; 
C. V. Pickering, Aetna Life; Arthur H. 
Reddall, Equitable Society; Cyrus T. 
Steven, Phoenix Mutual; Earl R. Trang- 
mar, Metropolitan, and Nelson A. White, 
Provident Mutual. A special committee 
of the National Association of Life Un- 
derwrite rs collaborated in the judging 
and endorsed the decisions. 

The winning honors went to Indian- 
apolis largely because of its billboard 
advertising campaign and newspaper 
publicity. No less than ninety-seven ex- 
cellent billboards, twenty-three feet long 
by fifteen feet deep, were distributed at 
various vantage points - the city, and 
represented one of the largest billboard 
displays in the history of outdoor adver- 
tising in Indiana. All three daily papers 
in the city cooperated splendidly and 
contributed column after column of in- 
teresting articles during Life Insurance 
Week, including special editorials and 
photographs in the rotogravure section. 

In addition, the association sponsored 
a contest among the fifteen largest 
stores of the city for the most effective 
window display showing the services of 
life insurance. Posters, radio, meetings 
and a women’s tea and style show were 
also used to sell the Indianapolis public 
on life insurance. 

The Richmond display was also an 
outstanding one with the focus of in- 
terest in an entire newspaper section 
dedicated to Life Insurance Week. Lo- 
cal agents and companies spent $2,744 
for advertising during Life Insurance: 
Week, in addition to the central com- 
mittee’s expenditures. An orchestra con- 
cert, radio programs, an essay contest, 
and car-cards helped to put over the 
drive. 

The Cleveland campaign centered 
around fifty large and striking billboards. 
Greenville’s fine showing was largely 
due to the essay contest idea which was 
developed there. Honolulu ran _ radio 
and newspaper advertising in three lan- 
guages, and Wheeling contributed an 
all-round exhibit which would have done 
credit to cities very much larger in size. 





INGRAHAM MADE ASSOCIATE 

R. L. Ingraham has been appointed 
associate general agent of the Southern 
California agency at Los Angeles for the 
Connecticut Mutual Life, according to 
announcement by S. S. Northington, gen- 
eral agent, the appointment being effec- 
tive as of August 1. Mr. Ingraham has 
been connected with this agency since 
1930, as agency supervisor, and is a life 
agent of wide experience, having entered 
the business in 1918 at Denver, with the 
Phoenix Mutual Life, as an agent in th« 
field. Shortly thereafter he was ap- 
pointed home office supervisor for an 
eastern company in that territory and 
continued in supervisory work, later 
coming to the Pacific Coast and locating 
at Los Angeles, subsequently becoming 
associated with the Northington agency 
as supervisor, 
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RELIANCE LIFE 


SALES STIMULATION 


.-+ Which Helps the 
Reliance Agent to Win 


Extra inducements . . . re- 
wards ... prizes . . . honors 
... there is always something 
in the Reliance picture to 
keep the business of selling 
insurance interesting and pro- 
ductive. 


The Gold Watch Contest, the 
Perfect Protection Club, the 
Leaders Club, the Caritas 
Cup Race and national and 
regional sales conferences, 
provide a _ never - ending 
stream of inspiration to Reli- 
ance representatives. 


To help Reliance ‘men win 
these extra rewards there are: 


—Pre-approach prospect 
contacts which have 
proven that they can 
produce sales, promote 
prospects, save time. 


—A system of weekly sug- 
gestions from branch of- 
fice managers. 

—A _ practical training 

course. 


—Tested direct mail and 
many other sales helps. 


Selling is a race, and Reliance 
helps its men to hold the 


pace. 





THE 


fous } RELIANCE 
OP LI) IPIE comany ot 


PITTSBURGH 








Tax Situation 


(Continued from Page 1) 

ferent from that approved by the House. 
The Senators indicated that they would 
attempt to confine the tax to large inher- 
itances. 

“Certain Senators insisted that should 
the inheritance tax be restored there 
should be a special exemption for pro- 
ceeds from insurance policies, a pro- 
vision not carried in the House bill.” 
_The House bill imposed a tax upon re- 
cipients of gifts—taxing the donee, and 
the Senate in its bill as made public a 
few days ago struck out that feature and 
in lieu thereof increased the gift tax 
rates. But anything may happen before 
the measure gets to Roosevelt. 


Some Senators Want Legislation 
Held Over 


A number of Senators want the entire 
tax legislation postponed another ses- 
sion, although daily papers on Wednes- 
day did not see the possibility of this. 
Senator Vandenberg of Michigan led the 
movement to send the bill back to the 
Senate Finance Committee for further 
study and action at the next session. He 
said: 

“My whole theory is that it is sheer 
waste of national resources to consider 
any tax bill except in conjunction with a 
budget bill. Unless they go together we 
have failed to get any advantage from 
the increased taxes. Also, such a course 
would give the Senate a decent pre- 
tense of having taken deliberative action.” 





Policyholders’ Committee 


Trustees of the Northwestern Mutual 
Life have announced the appointment of 
the examining committee of policyhold- 
ers for the ensuing year as follows: 
William P. Witherow, president, Spen- 
cer Mfg. Co., Pittsburgh; James H. Mc- 
Birney, president, National Bank of 
Commerce, Tulsa, Okla.; Harry J. Har- 
wick, executive manager, Mayo Clinic, 
Rochester, Minn.; Prot. Henry R. Trum- 
bower, faculty, University of Wisconsin, 
Madison, and Irving Seaman, secretary- 
treasurer, Seaman Body Corp., Milwau- 
kee. The committee selects its own 
chairman. The examining committee is 
appointed annually under the company’s 
by-laws to make an investigation of its 
general policies and methods and to 
make a balance sheet of the company’s 
books independently. The trustees se- 
lect members from policyholders who are 
not trustees, officers or employes of the 
company. 





OTT POST ADDED TO LEGION 

The Equitable Society Veteran Legion 
added the A. V. Ott Post, New York, to 
its membership last week. National Com- 
mander William J. Roddey, who has been 
with the company more than forty-seven 
years, officially recognized the post and 
inducted twenty-eight representatives of 
the agency. A. V. Ott, manager, briefly 
described the underwriting and personal 
career of each new member. Officers are 
Marcus Koenig, who joined the company 
in 1913, honorary commander; Algoth 
Hall Jensen, commander, and James E. 
McGinn, adjutant. More than half the 
agency force are veterans. 


July Business Up 30% 
Big Increase In Group 


New life insurance production for July 
was 30.2% greater than during the same 
month of last year. New group insurance 
showed a gain of 471.8%, while new Or- 
dinary and Industrial approximately 
maintained their last year’s level, the 
former showing a decrease of 2.7%, and 
the latter an increase of six-tenths of 
one per cent. For the first seven months 
of the year, new life insurance of all 
classes was 4.6% greater than during the 
corresponding period of 1934, according 
to figures of the Association of Life In- 
surance Presidents. 





COLUMBUS MUTUAL SPEAKERS 





Owen, Engelsman and Works to Ad- 
dress Convention of Ohio 
Company 
At the National Convention of Colum- 
bus Mutual Life Agents to be held at the 
Book-Cadillac Hotel, Detroit, August 22 
and 23, Ernest W. Owen, Detroit Man- 
ager for the Sun Life, Ralph G. Engels- 
man of New York and Philip O. Works 
of St. Louis, both general agents for the 
Penn Mutual will be among the visiting 

speakers. 

T. S. Berridge of Ohio, the company’s 
star producer will be Honorary Chairman 
of the Convention. 

Among Columbus Mutual speakers will 
be President D. E. Ball; Medical Direc- 
tor W. A. Jaquith; H. A. Burdge of In- 
diana; T. E. Berry of Ohio; Walter 
Easly of Michigan; Ben Dobben of 
Ohio; Harlan H. Cecil of Kansas; Dave 
Hoover of Michigan; Fred O. Quick of 
Ohio; A. L. Gray of Illinois, J. J. Dvork 
of Ohio; George Dobben of Michigan 
and Robert Barr of the Home Office. 
James Schermerhorn will be the banquet 
speaker. 





WISCONSIN INVESTMENTS 

Domestic life insurance companies in 
Wisconsin are permitted to invest in in- 
dustrial bonds within certain limitations 
and qualifications under a law passed by 
the 1935 Legislature and now in effect. 
The act provides that no insurance com- 
pany shall invest in any one such issues 
of bonds or other evidence of indebted- 
ness in excess of 2% of its admitted 
assets, provided that the company issu- 
ing such bonds has not defaulted in the 
payment of principal or interest upon 
any of its bonds at any time during five 
years prior to the date of investment 
therein, or since issuance of issued less 
than five years prior to the date. 





MO. OLD AGE ACT STATUS 

Although Missouri’s old age pension 
law is effective on August 27 the admin- 
istration of the law is so complicated it 
probably will be November or December 
before any payments are made to those 
entitled to pensions. It has been esti- 
mated that about 15,000 persons will be 
eligible for pensions the first year, but 
other estimates are the actual number 
who will ask for this aid from the state 
will be nearer to 50,000. 





MAGEE AN ANNOUNCER 
Rex B. Magee, advertising manager of 
the Lamar Life, served as radio political 
commentator for station WJDX and the 
Jackson (Miss.) Daily News broadcasts 
of the state Democratic primary returns. 














NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina.cities (Charlotte excluded). , 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 





























William Thornton Dies; 
Wrote About Insurang 


MISSISSIPPI NEWSPAPER MAN 





Was With Several Home Offices: Pub 
lished Book; Correspondent he { 
The Eastern Underwriter 





William Thornton, newspaper man oj 
Jackson, Miss., and correspondent for 
The Eastern Underwriter and othe, 
newspapers, died unexpectedly in a hotel 
room there last week. 

He spent a number of years jn life 
insurance work at home offices in th 
South. As a young man he became con- 
nected with the Jackson office of the 
Volunteer State Life. Later he went tp 
Richmond, Va., and joined the publicity 
Staff of the Life Insurance Co. of Vir. 
ginia. He organized that company’s cop. 
servation bureau and was its manage 
for a time, subsequently being promoted 
to the position of Ordinary instructo; 
in the field. 

In 1929 he resigned to become manager 
of the Southern department which th 
Spectator Co. was opening. A_ book 
“Short Lessons in Life Insurance” was 
written by him and published by the 
Spectator. About a year ago he returned 
to Jackson and became a correspondent 
there. He was thirty-seven years old, 





NEW GENERAL AGENTS 





General American Appoints Morris at 
Springfield; Walker, Former Auto 
Racer, at Vandalia 
The General American Life of S¢t. 
Louis has appointed H. Azell Morris 
general agent at Springfield, Mo.,, and 
Clifford A. Walker at Vandalia, Ill. Mr. 
Morris, who attended the Southwest 
Missouri State Teachers College, has 
been general agent at Springfield for 
another company. Mr. Walker, a native 
of Vandalia and for a time connected 
with a local drug company there, spent 
two years in automobile racing before 
turning to life insurance. He has been 
an agent in Logansport, Ind. 





CONTINENTAL CASH-ON-HAND 

In a report filed with the Circuit Court 
covering the operations of the Contin- 
ental Life for the month of July, Mis 
souri Superintendent of Insurance R 
Emmet O’Malley, who has been it 
charge of the company’s affairs since 
May 25, 1934, revealed that the cash on 
hand increased from $536,015 at the be- 
ginning of the month to $555,211. 
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Information from all parts of the coun- 
try indicate that there will be a record- 
preaking attendance at the convention 
of the National Association of Life Un- 
jerwriters in Des Moines. Officers of 
the association believe that there will be 
4 registration of at least 2,000. Des 
\oines is all set for the convention. 


With the naming of C. Preston Daw- 
sn to conduct the prospecting clinic at 
the Des Moines Convention, National 
jssociation of Life Underwriters, and of 
Guy Lyman, New Orleans, to speak on 
‘Life Insurance in Action” at one of the 
main sessions, the program for the meet- 
ing approaches completion. The con- 
vention will be held the week of Sep- 
tember 16. 
Mr. Dawson, best known as “Pep,” is 
production manager of the W. H. Beers 
yency, New England Mutual Life in 
New York City. He has frequently 
goken on means of getting new pros- 
yects. He will be assisted by two pro- 
ducers. In announcing that ‘Mr. Dawson 
would run the session Alexander E. Pat- 
terson, national program ~ chairman, 
pointed out that prospecting is probably 
the most perplexing problem the agent 
faces today. 

Guy Lyman, who is general agent for 
the Pacific Mutual Life in New Orleans, 
will represent the South on the program. 
He has been a substantial producer since 
being graduated from Sewanee College 
afew years ago. 

Four Seminar Leaders 

Most of the other features have been 

announced during the past few weeks. 


One of the unusual sessions will be the 
four seminars to be held on Wednesday 


Looks Like Des Moines Convention 
Will Be A Record-Breaking Affair 


afternoon, simultaneously in different 
rooms of the Hotel Fort Des Moines. 
The one on business insurance will be 
conducted by Leon Gilbert Simon; Equi- 
table Society producer and author of 
books on business coverage; C. Vivian 
Anderson, Provident Mutual agent in 
Cincinnati and former president of the 
National Association, will handle the 
session on income options; life insurance 
taxation will be discussed under the lead- 
ership of Nathaniel H. Seefurth, Chicago 
tax expert; while Seneca M. Gamble, 
head of the Massachusetts Mutual direct 
mail division, will guide the discussion 
of that subject. 
Main Session Speakers 

Speakers at the main sessions will in- 
clude Leroy A. Lincoln, vice-president 
of the Metropolitan Life; S. T. What- 
ley, vice-president of the Aetna Life and 
chairman of the 1936 Life Insurance 
Week who will make at the convention 
the first announcement of the commit- 
tee’s plans for that week; Ralph G. 
Engelsman, general agent Penn Mutual 
in New York City who is going to dis- 
cuss retirement income at sixty; Henry 
M. Files of Cedar Rapids, leading Iowa 
producer of the Northwestern Mutual 
Life, who will consider package sales to 
the average buyer; and the team of R. 
C Borden and A. C. Busse, associate 
professors of public speaking at New 
York University in the skit, “Making a 
Sales Presentation Stay Presented.” 

In addition there are managers’ ses- 
sions, C. L. U. session, Million Dollar 
Round Table and other groups with pro- 
grams of their own, many of them al- 
ready announced by the __ individual 
groups. 





Continental Assurance Enters 


Silver Jubilee Celebration 


The Continental Assurance, conceived 
in 1910 and chartered in 1911 as a run- 
ning mate for the Continental Casualty, 
entered its silver jubilee year on August 
I with a full twelve month drive planned 
to commemorate this quarter century 
anniversary in 1936. Capital and surplus 
of the company is now in excess of 
$3,250,000 in protection of policyholders 
owning more than $185,000,000 of insur- 
ance. Assets exceed $20,000,000. 

Policy No. 1 was issued on August 15, 
1911 for $5,000 in favor of President 
H.G. B. Alexander and became a claim 
in 1928. On August 16, two more $5,000 
policies were written in favor of Vice- 
Presidents Manton Maverick and W. H. 





Roberts, who still enjoy keen activity 
and health. Policies Nos. 4 and 5 were 
written on the same day for $1,000 each, 
and the company rested until October 
when policy No. 6 was issued. At the 
end of the year ninety-five contracts had 
been put out for a little less than $100,- 
4 Capital and surplus were $150,000 in 


The twelve month jubilee drive starts 
with a twenty-five day contest, twenty- 
fve business days beginning August 15 
and ending September 15, the winner to 
get a sterling silver tray. The year will 
tnd August 15, 1936, with the field men 
grouped in four classes, according to 
Production. 

The company convention will be held 
this year September 18, 19 and 20 at the 
Edgewater Beach Hotel, Chicago. On 
September 20 the foremost producers 


Bill return to New York to sail on the 


















Monarch of Bermuda in time to witnes: 


Be Belmont cup yacht races on Septem- 
ber 24. 





REGAN AGENCY 72% AHEAD 
The Willard Regan agency, Connecti- 


cut Mutual, New York, for the first 
seven months of 1935 is 72% ahead of 
ihe same period for 1934 in volume of 
a Paid-for business. The agency 
‘lands fourth in the entire company. 


SCHLOSSER GOES TO R. F. C. 





General American Lends Investment 
Attorney to Washington for 90-Day 
Period; to Draft Forms 

Frank X. Schlosser, investment attor- 
ney for the General American Life has 
been granted a 90-day leave of absence 
to assist the Reconstruction Finance 
Corporation in the preparation of the 
legal forms to be used in a recently 
created new mortgage division which it 
is understood will make loans on large 
hotels and apartments, office building, 
commercial and_ industrial buildings 
somewhat along the lines of the opera- 
tion of the Federal Housing Adminis- 
tration and the Home Owners Loan 
Corp. 

Mr. Schlosser, thirty-six years old, 
“as graduated from St. Louis University 
Law School in 1921 and the following 
year obtained his master’s degree. He 
is regarded as an authority on mortgage 
laws. The-first he knew that he was 
being considered for the R. F. C. place 
was when he received a long distance 
call from Washington asking whether he 
would be available for the position. 





NORTHWESTERN MUTUAL GAINS 


Company Has Written 42,460 Policies So 
Far This Year Compared with 38,567 
in Same Period in 1934 


The Northwestern “Mutual Life of 
Milwaukee reports paid for business, in- 
cluding annuities, in July, amounting to 
$23,858,350, an increase of 32.9% over 
the same month in 1934, when $17,953,- 
953 was paid for, and 60.6% over the 
same month in 1933, when $14,858,965 was 
paid for. The number of policies this 
year was 6,057, compared with 5,108 a 
year ago and 4,181 two years ago. 

Paid for business, including annuities, 
during the first seven months. of 1935 is 
reported at $158,753,946, or 12.2% more 
than in the corresponding period of 1934, 
or $141,502,696, and 46.7% more than in 
the same period of 1933, or °$108,180,802. 
The number of policies this year was 
42,460, compared with 38,567 in 1934 and 
28,732 in 1933. ; 
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here are about eight- 
een million girls in the 
United States less than 
fifteen years old. Fathers 
who carefully shield their 
little girls TODAY some- 
times forget that TO- 
MORROW their daugh- 
ters may have to face the 
world alone. An educa- 
tion will not only help 
these girls to be self- 
supporting but also to de- 
velop any special talents 
or abilities they may have. 


Tothe fathers of these girls 
the Metropolitan sends a 
special message in a list 
of August Magazines.* 
Field-Men are urged to 
tell these fathers how a 
Life Insurance Program 
will help to assure them 
that their daughters will 
have not only the necessi- 
ties of life but will be 
equipped to face the 
world. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time 





Don't forget the Conven- 
tion of the National Asso- 
ciation of Life Underwriters 
at Des Moines, Iowa, week 
of September 16th. 
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Knowledge of Life Insurance 


Tested By C. L. U. Questions 


The American College of Life Under- 
writers this week made public the ques- 
tions asked in Part I of the 1935 C. L. U. 
examinations and submitted a reasonable 
answer to each question or problem se- 
lected from the replies of various can- 
didates. The questions are aimed to 
sound out the good judgment of the 
candidates rather than to obtain a hard 
and fast solution. 

The American College cautions that 
candidates for subsequent examinations 
are not to use this set of questions and 
answers as a means of preparation since 
the answers are by no means a short-cut 
which will take the place of thorough 
and systematic study. The questions on 
Part I follow: 


Economics of Life Insurance 


1. Harris is an accountant for a large 
industrial concern. He is 35 years of 
age, and receives $4,000 annually from 
his employer, for whom he has worked 
for the past 12 years. He is married and 
has three children, ages 3, 7, and 10. 
Various life insurance company repre- 
sentatives have tried to sell life insur- 
ance to him but without success. A 
friend suggests that you should approach 
Harris through the use of terms and 
principles which he uses in his everyday 
work. What accounting terms and prin- 
ciples could you use, and why do you 
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think they should make an impression in 
his case? 

2. Smith has given careful thought to 
the disposition of his property belong- 
ings by will to his heirs,—a wife, and 
two children aged 5 and 10 respectively. 
Someone suggests to Smith that he 
should also give thought to the drawing 
of a “life will” and that life insurance 
constitutes such a will. Smith therefore 
confers with you concerning the matter. 

(a) What factors ought Smith to con- 
sider in arranging his life insurance to 
have the effect of a will? 

(b) What are the advantages of doing 
this! 

Explain each point sufficiently to make 
the principle or advantage clear. 

3. “A” has an income of $5,000, all of 
which, with the exception of about $1,500 
for his own personal self-maintenance, 
is devoted to the support of his wife and 
two children, aged 7 and 10. His only 
other property is a paid-for home valued 
at $10,000. Outline three different rules 
of guidance which have been advanced 
as to the amount of life insurance to be 
carried by Smith in order to meet the 
standard of reasonable adequacy. Which 
of the three rules would you prefer as 
meeting best the standard of economic 
adequacy, and why? 

4. “A” is a young man, aged 21, pre- 
paring educationally for a professional 
career. He owns no cash or property 
whatever. Yet he desires to complete 
his education as quickly as possible 
without interruption. Someone suggests 
that life insurance may prove the solu- 
tion for his predicament, assuming that 
he knows a person who has confidence 
in his integrity and ability, and who is 
financially able to make him a loan. He 
therefore confers with you concerning 
the matter. 

(a) Outline the recommendations 
(amount of insurance, type of policy, 
beneficiary clause, and other vital fac- 
tors) which you would make to him to 
meet his problem. 

(b) Aside from the credit obtained, 
what additional benefits to the young 
man would you urge as resulting from 
this insurance arrangement ? 

5. Smith has a family consisting of 
his wife and two children, a son aged 20 
and a daughter aged 10. His annual 
income is derived from three sources, 
namely, (1) a salary of $5,000 from the 
corporation in which he has an interest, 
(2) a dividend of $2,000 from his stock 
interest (valued at present at $40,000) 
in a close corporation, the remaining one 
other stockholder also owning an equal 
interest, and (3) a net rent of $5,000 
(after deduction of expenses but with- 
out allowance for depreciation) from a 
single unit of real estate, consisting of 
an office building and valued at approxi- 
mately $60,000. He explains: 

(a) That he is willing to have all of 
his business assets, except the office 
building, converted into cash at the time 
of his death. 

(b) That, with the exception of the 
office building, he desires to keep the 
aforementioned estate, substantially in- 
tact as regards its money value, in the 
event of his death. 

(c) That he wants the office building 
to pass to his son entirely upon death, 
and yet would like all members of his 


family to have approximately equal 
treatment financially. 

(d) That he would like to have a ser- 
vant (long in the service of the family) 
provided with an income of $300 a year 
for life. 

Advise Smith with respect to a life 
insurance program best adapted to meet 
all of his wishes and needs. 

Principles and Practices 

1. Present in outline form the finan- 
cial situation of a family that would re- 
quire use of the various types of settle- 
ment options commonly granted by life 
insurance companies in order to have 
flexible administration of funds in case 
of the premature death of the family 
head. Give reasons. 

2. (a) Why have so many fraternal 
orders seen fit to change their plan of 
operations to the legal reserve system? 
State the reasons clearly from the stand- 
point of sound life insurance principles. 

(b) Funds paid out by life insurance 
companies in the form of policy loans 
and surrender values increased greatly 
during the recent depression years. Thus, 
policy loans for 28 large life insurance 
companies doubled from 1928 to 1932, 
and lapses and surrenders increased an- 
nually from 5.29% of mean policies in 
force to 9.6% during this same period. 

(1) What have been the principal 
sources from which the companies have 
obtained the funds necessary to meet 
these increased demands? 

(2) Do you think those sudden de- 
mands will affect the companies adverse- 
ly over a long period of years? Ex- 
plain. 

3. Two friends of the same age, Sam- 
son and Biddle, are interested in buying 
life insurance and are looking over vari- 
ous tables showing net (unloaded) rates. 
Samson wants an ordinary life insurance 
policy for $10,000, while Biddle prefers 
a 20-year endowment insurance policy 
for the same amount. In discussing the 
amount of loading that should be added 
to arrive at the gross premium, Biddle 
believes that each policy should be load- 
ed the same amount since the face values 
are the same. Samson, however, be- 
lieves that the endowment should be 
loaded 73% more since the net premium 
for the endowment policy at their par- 
ticular age is 73% greater. Present an 
analysis of the expenses of life insur- 
ance companies and show how your an- 
alysis will load to a plan of loading 
which is fair to each. Be specific in ex- 
plaining this plan of loading. 

4. (a) In 1919 Hoskins was earning 
$4,500 per year as a purchasing agent 
for a machinery company. He married 
in 1924 and took out a policy of life in- 
surance which together with the amount 
that was already in force totalled $25,- 
000. In 1933 his three children were 
aged 7, 4. and 2. At that time he ap- 
plied for $10,000 additional insurance, but 
was declared uninsurable. Assuming 
that his policies are participating, which 
of the commonly available methods of 
using his dividends would have been 
most favorable? Give your reasons. 

(b) A number of participating compa- 
nies have in recent months reduced their 
interest rates from 31%4% to 3%. What 
possible effects might such a reduction 
have upon the (1) premium rates, (2) 
dividend scales, and (3) the reserves. 

(c) In what principal respects is the 
insurance on the life of an employe who 
is insured under a group life policy dif- 
ferent from that obtainable under an or- 
dinary life policy placed on the life of 


the same employe and for the same 
amount ? 
5. (a) “X” has a 15-payment life 
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a 
policy issued at age 55. “y” 
at the end of the fifteenth policy tt 
“X’s” reserve will equal the net én 
premium on a whole life policy a 
at age 70. Is “Y’s” statement correet? 
Reasons. j 

(b) From the following data show ho 
you would compute the net single a. 
mium and the net annual level Dreminn 
for a 15-payment life policy issued 
age 55. (Here followed a section of the 
American Experience Table of Mortality 
and Table of the Present Values of ‘ 
at 3%.) 

A Representative Answer 

Below is given one answer to Question 
4 listed here in the first group. The 
college draws attention to the fact tha 
the answer is not necessarily the best 
answer given but it is representative anj 
shows the comprehensiveness with which 
questions should be answered. The an. 
swer follows: 

(a) Since “A” has no property to offer 
as security for a loan, he should capital. 
ize a portion of his potential earning 
power and have this value evidenced by 
a life insurance policy. He probably has 
at least four more years of professional 
training ahead of him, and can not ex. 
pect to get along on less than $1,000 per 
year. He may need additional funds to 





NEW 


New interest basis; new rates, 
new rate book, new policies—and 
a number of new and effective 
working plans went into the hands 
of Fidelity’s field on June 1. New 
conditions have been met with new 
selling tools. 


Sharper Tools 


These changes offer men in the 
Fidelity field not only new tools 
with which to meet modern condi 
tions, but sharper ones as well— 
Income for Life, Family Income, 
Family Maintenance and an Ad 
justment Plan which fits today’s 
economic picture particularly well. 


Write for information om Fidel: 
ity contracts. 
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rovide equipment and books, and to set 

himself up in practice. The total amoént 
required must be carefully determined. 
Then “A” should secure sufficient life 
insurance to cover the loan, plus interest 
yntil he can reasonably be expected to 
begin repayment, plus premiums and in- 
terest thereon for the same length of 
time. He might also add $500 or $1,000 
to provide a clean up fund in case of 
i th. 
Fe bould take the insurance on the 
ordinary life plan, since the premium at 
his age is sufficiently low, the policy is 
permanent and may become a part of his 
personal insurance program when the 
joan is repaid, and the policy has sur- 
render and loan values which may prove 
yseful in case of emergency and prevent 
the contract from lapsing. 

“4” could name his benefactor as ir- 
revocable beneficiary if the entire 
amount of the loan is advanced at once, 
and enter into an agreement by which 
the beneficiary would release his interest 
in the policy after the loan is repaid. If 
the loan is advanced in installments, 
“A’s” mother or some close relative could 
be named as beneficiary and the policy 
then assigned to his benefactor, “as his 
interest May appear,” under a collateral 
assignment. At “A’s” death any portion 
of the proceeds not necessary for the re- 
payment of the loan would pass to the 
named beneficiary. ; 

(b) Aside from the credit obtained, 
(1) “A” will be started upon a lasting 
habit of thrift through the regular sys- 
tematic deposits required, (2) “A” will 
have the nucleus of a permanent insur- 
ance program, after the loan is repaid, 
with the advantage of the low premium 
rate at his present age and without re- 
gard to his future insurability, and (3) 
“A” will be able to complete his educa- 
tion without worry over finances, and 
without the necessity of neglecting his 
studies to earn funds to meet his ex- 
penses. 


DEAL WITH PROVIDENT RELIEF 





Home Beneficial of Richmond Acquires 
All Outstanding Business; Provident 
Relief to Write in Washington 
The Home Beneficial of Richmond has 
acquired all the outstanding business of 
the Provident Relief of Washington in 
in Virginia territory become associated 
3,000 policies to the Richmond company, 

these representing upward of $2,000, 

of insurance in force. The Provident 
Relief will continue in business, confin- 
ing its activities to the District of Co- 
lumbia. Between fifty and sixty agents 
of the Provident Relief who worked 
Virginia territory become associated 
with the Home Beneficial. The Provi- 
dent Relief was founded in 1893 and had 
been doing business in Virginia since 
190. Acquisition of its Virginia busi- 
ness by the Home Beneficial brings the 
total number of this company’s policies 
to approximately 450,000 and its total 
insurance in force to around $60,000,000 


OCCIDENTAL’S CONVENTION 

The Leading Producers’ Club of the 
Occidental Life of Los Angeles will hold 
its annual convention August 19 to 23 
—opening with business sessions at the 
Ambassador Hotel in Los Angeles and 
continuing until the evening of August 
21, when the members of the organiza- 
tion will leave for San Diego and spend 
two days at the California Pacific Inter- 
national Exposition. The annual ban- 
quet of the club will be held at the Hotel 
del Coronado the evening of August 23. 
Hoyt M. Leisure is the retiring presi- 
dent, and C. E. Cleeton incoming. 








CANADIAN APP-A-WEEKERS 
Wo representatives of the London 
Life have long records of consecutive 
weekly production. Joseph O. Laird, su- 
Pervisor of the Ordinary branch at 
Windsor, Ont., despite managerial duties 
and severe depression conditions, has 
Written at least one application for $2,- 
00 every week for the past ten years. 
His yearly production averages $4,500 a 
week or $227,000 a year. A longer record 
in the company but for a lower minimum 
amount is held by Harvey M. Grayman 


of St. Catherines, Ont., held thirteen 
Years, 


Plans Ready for C.L.U. 
Meeting and Banquet 


AT DES MOINES SEPTEMBER 18 


Paul Clark to Preside at C.L.U. Million 
Dollar Head Table, Feature 


of Dinner 








The C.L.U. Million Dollar Head Table 
will be a feature of the dinner of the 
National Chapter, Chartered Life Under- 
writers, during the national convention 
at Des Moines. Paul F. Clark, president 
of the national chapter and member of 
the Million Dollar Round Table, National 
Association of Life Underwriters, will 
preside. The annual meeting and dinner 
will be held at the Hotel Fort Des 
Moines at 6:30 Wednesday evening, Sep- 
tember 18. 

As already announced, speakers will 
be Walter N. Hiller, Stumes & Loeb 
agency, Penn Mutual, Chicago, and Mau- 
rice B. Cohill, Edward A. Woods agency, 
Equitable Society, Pittsburgh, both of 
whom are million dollar producers. 

Among guests at the head table will 

be Theodore M. Riehle, president of the 
National Association of Life Underwrit- 
ers and for many years a member of the 
Million Dollar Round Table; Caleb 
Smith, 1935 chairman of the Million Dol- 
lar Round Table, and the following of- 
ficers of the American College of Life 
Underwriters: Chairman Ernest Clark. 
President S. S. Huebner and Dean David 
McCahan. 
_Attendance at the dinner will not be 
limited to members of the National Chap- 
ter but will include general agents and 
managers, members of the National As- 
sociation Million Dollar Round Table and 
underwriters who have passed one or 
more of the five sections of the C.L.U. 
examinations. 

The dinner will be preceded by the an- 
nual business meeting of the National 
Chapter, Chartered Life Underwriters. 
for members of the National Chapter. 





NEW MONTANA LIFE MEN 


French R. Daniels Assistant Superinten- 
dent of Agencies; Burton E. Bard 
General Agent 


French R. Daniels has been appointed 
assistant superintendent of agencies in 
the Pacific Northwest for the Montana 
Life. His headquarters will be at Seattle. 
Mr. Daniels was born in Kentucky but 
entered life insurance in California after 
having been in automobile selling there. 
He has acted in managerial capacities 
in Seattle for several companies since 
1926. 


Burton E. Bard has been named gen- 
eral agent at Seattle for the Montana, 
succeeding J. H. McCulloch. For the 
past eight years he has been with the 
Penn Mutual there. He was graduated 
from the University of Washington as 
a mining engineer but decided to enter 
life insurance. 





PRUDENTIAL CHANGES 


John P. Smith of Yonkers, has as- 
sumed supervision of New York No. 14 
district for the Prudential, and David J. 
King is transferred from there to No. 15, 
succeeding the late Harry I. Myers. 
Julius W. Garoni, assistant at Fort Lee, 
has been made superintendent of Newark 
No. 4. 

Wilbert H. Joslin is new superinten- 
dent at Atlantic City, succeeding the late 
Dennis A. Quinn. Mr. Joslin goes from 
Camden where he was assistant. Wil- 
liam M. Oliver, assistant at Passaic, has 
been made superintendent at Englewood, 
N. J., Daniel DeVries leaving Englewood 
for Bayonne. 





PROSSER & HOMANS RECORD 


Prosser & Homans, Equitable Life As- 
surance Society, 120 Broadway, New 
York, held second Equitable position last 
month in premiums and volume of: busi- 
ness country-wide. The agency paid for 
$60,000 in premiums and $1,400,000 of 
business. : 
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TO UPPER-LEVEL SELLING 


Three separate units dovetailed into 


a comprehensive sales training program 


@ THE DOORWAY TO LIFE UNDERWRITING. 


A brief course for the beginner salesman that gives the 
fundamental principles of life insurance and the essence of 
underwriting and sales knowledge which starts the new 
man toward success. 


@ THE NYNL GUIDE TO SUCCESSFUL LIFE 
UNDERWRITING. There is nothing in the entire life 


insurance field that in any way approaches this Guide as 
a practical, down-to-the-ground statement of how life 
insurance is and can be sold. Every idea or method it con- 
tains has been tried and proved successful. The basic 
procedure it develops is founded on the actual experience 
of successful NWYNL salesmen—not on armchair theory 
or round-table discussion. 


@ THE NYNL SALES PORTFOLIO. In every 


respect a worthy companion-piece for the Guide, the Sales 
Portfolio is used by the salesman in every interview to give 
visual support to his verbal presentations. The Portfolio, 
prepared under the same expert direction and sympathetic 
first-hand knowledge of the salesman’s problems, follows 
carefully the procedure recommended in the Guide. Titled 
‘Common Sense in Considering Life Insurance’’ this manual of 
visual material takes each step in the interview in clear-cut, 
logical fashion adaptable to every situation. The Portfolio 
provides—for the first time in the life insurance field in a 
complete visual sales plan—a road on which the agent 
and prospect may travel clear through the interview. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, passwort 


STRONG~— Minneapolis Minn. ~ LIBERAL 





Des Moines invites you to attend the Convention of the National 
Association of Life Underwriters there the week of September 16. 
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U. S. Court Conflict In 
Tax Policy Seizures 


RIGHT OF U. S. TO TAKE EQUITIES 





Pennsylvania U. S. Court Rules In Favor 
Of Wife; Colorado U. S. 


Decision Otherwise 





Are policies of insurance subject to 
seizure and sale under warrants of dis- 
traint for collection of unpaid Govern- 
ment taxes? 

There seems to be some doubt on the 
subject. In the case of Margaret Mc- 
Guirk of Pennsylvania against William 
J. Kyle, acting collector of internal reve- 
nue, the District Court of the U. S. for 
Eastern District of Pennsylvania con- 
cludes that the property right in ques- 
tion (equity in policy) belongs not to the 
taxpayer and debtor, but to another. 
The fact that the real owner happens to 
be the wife of the debtor taxpayer does 
not change the situation. The property 
in question cannot be seized under exe- 
cution process against the husband, and, 
is therefore, not subject to distraint or 
execution process against the insured. 

Colorado Decision 

But in the case of Margaret R. Can- 
non against Ralph Nicholas, collector of 
internal revenue, the U. S._ District 
Court, District of Colorado, says that the 
equity of the insurance policies is subject 
to seizure and sale under warrants of 
distraint for collection of unpaid taxes. 

In the Colorado case the contention 
made was that the policies in question 
are the property of the beneficiaries and 
not. subject to seizure and sale under 
warrants of distraint against the insured. 

The Colorado Court said in part: 

“Chase National Bank vs. U. S. (278 
U. S. 327) concerns a tax on the transfer 
of the net estate of decedents under the 
Revenue Act of 1921. The Supreme 
Court held the tax valid against the es- 
tate of a decedent who had procured pol- 
icies on his life payable to others, re- 
serving to himself the right to change the 
beneficiaries, and upon which he paid the 
premiums. The court used this language, 
which is pertinent in the instant case 
(page 335): 

“*A power in the decedent to surren- 
der and cancel the policies, to pledge 
them as security for loans and the power 
to dispose of them and their proceeds 
for his own benefit during his life which 
subjects them to the control of a bank- 
ruptcy court for the benefit of his cred- 
itors * * * is by no means the least 
substantial of the legal incidents of own- 
ership.’ 

“In the instant case the insured re- 
tained these incidents of ownership. 
They are assets of real value and con- 
stitute the insured the owner of the pol- 
icies during his lifetime, a conclusion 
that, according to Chase National Bank 
v. United States, supra, is not affected 
by the fact that the proceeds of the 
policies upon the death of the insured 
are not paid by the decedent. Further- 
more, the interest of the beneficiary at 
the present time is not vested but con- 
tingent only, and subject to be divested, 
at any time before death, by the insured. 
All this, coupled with the fact that the 
beneficiary has paid no consideration, 
forces the conclusion that she has no 
standing in this controversy while the 
insured is living. 

Tax Power of Government 

“The power of the Federal Govern- 
ment to tax is practically unlimited, and 
of course can not be affected by a state 
exemption statute, the enactment of 
which presupposes that the insured has 
a property interest under the policies 
that otherwise would be subject to claims 
of creditors. So unless this state statute 
creates a rule of property in favor of 
the beneficiary, the petitioner must fail.” 
Doesn’t Follow Pennsylvania Reasoning 

Discussing the decision in the McGuirk 
v. Kyle case of Pennsylvania the judge 
in the U. S. district court of Colorado 
said in part: 

“I can not follow the reasoning of that 


Becomes Cincinnati Manager 
For Connecticut General Life 





ELLSWORTH E. ENOCH 


The Connecticut General Life has pro- 
moted Ellsworth E. Enoch to the man- 
agership of the company’s Cincinnati of- 
fice succeeding W. E. Cunningham, who 
has resigned. The appointment becomes 
effective September 1. 

Mr. Enoch has been assistant manager 
of the Chicago office for the past four 
years and his record in recruiting, train- 
ing and supervising sales units has put 
him in line for his present advancement. 

He was born in Wichita, Kans., in 
1892 and went to school there. He went 
to Chicago in 1922 to study at Chicago 
University. For several years he sold 
bonds before entering life insurance as a 
personal producer. 


HOLD MONTHLY GOLF MATCH 





Equitable Society Board Of New York 
Managers Continues Summer Con- 
tests; Home Office Guests 
The Equitable Society Board of Man- 
agers of Greater New York held its reg- 
ular monthly golf outing on August 8 at 
the Forest Hills Golf Ciub near Bloom- 
field, N. J. Home office guests were 
W. W. Klingman, vice-president; Fred 
Bayne, agency supervisior, and Dwight 

Starrett, assistant to Mr. Bayne. 

Dinner was held at the club in the 
evening when prizes were awarded and 
the Metropolitan managers held a short 
business session. The golf matches have 
been held each month during the sum- 
mer. Fred Fern is chairman of the com- 
mittee in charge. On October 1 the 
annual championship tournaments will be 
held for managers and the field force. 





case, as it would seem such a statute 
became operative only when the bene- 
ficiary’s interest in the property became 
absolute through death, and not while 
merely contingent. Certainly, such a 
statute can not affect the right of the 
insured to change the beneficiary, and 
from that view it does not affect owner- 
ship, but merely affords protection 
against creditors. Therefore, until 
adopted or recognized by Congress, it is 
inapplicable to proceedings such as we 
have here. 

“A case in point, and which seems to 
have been correctly decided, in McKelvy 
et al. v. Commissioner of Internal Rev- 
enue, decided by the United States 
Board of Tax Appeals, Docket No. 73320, 
promulgated January 31, 1935, in which 
it is held the commuted value of amount 
receivable by the beneficiaries under life 
insurance policies which the insured had 
until death the right to surrender and 
the right to borrow, were part of the in- 
sured’s gross estate. 

“The petitions to quash the warrants 
of distraint should be denied and excep- 
tions allowed. It is so ordered.” 


GREENBRIER CONVENTION 





Columbian National Life Holding Meet- 
ings In White Sulphur Springs 
This Week; 150 Present 

During the first part of this week the 
Greenbrier at White Sulphur Springs, 
W. Va., has been the scene of the Co- 
lumbian National Life Conference? From 
New England to California, approxi- 
mately 150 Columbian field representa- 
tives, and members of their families, con- 
verged at White Sulphur Springs to par- 
ticipate in the three day business meet- 


RELIANCE LIFE INCREASEs 

The Reliance Life of Pittsburgh show 
an increase of 16.2% in new life ion 
ance in July, compared with July 1934 
There were 1,713 policies totaling $3 317. 
174, a gain of 248 policies. Accident in- 
surance increased 26.8% and health in- 
surance 42%. 

In the first seven months of this year 
Reliance Life has placed in force 13.72% 
policies totaling $27,059,094 life insurance 
a gain of 2,005 policies and 21.5% in 
volume compared with the same Period 
of last year. Accident insurance jp. 











ing and to enjoy the recreational oppor- creased 23.2% and _ health insurance 
tunities of the Greenbrier. 25.8% in this period. 
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THESE ILLUSTRATIONS summarize 
policy benefits and make it easy for 


the prospect to understand them. 





New ENGLAND MuTUAL 


Life Insurance Company of soston 
GEORGE WILLARD SMITH, PRESIDENT 
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Company Sees Home 
And Rental Rate Rises 


APARTMENTS ARE FILLING UP 





tern National’s Summary of 
ee otial Conditions Covers 26 
Principal Cities 


A nation-wide rise in city home and 
apartment rental rates is anticipated for 
this fall in a summary ot residential con- 
ditions just issued by the Northwestern 
National Life. 

Covering twenty-six principal cities 
the report indicates that. the rise will 
average from 5 to 10%. There are com- 
paratively few home vacancies today, 
and apartments are rapidly filling up, 
showing an average of only one-half as 
many vacancies as last year at this time. 
Surplus housing space is now much be- 
low the normal needed to accommodate 
population growth. — Residential rent 
scales in a number of the cities studied 
have already recovered between 10 and 
40% from their depression lows, the re- 
port shows. 

With a 10% average vacancy consid- 
ered normal for homes in pre-depression 
years, sixteen out of the twenty-six 
cities covered report home vacancies in 
the summer of 1935 at 3% or less. The 
cities so reporting are Newark, Bethle- 
hem, Pa., Atlanta, Detroit, Kansas City, 
Omaha, Akron, Cleveland, Dayton, Cin- 
cinnati, Tulsa, Dallas, San Antonio, Win- 
nipeg, St. Paul, and Houston. Houston 
reports “practically no vacancies,” St. 
Paul less than 1%. Three cities which 
report vacancies of less than 6% are 
Philadelphia, Camden and Minneapolis. 
All nineteen of the cities just named re- 
port apartment vacancies of below the 
normal 10%. Camden, Bethlehem, Pa., 
Washington, D. C., Detroit, Dallas and 
Houston report their apartment va- 
cancies at 3% or less. 

Increases in rental rates are definitely 
anticipated in nineteen of the twenty-six 
reporting cities. In San Francisco, Phil- 
adelphia, and Washington, D. C., rental 
increases for this fall are uncertain; in 
Omaha, it is expected that increases will 
be made only with changes of tenancy. 
Akron, Ohio, where rates have already 
recovered some 40% from their depres- 
sion lows, expects no further advances 
this autumn. In Cincinnati, irregular 
increases are anticipated. 


GOES WITH STATE MUTUAL 


Gerald H. Young Resigns as Sales Su- 
pervisor of Victor M. Stamm Home 
Office Agcy. Northwestern Mut. 
Gerald H. Young has resigned as sales 
supervisor of the Victor M. Stamm home 
office general agency of the Northwest- 
ern Mutual Life at Milwaukee to accept 
the position of assistant superintendent 

ot agencies of the State Mutual Life. 

Mr. Young was associated with the 
Stamm agency six and a half years. He 
earned the C. L. U. degree not long 
after it was established and was active 
in introducing the movement in Mil- 
waukee. Mr. Young served _ several 
terms as secretary and treasurer of the 
Association of Agents of the North- 
western Mutual. 





PACIFIC MUTUAL FIGURES 


_ The Pacific Mutual Life reports that 
its paid-for volume of production of new 
business for June was 100% of the 
amount shown by the record for this 
month of last year, while the total for 
the first six months of 1935 was 106% 
of the figure for the same period of last 
year. The total for the last 12 months 
Tégisters 107% of the previous twelve 
months total of paid-for new business. 





FRIED AGENCY UP FOR 1935 
The Isadore Fried agency, New Eng- 
land Mutual, New York, has had con- 
‘stent good production through the 
summer months and is meeting the 
agency quota. Business is well ahead 


of 1934 for the same period. 


SALES BREAK 1929 RECORD 


John A. Stevenson Agency for First 
Seven Months Tops Boom Year; 
July 13% Ahead 
Sales of paid-for life insurance by the 
John A. Stevenson agency, Penn Mu- 
tual, Philadelphia, for July were 13% 
ahead of July, 1934, up to then the best 
July in the history of the agency. For 
the first seven months of 1935 sales are 
20% ahead of the same period in 1934 
and top even the 1929 record for the 
period. July business totaled $3,435,793 
while total sales for the year to August 

1 are $22,339,123. 

John <A. Stevenson, general agent, 
c mmenting on the business gains, said: 
“The continued increase in our sales of 
life insurance and the fact that last 
month was one of the three largest dur- 
ing the past four years, I believe, pro- 
vides an accurate index of increasing 
prosperity in the Philadelphia area and 
growing confidence in the future. The 
very substantial proportion of current 
sales represented by policies providing 
an income for the assured during his 
life-time, reflects the accelerating trend 
toward life insurance as an investment 
for the benefit of the policyholder as 
well as his beneficiaries.” 

The increase in sales of life insurance 
throughout the country as a whole Mr. 
Stevenson attributes in part to national 
advertising campaigns. 





BANKERS LIFE 50% AHEAD 

New business in the Bankers Life Co. 
gained 50% in July over the July, 193, 
mark. Total sales for the month were 
$5,774,000 and the total for the first seven 
months $36,794,000, a gain of 13% over 
the total for the same period in 1934. 
For the club year ending July 31 total 
production was more than $58,500,000, a 
eain of more than 15% over the previous 
club year. 





from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 








N. Y. COMMITTEE MEETS 
The executive committee of the Life 
Underwriters Association of New York 
held its mid-summer meeting at the Ho- 
tel Pennsylvania on Tuesday afternoon, 
August 13. Ralph G. Engelsman, the 
new chairman, presided. 


Brief on Tax Bill 


(Continued from Page 5) 





business to insure their lives to create 
cash to pay death taxes? Men do not 
have to buy homes, engage in business 
which needs protection, or have families. 
All these acts are voluntary and the de- 
sire to protect contingencies which arise 
at death is self imposed, whereas the tax 
is forced upon a man if he creates a 
sizable estate. Therefore insurance which 
is purchased for the purpose of furnish- 
ing money to pay death taxes should be 
exempt. 

“Along with insurance trusteed to pay 
Federal Estate and State Inheritance 
Taxes should be included the cash value 
of annuities, because in many instances 
due to age or infirmities insurance can- 
not be procured; and a great many men 
in recent years in order to augment their 
income have purchased annuities which 
also have cash values, and these cash 





clude 


in short. 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
Retirement Income, 
ferred), Joint and Survivor, Refund, and 
Survivorship--one for any type of prospect, 








Elective (De- 








values could be made available at death 
for the payment of taxes. In trusteeing 
insurance and annuities any amount over 
that required to pay the taxes should 
be included in the gross estate and taxed 
as provided in Section 302 (g) of the 
Federal Estate Tax Law. 
Trustees of Wealth 

“More and more the sons of men of 
large means are realizing that after all 
they are only trusiees of the wealth 
which they inherit, and if they do not 
give a good accounting of their steward- 
ship and become producers rather than 
pensioners, that which they inherit soon 
disappears. The beneficiaries of men who 
are considered fairly wealthy upon the 
death of the parent often find them- 
selves in only moderate circumstances, 
becaus: the estate has been divided 
among numerous beneficiaries. 

“A study of the directories of twenty- 
five or fifty vears ago of all the cities 
in the. United States of 25,000 population 
or over will show conclusively that wealth 
is continually being redistributed. These 
directories contain the names of promin- 
ent families who were once considered 
wealthy, who passed on to the next gen- 
eration fair sized estates which were dis- 
sipated by those who did not have the 
ability to manage their inheritances 
properly. Only in a very few instances 
do you find members of the same family 
managing the business started by the 
grandparent. In these instances the ben- 
eficiaries were qualified to act as custo- 
dians of the money which they inherited 
and managed the inheritance in a pro- 
ductive manner, thus continuing to create 
\.ealth and furnish employment for large 
groups of people who have no ability to 
manage. We must realize that the ability 
.O manage is not given to everybody and 
care should be exercised not to destroy 
incentive and initiative which are essen- 
tial in the building of estates to protect 
dependents and provide security in old 
age. 

“It is very obvious that you cannot 
create wealth by destroying wealth 
Therefore in considering larger taxes 
means should be provided whereby these 
taxes can be paid at the least cost to 
the taxpayer. 

“Permitting the exemption of that por-, 
tion of life insurance and annuities used 
to pay the Federal Estate and State In- 
heritance taxes would not guarantce 
that the estate will remain intact after 
it reaches the ultimate beneficiaries, but 
would guarantee to the Government an 
immediate revenue and to the estate a 
divorcement of any governmental super- 
vision 

“The Provinces of Canada have for 
many years exempted life insurance for 
the purpose of paying death duties, and 
some Provinces also exempt from income 
tax the amount of premiums paid on 
such life insurance. 

No Wish to Dodge Legitimate Taxation 

“The National Association of Life Un- 
derwriters has consistently urged all life 
insurance agents to cooperate with the 
Federal, state and local governments in 
matters of taxation, has frowned upon 
any attempts to dodge legitimate taxes 
and has done all in its power to induce 
men to purchase insurance in order t 
produce cash at dea*h with which to pay 
the cost of administering their estates 

“We therefore urge that you give con- 
sideration to the constructive suggestion 
made by Mr. Osgood.” 
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BOREDOM ON THE HIGHWAY 
The British Industrial Health 
search Board has issued an annual report 


Re- 


facts 
cars 


interesting 
motor 
Dealing with psychology of driv- 


which contains some 


about accidents in which 
figure. 
ers, and taking up the question of bore- 
dom which causes many accidents, the 
surprising statement is made that when 
it is alleviated “by means of distractions 
such as phonograph music” there is de- 
cided evidence in favor of that procedure. 

This seems to be contrary to the gen- 
eral opinion here where too much con- 
radio in cars has caused 
unusual 


centration on 


numerous accidents. It is not 
for cars to go at a speed of forty or 
fifty miles an hour with radio program 
turned The prevents bore- 


dom, but divides attention with the most 


on. music 
important duty of the moment—handling 
the car and watching the road intently. 

Discussing the general subject of ac- 
cident frequency the British report says 
that the incidence of accidents—prone- 
definite and 

sustain an 


ness to accidents—follows 


constant laws. Those who 
undue number of one kind of road acci- 
dent tend to 


of accidents of other kinds. 


sustain an undue number 


FORGERY 

In an informative and valuable article 
the Baltimore Sun in a recent edition 
calls forgery a leading American crimi- 
nal racket, and one which has not had 
much publicity. Its estimate is that forg- 
ers collect about $300,000,000 a year from 
this racket. 

In the opinion of the Baltimore Sun, 
and it is not alone in that opinion, forg- 
ery is becoming one of the most highly 
the United 


taking precedence over kidnap- 


developed criminal acts in 
states, 
ing, blackmail and swindling; but because 
the been 
overlooked by newspaper writers in the 
main, there is little published about forg- 


ery except individual cases which become 


magnitude of the crime has 


news spots. Large losses are frequently 
concealed inasmuch as the average busi- 
knowledge 


Con- 


ness man feels that public 
might prove injurious to his credit. 
sequently, forgery is no worry to most 
persons who have in mind the more spec- 
tacular crimes which actually are much 
removed from their horizons. 


the U. S. 
perpetrated by invisible hands working 


farther 


Throughout the crime is 
with great skill and the forger classifies 


himself with the currency counterfeiter 


among the upper strata of criminals. Like 
the counterfeiter, his work requires fin- 
ished technique and ingenuity, with high 
rewards, if not apprehended. 

The Baltimore Sun says that the busi- 
ness of stealing original blank checks 
and obtaining the securities of treasurers 
and other company executives is an or- 
ganized part of the check forgery racket. 
The actual work is often carried out by 
salaried craftsmen who take no further 
part in the enterprise. Often the ring 
that creates the forged checks, from the 
stolen originals to the finished and signed 
counterfeits, withdraws from the picture 
and splits the profits with another group 
which takes the final risks of exchanging 
checks for currency. Usually, a band ob- 
tains the checks from stolen mail, forges 
secures the 
If the check in question hap- 


the endorsements and then 
funds. 
pens to have been issued by a large con- 
cern, chances are the crowd will either 
raise the amount of the check or make 
many duplicates by an ingenious method. 

Much of the material in the Baltimore 
Sun story was obtained from the Mary- 
land Casualty Co. The 
publicity 


article was a 
in other 
daily papers will throw light on a situa- 


good one. Similar 


tion which demands illumination. 





ESTATE SHRINKAGE 

A survey of court records throughout 
the United States made by a committee 
of the National Association of Life Un- 
derwriters shows great shrinkages of es- 
The committee, among other 
things, reviewed from court records 854 
estates of approximately $100,000 each. 
Average cost of administering those es- 
tates was 18.6%. Average cash in each 
estate 7.3%. Federal tax 
averaged .9%; state tax 2.7%. There was 
an average cash deficiency in each estate 
of 11.3%. In the case of 412 estates of 
$250,000 or more the average cost of ad- 
ministration had climbed to 21.2% and 
there was an average cash in each es- 
tate of 4.7%. Federal Estate tax was 
4.8% and the state tax was 3.1%. Aver- 
age cash deficiency was 16.5%. 

The committee says that if a new tax 
measure is enacted increasing the rates 
it will be even more imperative that some 
provision be made whereby cash can be 
realized immediately at death. And 
there is no better means for doing this 
than through the medium of life insur- 
ance. 


tates. 


was estate 








PHILLIPS 


LEE A. 


Lee A. Phillips, board chairman, Pacific 
Indemnity, has been on an Australian 
trip. 

* * * 

William Leslie, associate general man- 
ager, National Bureau of Casualty & 
Surety Underwriters, is spending August 
at his Peconic Bay, Long Island, sum- 
mer home. 

* * * 

Arthur J. Huneke, of the inland ma- 
rine department of the Royal-Liverpool 
groups believes in imitating the postman 
who takes a long walk in the evening 
as relaxation after working hours. While 
on vacation last week, he was discovered 
Friday in one of the Brooklyn insurance 
agency offices doing some business and 
likewise striving to learn where a re- 
hearsal of the George W. Scott wedding 
was to be held. Mr. Scott, assistant 
secretary of the National Association of 
Insurance Agents, was married on Sat- 
urday and Mr. Huneke was one of the 
ushers. 

* a * 

Isadore Samuels and Herbert Fairall, 
Denver, Colorado, insurance men, will 
direct the fall campaign of the local 
community chest in that city. 

* * * 

Frank L. Rowland, executive secretary 
of the Life Office Management Associa- 
tion, spent the last two weeks of July 
visiting the fifteen members of that as- 
sociation located in New England and 
Eastern Canada. 

* * * 

S. S. Northington, general agent at 
Los Angeles for the Connecticut Mutual 
Life, who has been ill for some time fol- 
lowing a major surgical operation, is 
again active there. 

a * * 


Walter J. Morris, branch manager at 
Toronto of the London & Scottish, is 
retiring after twenty-three years in the 
business. 

* * ok 

L. A. Harris, president, American Au- 
tomobile of St. Louis, left Los Angeles 
last week for the Pacific Northwest, ac- 
companied by Mrs. Harris and _ their 
daughter, on the last lap of their vaca- 
tion trip to the Pacific Coast. 

e + > 

J. E. Walker has been appointed un- 
derwriting manager for the Superior In- 
demnity Association of Los Angeles, 
succeeding Henry Dimling, resigned. Mr. 
Walker formerly conducted a_ local 


agency at Santa Ana. 





_ F.M. Avery, Fire Association mana 
in San Francisco, is a Baltimore _ 
whose first job was in a wholesale “4 
cery store in Boston. He entered Bad 
ance as a solicitor for the London § 
Lancashire; went to Pasadena, Cal.; oh. 
tained a position there with the Firs 
National Bank. Then he opened a an 
eral merchandise store and sold insur. 
ance “on the side.” In 1889 he removed 
to San Francisco where he became ap 
insurance broker. He joined the Scot: 
tish Union & National as a field man 
from which company he went to the Fire 
Association, first as a special agent then 
as state agent in three States, and be- 
came Coast manager of the Fire Agso. 
ciation when its Coast department was 
created. 
ok * * 


L. A. Engle, president of F. D. Hirsch. 
berg & Co., Inc., St. Louis general jp. 
surance agency, is spending his vacation 
in Honolulu with his wife and family 
Mrs. Esther M. Getz, a director of 
Hirschberg & Co., has gone to The Lake 
of the Woods, Canada, for her vacation 
Mrs. Getz, who was one of the first wo- 
men to enter the insurance business as 3 
personal producer in St. Louis, will make 
her vacation headquarters at Minaki 
Lodge at the head of the Lake of the 
Woods. She probably will try her hand 
at muskallonge fishing. 

* oe * 


Walter W. Winne, 54, insurance man 
of Denver, was seriously injured when 
his automobile collided with another car, 
July 30. He was taken to St. Luke's 
hospital, suffering brain concussion and 
multiple bruises. 


* * * 

Roy A. Kirkpatrick, branch manager 
of the Prudential’s mortgage loan de 
partment, was one of the speakers in 
discussion following a report of the real 
estate management committee of the 
New Jersey Building and Loan League 
held recently. The New Jersey asso- 
ciations have distributed $70,000,000 in 
maturities to more than 25,000 share- 
holders in the last fifteen months. Of 
this sum $46,000,000 has gone to investing 
shareholders and $24,000,000 has been 
used to cancel mortgage loans owed to 
the association. In addition, another 
$70,000,000 in mortgage loans has been re- 
adjusted to effect a one-third reduction 
in the monthly payment of borrowers. 


* *x * 


Isadore Fried, general agent, New 
England Mutual, New York, is on a two 
weeks’ vacation to Bar Harbor, Maine. 
He plans a trip up the St. Lawrence 
River before his return to the office on 
August 26. 

wh & 

John J. Berry, president of Bert 
Bros., Inc., one of the large insurance 
agencies of Newark, N. J., is not one 
who thinks he has learned all there 
to know about insurance and allied sub 
jects. Although recognized as am alr 
thority on real estate appraisals he has 
gone to Chicago to take a twelve-da) 
course in the appraisal of income prop- 
erties at the University of Chicago. Be 
coming a college student he is taking 
the whole routine of classroom lectures 
discussion periods and field practice. 

*” * * 

J. Victor Owen, Guardian of England, 
manager in Montreal, will sail on Augus! 
23 for a six weeks trip abroad. 

ee ee 

John McGinley, manager Travelets 
casualty division, New York City, has 
returned from Europe. 

* 2 *# 

A. W. W. Kelsey, superintendent © 
agencies in Canada of Prudential 
London, is now visiting the home oft 
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Praise H. W. Wilson Industrial 
Arts Index 


At the last annwal meeting of the in- 
surange group of the Special Libraries 
Association it was the unanimous opin- 
ion that a vote of thanks be extended 
to the H. W. Wilson Co. for the ex- 
cellent work which has been done by its 
indexers in Industrial Arts Index rela- 
tive to the subject of insurance. Abbie 
G. Glover signed the letter as chairman 
of the insurance group. 

* * * 


David Porter’s Clever Article About 
Lloyd’s 

I have read the article on Lloyd’s in 
The Spectator written by David Porter, 
and it is a pleasure from a journalistic 
viewpoint to know that there is a new 
man in the editorial end of insurance 
newspaperdom who can write so enter- 
tainingly and informatively on a very 
hackneyed subject. In playing up the 
Canadian authorization end and _ the 
blanket bond proposition he has handled 
in fresh, interesting fashion two of the 
important late angles. His treatment of 
litigation is also good. 

I do not agree with him, however, that 
Lloyd’s is Hublic Enemy No. 1 of Amer- 
ican insurance. That’s a clever phrase 
which has a decidedly literary ring, but 
is fallacious. I would not call Lloyd's 
Public Enemy No. 1 of American insur- 
ance when so many American insurance 
companies have treaties with Lloyd's 
Lloyd’s is Public Enemy No. 1 to many 
insurance agents and brokers of the U.S. 
To others, Lloyd’s is a handy place to go 
in placing business. 

Furthermore, I am not in accord with 
Mr. Porter that the activities of Lloyd's 
underwriters in the varied fields of 
American insurance were not particularly 
notable before 1914. They have always 
been active since I have been following 
insurance. Nor would I give as much 
emphasis as he does on marine insurance 
as Lloyd’s is directly responsible for the 
development of many of the most notable 
and important developments of non-ma- 
tine insurance. The greatest genius of 
Lloyd’s has been the veteran Cuthbert 
Heath. C. E. Heath conceived and car- 
ried into execution many of the great 
non-marine lines now written so gener- 
ally in this country; and these ingenious 
Heath conceptions dated before 1914. 

Also, I would take with a pinch of salt 
the Porter statements about under-cover 
soliciting. Lloyd’s brokers come here and 
solicit for weeks at a time. They do not 
report to the New York Insurance De- 
partment ; do not have to. The words 
under cover” have, therefore, a decided- 
ly elastic significance. 

But those are minor matters. The arti- 
tle is exceedingly cleverly written and 

congratulate The Spectator upon hav- 
ing Mr, Porter on its staff. 

Before j joining The Spectator staff Mr. 
Porter was in adv ertising and publicity. 


His chief daily newspaper experience 
Was some years ago with the Boston 
Herald. 

















Maiden Lane Return of Charles B. 
Petrie, Reporter-Artist 


Charles B. Petrie, Jr., reporter, bon 
vivant, raconteur, pen and ink artist, and 
authority on the left bank of Paris, has 
rejoined the staff of The Weekly Under- 
writer, pleasant news to the insurance 
newspaper fraternity which has missed 
him since he left Maiden Lane to go 
with Mademoiselle, women’s magazine. 
Once he was on the staff of the New 
York World. He will handle life insur- 
ance topics. Suggestion for Interview 
No. 1 upon his return to insurance jour- 
nalism: Cathrine Curtis, managing di- 
rector, Women Investors in America. 


* * * 


Free Stunt Flyer 


According to a recent press report, 
3ernardine Lewis King, stunt flyer, her 
husband, M. D. King, III., and his broth- 
er, G. L. King, accused in a Federal in- 
dictment of alleged misuse of the mail in 
connection with insurance companies, are 
scheduled to be freed of further prosecu- 
tion on the fraud charges. This was re- 
vealed, the report states, when Assistant 
U. S. Attorney Carr received word from 
Attorney General Cummings that the 
Government does not desire to appeal 
from the ruling of United States District 
Judge McCormick, dismissing the indict- 
ment as to the husband. At the trial of 
the case several weeks ago, King’s counsel 
asked for dismissal of the case as to 
M. D. King, III., on the grounds that he 
was not apprised of his constitutional 
rights when he appeared before the Fed- 
eral grand jury with the books and rec- 
ords of his company. After argument, 
Judge McCormick ruled in favor of King, 
leaving only his wife and brother to be 
tried. Government counsel declined to 
proceed with the trial and intimated to the 
indictment would be sought, 


court a new 
or an appeal taken. U. S. Attorney Hall 
made a report of the situation to the 


Attorney-General with the suggestion that 
the Government might profit by an appeal 
from Judge McCormick’s ruling. The At- 
tornev General did not favor this, it is 
stated, and U. S. Attorney Hall indicated 


the Government will abandon the indict- 
ment. 
* * * 
Persia’s $2,500,000 Fire 
The great fire which recently de- 


stroyed the offices and residence of the 
British firm the Mesopotamia Persia 
Corporation and the Customs House at 
Mohammerah, Iran, caused damage esti- 
mated at $2,500,000. 

The fire apparently broke out in the 
Customs House and spread to the resi- 


dence and offices of the corporation, 
which adjoin. The British Consulate, 
the next building, was at one time 


threatened, but the outbreak was brought 
under control just in time to avoid dam- 
age. 

The Mesopotamia Persia Corporation 
is agent for numerous shipping compa- 
nies and has many other interests. It 
has branches throughout Iraq and Iran. 





Glens Falls, Sun Life Building, Mt. Washington and Quebec Citadel as cnepped on 
Tour Taken by Cecil Lindley of The Eastern Underwriter 


Glens Falls 

of the Hudson River, for 
which the upper New York State city 
and two of the insurance companies lo- 
cated there are can be almost 
as spectacular and make nearly as much 
noise as Niagara itself, it was observed 
by Cecil Lindley of The Eastern Under- 
writer’s editorial staff when he 
the falls on a vacation trip. 

Generally, the falls are quiet, with most 
of the water of the river being diverted 
through two paper-making plants along 
the banks. Only in springtime when 
Adirondack snow melts is it customary 
for the falls to be very active. However, 
the great rains which resulted in disas- 
trous floods in parts of New York State 
so filled the Hudson that for days tons 
of rushing water poured down the cata- 
ract making a sight that attracted vis- 
itors from miles around. 

The photograph above left shows Re- 
porter Lindley (right) and his brother 
viewing the falls from Cooper’s Cave, 
made famous by James Fenimore Coo- 
per’s “The Last of the Mohicans” and 
which is located under the great con- 
crete bridge which carries the New 
York-Montreal highway across the Hud- 
son. 

The top left photograph shows the Sun 
Life Assurance Building, Montreal’s out- 
standing business structure which domt- 
nates Dominion Square, beautiful park 
which is equivalent to London’s Trafal- 
gar Square. The building dwarfs Re- 
porter Lindley, the white-suited speck. 

Jelow at right is Mr. Lindley on top 
of Mt. hig seer N. H., looking down 
into the Great Gulf, with Mt. Clay in 
the background. 

It is from the citadel of the city of 
Quebec that a cannon starts one. of the 


Glens Falls, 


named, 


visited 


city’s most remarkable sounds. From 
the citadel the city seems quiet until 
the gun fires on the dot of noon. Then 


the bell-ringers of Quebec’s hundreds of 
churches start pulling their ropes and 
the air seems almost solid with the sound. 
The ringing is picked up by the churches 
in the countryside, and when the city 
bells become quiet one hears the other 
bells ringing far down the river. 

Workmen are repairing the citadel, one 
of the most historic in America, which 
is shown in the lower right picture. 
Standing on the wall of the moat is 
Harry Lindley, who drove the car in 
which the trip was made. 


London Market Quotes High Rates 
To Cover Dutch Gold 
Various reinsurances have been placed 
in the London market on gold shipped 
from Rotterdam to New York during the 
guilder crisis in the Dutch steamer Blom- 
mersdijk, 
ments occurred which had the 
considerably increasing the 
gold put on board the vessel in Holland 


Develop- 
effect of 
amount of 


of 6,855 tons gross. 


and it is believed that the total repre- 
sented about $10,000,000. 
Compared with the ordinary rate of 


per £100 quoted for the 
Atlantic passage by the fastest 
liners, as much as 3s. 6d. per £100 was 
paid for a proportion of diréct cover. 
This higher rate was due partly to the 
fact that the Blommersdijk is propelled 
by only a single-screw. Marine under- 
writers made it clear during one of the 
earlier periods when gold was. being 
transported across the North Atlantic in 
large amounts that only shipments by 
liners with more than one screw could 
rank for insurance at the minimum rates 
of premium. Obviously a vessel fitted 
with a single screw is more liable to the 
risk of delay than a _ multiple-screw 
vessel. 

There was comment in the insurance 
market on another shipment of gold from 
Rotterdam to New York in an even 
smaller turbine steamer—the American- 
owned Black Hawk, formerly the Saco, 
of 4,988 tons. The Black Hawk is carry- 
ing about $5,000,000. of gold. Certain in- 


one shilling 
North 


surances have been effected to cover 
shipowners’ liability. The steamer was 
built at Hog Island, Pa., in 1919, and, 
like the Blommersdijk, she has neither 


the distinguishing marks in the Register 
Book of a passenger or twin-screw: ves- 
sel. Additional rates have been paid for 
insurance of the gold she carries. 

No special knowledge of insurance is 
needed to realize that there is a consid- 
erable difference between the circum- 
stances of gold carried in the largest and 
fastest liners driven by three or four pro- 
pellers and in single screw vessels. Some 
insurance contracts specially exclude 
shipments by vessels of the latter class 
at the normal minimum rate of premium, 
and the tendency is likely to be for un- 
derwriters to make it clear beyond ques- 
tion in all cases that any such shipments 
must be treated separately. This applies 
to the London and Liverpool markets at 
least. 
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‘National Ass’n Issues 
, Convention Program 


FOR ROCHESTER, SEPT. 23-27 





Well Balanced Schedule of Group and 
General Sessions, Reports, Speakers 
and Discussion Periods 





S-The National Association of Insurance 
Agents has issued its tentative program, 
in full, for the fortieth annual conven- 
tion to be held at the Hotel Seneca in 
Rochester, N. Y., September 23-27 inclu- 
sive. The program has been arranged 
to provide for group sessions for dis- 
cussions, general sessions for considera- 
tion of national problems, outside speak- 
ers and reports of committees of the 
National Association assigned to find so- 
lutions of matters affecting agents’ in- 
terests* Only the get-together dinner on 
ttié“ evening of Tuesday, September 24, 

ill be held elsewhere than at the Sen- 
a. This opening dinner and entertain- 
ment is scheduled for the Chamber of 
Commerce Building. 

Chief among the outside speakers this 
year will be Harper Sibley, president of 
the Chamber of Commerce of the United 
States; J. A. Marshall, Superintendent 
of Insurance of the District of Colum- 
bia; George S. Van Schaick, former New 
York Insurance Superintendent; Spen- 
cer Welton, vice-president of the Mas- 
sachusetts Bonding & Insurance Co., and 
E. G. Shirpser, inland marine manager, 
Commercial Union group. 

The complete text of 
program follows: 

Saturday, Sunday, September 21, 22 

9:00 A. M. Meeting of national executive 
committee, continuing throughout the day. Blue 
Parlor, Mezzanine Floor, Hotel Seneca. 

Monday, September 23 

9:00 A. M. Meeting of national executive 
committee. Blue Parlor. 

10:00 A. M. Meeting of executive secretaries 
and managers, Parlor A, Second Floor. 

2:00 P. M. Combined meeting of national 
executive committee, state officers and national 
councillors, Blue Parlor. 

Tuesday, September 24 


National Council Breakfast Conferences 
Prior to the meeting of the national council, 


four breakfast conferences will be held conven- 
ing at 8:00 A. M., as follows: 

1. National councillors from Eastern Under- 
writers Association territory, Parlor A, Second 
Floor, C. W. Varney, Rochester, N. H., pre- 
siding. 

2. National councillors from Western Un- 
derwriters Association territory, Room No. 217, 
George W. Carter, Detroit, presiding. 

3. National councillors from Southeastern 
Underwriters Association territory, Room No. 


the tentative 


218, Hamilton C. Arnall, Newnan, Ga., pre- 
siding. 

4. National Councillors from Fire Under- 
writers Association of the Pacific territory, 
Room No. 216, C. T. Buckman, Visalia, Calif., 
presiding. 

10:00 A. M. Meeting of the national coun- 
cil, Room No. 220, President Edwin J. Cole, 
Fall River, Mass., presiding. 

Reports of regional chairman. 

10:00 A. M._ State officers’ meeting, Red 
Room Mezzanine Floor. Kenneth H. Bair, 


Greensburg, Pa., chairman, executive commit- 
tee, presiding. Report of Finance Committee, 
Frank T. Priest, Wichita, Kansas, chairman. 

1:00 P. M, Joint luncheon, national coun- 
cillors and state officers, Ballroom, Second 
Floor. 

2:00 P. M. Local Board Conferences. 

Group 1. Population up to 50,000, east end 
of ballroom, second floor, Pinchback Taylor, 
Pine Bluff, Arkansas, presiding. 

Group 2. Population from 50,000 to 250,000, 
Red Room, mezzanine floor, McAlister Carson, 
Charlotte, N. C., presiding. 


Group 3. Population above 250,000, Room 
No. 220, Herman J. Haas, Atlanta, Georgia, 
President Georgia Association of Insurance 


Agents, presiding. 
Annual Get-Together Dinner 6:30 P. M. 
Chamber of Commerce Building 
(Continued on Page 27) 


Fireman’s Fund Group 
Assets Show Increase 


COMPANIES’ SURPLUS ALSO UP 





Fireman’s Fund Itself Has Assets of 
$35,959,000 and Policyholders’ Sur- 
plus of $20,740,000 





According to figures based upon mar- 
let values of securities released by Pres- 
ident J. B. Levison, the assets of the 
Fireman’s Fund of San Francisco totaled 
$35,959,000 on June 30, as compared with 
$33,429,000 on December 31, 1934. Dur- 
ing the six months’ period policyholders’ 
surplus increased $2,289,000, bringing this 
figure to $20,740,000—the largest policy- 
holders’ surplus ever reported for the 
company. 

Figures similarly based on market val- 
ues of securities for the other compa- 
nies of Fireman’s Fund Group reveal 
increases in the assets and surplus of 
each company. 

Home Fire & Marine assets on June 
30 were $5,955,000 as against $5,494,000 at 
the end of last year, with policyholders’ 
surplus of $3,426,000 against $2,949,000 at 
the end of 1934. 

Occidental assets at the end of June 
were $4,172,000 against $3,861,000 at the 
end of 1934; with policyholders’ surplus 
of $3,243,000 against $2,928,000 at the end 
of 1934. 

Fireman’s Fund Indemnity assets at 
the end of June were $7,882,000 compared 
with $7,293,000 at the end of 1934; with 
policyholders’ surplus of $3,210,000 against 
$3,092,000 at the end of 1934, 

Occidental Indemnity reported assets 
of $3,138,000 as of June 30, 1935, against 
assets of $2,866,000 at the end of 1934. 
Policyholders’ surplus on June 30 was 
$1,778 000 against $1,569,000 at the end 
of 1934. 


Palmer Conlidens Ulinsis 
Code Will Be Passed Soon 


Expectation that the Illinois insurance 
code will be passed at the special session 
of the state legislature this fall was ex- 
pressed by Insurance Director Ernest 
Palmer when speaking Monday before 
the Underwriters’ Conference of the 
Federation of Mutual Insurance Compa- 
nies in Chicago. Mr. Palmer is also con- 
fident that the companies doing business 
in Illinois will help to have the code 
passed. 





CANADIAN FIRE LOSSES 


Fire losses in Canada for the week 
ending August 7 have been estimated at 
$161,000 as compared with $140,000 for 
the corresponding week of last year. 
Fire losses in the Dominion from Janu- 
ary 1 up to and including August 7 have 
been estimated at $7,274,425, as compared 
with $9,861,750 for the corresponding pe- 
riod of 1934. 

















Agent.” 





"Protect Your Car 
The Modern Way’ 


says the current Alliance national ad- 
vertising. It summarizes the advantages 
of the comprehensive Automobile Policy 
and tells readers to “Ask the Alliance 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 


——$—____ 








Yetka Bans Installment 
Payment on Term Policies 


Three and five year term fire policies 
with premiums payable on the install- 
ment basis have been declared discrimi- 
natory by Insurance Commissioner Frank 
Yetka of Minnesota and he has prohib- 
ited all special rate deviation filings un- 
der which such policies have been writ- 
ten. Existing policies need not be dis- 
turbed until the next anniversary date 
of their inception, but must then be can- 
ceied or rewritten at the published rate. 





NEW BRUNSWICK DIRECTOR 

J. Henry McManus, head of the Hart- 
ford general agency of McManus & Co. 
of Hartford, has been elected a director 
of the New Brunswick Fire. He is gen- 
eral agent of the company at Hartford. 





EXTRA DIVIDEND DECLARED 

Crum & Forster Insurance Shares 
Corp. have declared the usual extra divi- 
dend of 10 cents and the regular quar- 
terly dividends of 15 cents on Class A 
and Class B common stocks. 











The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Kevsgy, General Agent 


PREMIUM RESERVE . P 
OTHER LIABILITIES j , 
SURPLUS TO POLICYHOLDERS 


TOTAL ASSETS 
Bonds & Stocks valued on New York 
at $623,574.46 in the above are 


GerorGe Z. Day, Ass’t. General Agent 


U. S.—Statement December 31st, 1934 


$ 1,663,391.29 
655,916.16 
10;450,430.63 
$12,769,738.08 


Insurance Department Basis. Securities carried 











in various States as required by law. 








Home Surplus $42,845,208 
The Home of New York yesterday 
reported assets of $99,333,301 as of 
June 30. The net surplus was $42- 
845,208, with bonds and stocks valued 
at $77,020,292. The unearned pre- 
mium reserve stands at $35,957,498. 








Williams Nominated For 


Mississippi Commissioner 
John Sharp Williams, 3d, Yazoo City 
agent, has been nominated for Insurance 
Commissioner of Mississippi on_ the 
Democratic ticket. Nomination by the 
Democratic party in that state is prac- 
tically equivalent to election. His oppo- 
nent in the primaries was M. Shelby 
Pickett of Hattiesburg. J. H. Johnson 
of Clarksdale, who is now serving a 
Commissioner to fill the unexpired term 
of the late George D. Riley, announced 
when appointed that under no circum- 
stances would he be a candidate for the 
full term. 





BANK TO FINANCE AUTOS 

The Dallas (Texas) Insurance Agents 
Association took another step forward in 
its campaign to hold financed automobile 
business in agency channels in consum- 
mating this week a co-operative arrange 
ment with the Mercantile National Bank 
of Dallas, under which the bank wil 





enter the auto finance field and will ac- 
cept insurance policies from any local 
agent. Announcement of the bank’s de- 
cision caused rejoicing among the asso 
ciation members who have been making 
a strong fight against auto finance com 
pany competition. 





W. U. A. MEETS SEPT. 17-18 


_The Western Underwriters’ Associa 
tion will hold its fall meeting at Hershey, 


Pa., on September 17 and 18. 
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Revised Form for U. & O. Insurance, 
Free of Ambiguities, Held Needed 


Frank L. Erion, Chicago Adjuster, Tells Convention of Mutual 
Companies Features Which a Revised Form Should 


Include; Calls Risk “Prospective Earnings Insurance” 


Frank L. Erion, head of the well- 
known Chicago adjusting firm of Frank 
L, Erion & Co., discussed a revised form 
for use and occupancy insurance when 
speaking before the Underwriters’ Con- 
ference of the Federation of : Mutual 
Fire Insurance Companies in Chicago on 
Tuesday of this week. Mr. Erion said 
that there is urgent need for a new form 
for this coverage, which he calls “pros- 
pective earnings insurance” ; a form free 
of ambiguities that non-insurance men 
can understand for themselves. Such a 
form, he said, would be easily sold 
though a higher rate is demanded, be- 
cause the insurance is broad and com- 
prehensive. The new form which he dis- 
cussed he believes would safeguard the 
companies from unscrupulous claimants, 
vet be broad enough to indemnify fully 
the insured. 

Whatever new form is adopted for 
use, Mr. Erion said, should be a basic 
form subject to extension by endorse- 
ment to meet the requirements of the 
risk to be insured. If by endorsement 
other locations are included, the rate 
should be increased proportionately if 
for no other reason than that multiple 
locations furnish multiple chances for 
loss even though each risk be of superior 
class. Taking up a new form which he 
offered for consideration Mr. Erion said: 


Loss Period 


The clause referring to the loss period 
is identical in purpose with the one now 
in general use. Only in this clause does 
the word “fire” appear. If the desire is 
to insure also against other hazards as 
“tornado,” “sprinkler leakage,” “riot and 
civil commotion”; it is only necessary to 
add those terms in this clause since in 
other portions of the form, the word 
“fire” has been replaced by “loss.” 

This loss period is the foundation upon 
which rates should be based and _ is 
therefore of extreme importance. It is 
carefully worded to limit the loss period 
to the time that “would be required with 
due diligence and dispatch to restore.” 

It is further limited by a stipulated 
maximum period which furnishes a non- 
vacillating rate foundation. The contri- 
bution clause is based upon this stipu- 
lated loss period and the average pros- 
pect will quite likely insist upon a mini- 
mum rather than a maximum length of 
time. If he does choose the maximum, 
the insurance will be safeguarded by the 
preceding and following provisions and 
his action will not increase its liability 
a whit. 

The insured who feels it is unfair to 
require him to carry more insurance 
than he could collect in case of total de- 
struction is hard to convince otherwise 
so why not sell him what he wants and 
get an adequate price for it. A success- 
ful merchant or manufacturer will tell 
you that his constant aim is to please 
patrons. Insurance is really the basic 
guarantee upon which commerce depends 
and should keep step with it. If there 
1s no moral hazard, furnish what your 
Customer wants but demand and get 
your price. There should and some day 
will be alternative forms of earnings in- 
surance, just as there now is of auto- 
mobile insurance, so that the person who 
sists upon a low rate can be furnished 
a restricted form while the one that is 
willing to pay the price can get one that 
will give him any protection to which he 
Is justly entitled. 


Arriving at Amount of Liability 


Usually the first question asked by a 
Prospect after reading previous forms 
Was concerning the method of arriving 
at the amount of insurance liability in 
case of loss. Often the salesman was 
unable to make satisfactory explanation 


with the result that many prospects de- 
clined the insurance for the stated rea- 
son that they did not want to buy a 
law suit. 


These paragraphs in this proposed 
form have been shown to merchants, 
manufacturers and auditors, each of 


whom has in substance said, “A man who 
does not readily understand those para- 
graphs is not fit to be in business”; 
therefore the inclusion of them seems 
advisable. 

No specific mention is made of “or- 
dinary pay roll” because none is neces- 
sary to completion of the contract or in 
explanation to the prospect. 

Ordinary pay roll usually ceases when 
suspension is total. If it continues, there 
must be a reason for it that satisfies the 
adjuster since the form requires insured 
to “avoid all unnecessary expense.” If 
it is necessary, it must reduce the loss 
of earnings otherwise it cannot be con- 
sidered in the adjustment. 

In partial suspensions, especially in 
mercantiles, the ordinary pay roll can- 
not be reduced because all the regular 
and possibly some extra employes are 
needed to care for the trade and keep 
up the volume, thus lessening the loss. 


Contribution Clause 


In any event the contribution clause 
will equalize because it is worded so 
that value and loss are on the same 
basis; and unless there is over-insurance, 
insured cannot take advantage by in- 
cluding expenses that can reasonably be 
avoided. 

More than 90% of loss periods are of 
such short duration that if insured un- 
dertakes to include avoidable expenses 
for that short period their inclusion in 
application of the contribution clause for 
the longer period thereof will either con- 
vince him of the error of his way or 
cause him to collect less than he would 
if he had omitted them. 

The paragraph concerning stock makes 
no reference to the time necessary to 
replace. To extend the insurance to in- 
clude the additional time necessary to 
replace finished stock would likely pay 
insured twice for some items. The prop- 
erty insurance adjustment would include 
all factory overhead which would,.in the 
absence of limitations, likewise be in- 
cluded in adjustment of earnings insur- 
ance during that period. The clause 


proposed limits liability to the decrease 
in earnings due to decrease in sales di- 
rectly caused by damage to the stock 
itself and makes no reference to length 
ot time which is, however, limited by the 
loss period named in the second para- 
graph of the form. 

Most suspensions are partial, the aver- 
age total suspension being of such short 
duration this clause will add nothing to 
the insurance liability which existed un- 
der previous forms and the benefit of 
finished stock during the many short 
suspensions will more than offset the lia- 
bility it creates in exceptional cases. 

Loss of Finished Stock 

How serious is the inclusion of finish- 
ed stock going to be in extreme cases? 
If fire destroys the finished stock ware- 
house of a canning factory just as the 
plant completes its operations for the 
season, what at first seems an extreme 
case is presented. Really the fire mere- 
ly forces a sale of the canned goods at 
the market value as of the day of the 
fire. The owner gets just as much from 
his property insurance as he would from 
his customer so there is no loss of earn- 
ings due to decrease in sales caused by 
destruction of stock. There might be a 
proper claim under earnings insurance if 
the market price advanced during the 
restoration period provided the “pack” 
destroyed was not contracted at the 
price upon which property loss adjust- 
ment was based. 

Also a proper claim is a possibility if 
the property insurance proves insuffi- 
cient but it would be a rare case, indeed, 
if there was not sufficient physical sal- 
vage to make up the deficit. 

If the product be one upon which 
property loss is based upon market 
value, the inclusion of stock as proposed 
herein will add nothing to the earnings 
insurance liability unless there be a price 
advance during the restoration period. 

In many factories such as clothing, 
shoes, hats, knit goods, underwear, etc. 
factory production is relatively light dur- 
ing shipping seasons. If fire occurs dur- 
ing active production, the earnings loss 
is based upon the many prevented units 
and insurance called upon to pay the 
gross earnings thereon less avoidable ex- 
penses. If fire occurs during the ship- 
ping season, there will be few, if any, 
prevented units upon which to pay this 
full earning; and if finished stock is de- 
stroyed, the earnings insurance liability 
is limited to net profits less unincurred 
expense because the property insurance 
adjustment will be based upon the whole 
cost to replace which, of course, includes 
overhead expenses. 

The manufacturer who operates all 
year and has but one short annual ship- 
ping season, whose property loss would 
be based upon cost to replace, is the 
one who will benefit by this clause if 
loss destroys the finished goods just 
previous to the annual shipping season. 





BANS CREDIT EXTENSIONS 
Sup’t O’Malley, Missouri, Orders Com- 


panies to Collect Interest If Pre- 

mium Payments Are Delayed 

Insurance Superintendent R. E. O’Mal- 
ley of Missouri has sent fire and marine 
insurance companies a special Depart- 
ment order forbidding extension of credit 
in payment of premiums except where 
interest-bearing notes are secured from 
assureds. In a letter accompanying the 
order he says that “the so-called ‘com- 
muted basis’ method of premium collec- 
tion is repugnant to the statutes of Mis- 
souri * * * and has created a condition 
which, if not eradicated, will cause a 
complete breakdown of sound underwrit- 
ing.” The order of Superintendent 
O’Malley follows: 

“Extension of Credit (Deferred Pre- 
mium Payment).—It has come to the at- 
tention of this Department .that some 
companies have been extending credit 
without interest on premiums, in viola- 
tion of the anti-rebating section of the 
Missouri insurance law. 

“All premiums for insurance on all 
risks generally classifred as fire, marine 





and allied lines must be collected for the 
full term, as of the effective date of the 
policy, or contract, or renewal thereof, 
either in cash or by bona fide note bear- 
ing not less than the legal rate of in- 
terest. 

“Failure to make such collection either 
in cash or by note, as set out above, on 
or before the fifteenth day of the sec- 
ond succeeding month in which such pol- 
icy, Or contract. or renewal thereof, is 
prima facie evidence of rebating. 

“The full cooperation of the companies 
with this Department in maintaining this 
order, and in reporting violations there- 
of, is expected.” 

Companies are directed immediately to 
“forward duplicate copies of this order 
to all your Missouri agents, with instruc- 
tions that they sign one copy and re- 
turn it to your office. When all have re- 
ported kindly forward all signed copies 
to this Department.” 





DEATH OF CLAYTON H. BRICK 

Clayton Haines Brick, fire insurance 
agent at Ocean City, N. J., since 1911 
and also a real estate operator, died at 
his home there last Thursday. He was 

years of age and was formerly presi- 
dent of the Ocean City Board of Trade. 


Loss at any other time would probably 
be limited to increased expense of over- 
time work necessary to make up the 
prevented production. 

Discussion of Various Clauses 

What is required of insured is plainly 
stated. The mention of notice of loss is 
superfluous but it is the only printed 
policy condition requiring action prece- 
dent to adjuster’s arrival; therefore it 
should be prominent. 

The exclusion clause is extended to ex- 
clude by specific mention liability for de- 
crease in volume of business or earnings 
after the premises are or might be re- 
store. 

The appraisal clause is so worded that 
any one feature of disagreement may be 
appraised and the necessity of apprais- 
ing all or none is thus obviated. This 
is important because the only disagree- 
ment may be concerning the length of 
time and an appraiser competent on that 
feature would likely be incompetent on 
the accounting and vice versa. 

The co-insurance clause is based upon 
the subject of insurance and so worded 
that value and loss are upon the same 
basis which makes it impossible for in- 
sured to take advantage except there be 
over-insurance. 

The fluctuating form suggestion allows 
latitude of 50% either way. The ques- 
tion of this percentage of fluctuation 
should be given careful thought, possibly 
it should be reduced; but only time will 
tell because there is no preceding ex- 
perience to do so. 

Premium adjustment is based upon an- 
nual reports because the average manu- 
facturer cannot accurately report often- 
er. Some few make up semi-annual 
statements, a lesser number do so quar- 
terly but the large majority depends 
upon annual statements. 

Factors Holding Back Writing of 

U. & O. Risks 

Fear argues against U. & O. or “Prof- 
its” insurance saying that it is not to 
indemnify the insured against loss of 
something possessed but that its pay- 
ment will give insured something he 
never had; further, that such insurance 
is adverse to public morals because of its 
incentive to arson when trade and profits 
are decreasing. History of the nearly 
fifty years that U. & O. has been written 
in the United States proves such fears 
groundless since there is not a single 
case on record where such insurance was 
even suspected of having caused an “ar- 
son” fire. Again the simile of property 
insurance; if there is no moral hazard, 
rate the physical hazard and write the 
U. & O. risk. 

The present contribution forms liter- 
ally applied in full compliance with the 
intent of the committees who prepared 
them will yield equity to both insured 
and insurer but legal minds can so twist 
and construe or misconstrue them that 
they are hard to sell to a prospect who 
consults his attorney and harder yet to 
adjust under if the claimant asks his 
lawyer for an interpretation. 

The once popular per diem form is fast 
losing favor. Its popularity was largely, 
if not entirely due to the fact that it 
had one feature the average insured 
could understand, i.e. the amount collect- 
ible for each day of total suspension. 
Few of them realized that it could not be 
collected unless it would have been earn- 
ed and none of them that the partial 
suspension clause was equivalent to the 
100% co-insurance clause. 

They bought it because they thought 
they could collect any daily loss up to 
the per diem limit. Adjustment of losses 
under this form usually disappointed and 
always irked the policyholder who sel- 
dom failed to express himself in trades 
conventions and to his business friends 
in his community. 

Since the business lull which has 
caused manufacturers to operate only an 
uncertain number of days each week or 
month the companies have endeavored 
to make the per diem form fit the new 
conditions but its literal application is 
difficult, if not impossible, and the usual 
adjustment result one which does not 
tend to increase public confidence. Any 
form which in case of loss yields a dis- 
appointment, because of its ambiguities, 
is detrimental to the business of in- 
surance. 
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“Safeguarding America’ 
Issued in New Form 


FIRE PREVENTION WEEK ISSUE 





Fred W. Koeckert and John M. Thomas 
Authors of Feature Articles; Other 
Valuable Material 

In new and improved form “Safe- 
guarding America Against Fire” is be- 
ing distributed this months to 100,000 
readers by the National Board of Fire 
Underwriters. What was for years an 
eight-page paper printed in black has 
now been remodeled into magazine form 
with sixteen pages in two colors, the red 
which was added being forcefully used 
to bring out the brightness in the Fire 
Prevention Week poster and other pieces 
pictured in the issue. 

For some time preparations for Fire 
Prevention Week have been under way 
in the public relations department of the 
National Board and this issue of “Safe- 
guarding America” features an article by 
Fred W. Koeckert, president of the Na- 
tional Board and United States manager 
of the Commercial Union, who presents 
a program for observance during the pe- 
riod October 6-12. 

“Fire as it keeps us warm and cooks 
our food and serves in countless other 
ways is a boon to mankind,” says Mr. 
Koeckert, “but only when it is friendly. 
Fire prevention is always a boon to man- 
kind, for without this science of fire con- 
trol our civilization never would have 
been possible.” The article then goes on 
to describe the far-reaching effects of 
fire in its unfriendly form, and the pro- 
gram outlines methods of participation 
for all to follow in the observance of 
Fire Prevention Week—from public of- 
ficials to pupils in the schools and from 
fire departments to boy scouts — for 
chambers of commerce, insurance agents, 
theatres, newspapers, schools, churches, 
women’s clubs and civic organizations. 


The Great Partnership 


Another National Board executive fea- 
tured in this issue is J. M. Thomas, 
chairman of the committee on public re- 
lations and president of the National 
Union Fire, whose article pictures the 


great partnership between stock company 
fire insurance and American business. It 
tells of the financial security which in- 
surance provides for business, but states 
that that is only half the story of the 
partnership, the other half being found 
in the manifold services of a public-spir- 
ited nature in which these fire insurance 
companies engage. It also tells of the 
danger from fire as business picks up, 
discusses the construction of buildings 


for proper inspection of factories and 
other buildings and the correction of fire 
hazards thus brought to light. 

The issue contains a suggested fire pre- 
vention speech and a radio announce- 
ment, a reproduction of an advertisement 
for the use of agents in local newspapers 
and an order blank for those desiring 
the National Board’s Fire Prevention 
Week material. 


Argument Against Self-Insurance 


The front cover contains a picture of 
the burning state capitol at Salem, Ore., 
which is described in an article, “Public 
Funds Needlessly Lost in Fire.” This 
article also points out a number of out- 
standing uninsured school fires which in 
the aggregate have cost the taxpayers 
millions of dollars. 

“Your Schools—Are They Safe?” de- 
scribes the National Board’s campaign 
for greater safety against fire in schools. 
This work, in which General Manager 
W. E. Mallalieu has taken a keen per- 
sonal interest, was begun a year ago 
when the National Board’s “Self-Inspec- 
tion Blank for Schools” was officially ap- 
proved and adopted by the National As- 
sociation of Public School Business Of- 
ficials. The article explains the cam- 
paign, which will be continued this com- 
ing year and which already has been in- 
augurated in more than 600 communities 
with a distributions of more than 150,000 
inspection blanks. 

With Fire Prevention Week estab- 
lished as a national institution, all parts 
of the United States have been consid- 
ered in the preparation of this issue of 
“Safeguarding America.” There appears 
a reproduction of the program carried 
out last year by the city of Cincinnati, 
an outline of the dramatic radio alarms 
and fire tales originated in Los Angeles 
and the announcement that facilities of 
the Chicago and San Francisco offices of 


the National Board are available for ma- 
terial as well as those of the headquar- 
ters in New York City. 

The makeup of the magazine and the 
change in form were suggested by Mil- 
ton G. Webb, assistant to A. Wilbur 
Nelson, in charge of the public relations 
department. Production of “Safeguard- 
ing America” is by the Thos. Claydon 
Printing Co. 





TWO DROPPED FROM BUREAU 


Monarch Fire and Eureka-Security Out 
of Western Bureau Because 
Pearl Has Not Joined 
Officers and directors of the Western 
Insurance Bureau, meeting last week in 
Chicago, voted to end the membership 
of the Monarch Fire and Eureka Secur- 
ity, affiliates of the Pearl of London. 
The last named company was not a mem- 
ber of the Bureau and the constitution 
provides that if one company in a group 
joins every member of the same group 
must affiliate. The Pearl has given no 
indications that it desires to join the 
Bureau. Ralph Rawlings, president of 
the Monarch, has long been active in 
Bureau affairs, having served as presi- 
dent for several terms and also as a 
director. His connections now must be 

terminated. 

An official statement issued after the 
Chicago meeting reads as follows: 

“When the Monarch Fire and the Eureka- 
Security F. & M. came under the control or 
management of the Pearl Assurance the mem- 
bership of the representatives of the first two 
mentioned companies in the Western Insurance 
Bureau was automatically terminated as pro- 
vided under the provisions of Article XIII of 
the constitution of the Bureau. 

“The board of directors of the Bureau, since 
the affiliation of these two companies with the 
Pearl, has been fully aware of this violation 
of the constitution of the Bureau, but have 
temporized with the situation in the hope and 
belief that these members would ultimately cor- 
rect this violation, and again come into good 
standing in the Bureau. 

“However, the board finally concluded that 
these members had been given sufficient time 
to correct this violation, and at a meeting of 
the board held July 3, a resolution was adopted 








to assume. 
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British Dominions 
Insurance Company Limited 


CARROLL L. DeWITT 
Asst. U. S. Manager 





of Bondon, England 


A fine old English Company of high character and 
standing. It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
all the hazards a Fire Insurance Company is permitted 
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United States Manager 
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to the effect that the Monarch Fire and the 
Fureka-Security F. & M. be given thirty days 
to produce assurances from their controlling 
corporation, the Pearl Assurance, that any ex. 
isting contracts which affect the operations of 
those two members in Bureau territory be modi. 
fied or abrogated to permit their continuance 
of membership. 

“These companies having failed within the 
prescribed limit of thirty days to produce the 
evidence called for in the resolution as adopted, 
the board of directors of the Western Insurance 
Bureau at a meeting held August 7 deemed it 
necessary to invoke Article XIII and terminate 
the membership of the representative of these 
two companies in the Western Insurance By. 
reau, 

“Article XIIT of the constitution of the West 
ern Insurance Bureau reads as follows: ‘When. 
ever a company whose representative is a mem. 
ber of the Western Insurance Bureau shall come 
under the stock or business control of, or af. 
filated with, a company or a management not 
represented in the Western Insurance Bureau 
* * * then the membership of the representative 
of such company shall at the election of the 
directors of be and become 
automatically terminated, unless immediate writ- 
ten declaration of the intention of such new 
company or management represented by such 
member to become a member of this corpora- 
tion, is officially made to the president or to the 


” 


this corporation, 


directors of this corporation. 

The Monarch Fire and the Eureka- 
Security will make no change in their 
methods of operation as the result of 
their resignations from the Western In- 
surance Bureau, according to President 
Rawlings of the Monarch. Both com- 
panies have been following bureau rules 
and wil! continue to do so. The presi- 
dent of the Eureka-Security and _ the 
ranking executives of the Monarch and 
the United States branch of the Pearl 
Assurance of London combine to form 
the United States advisory board which 


directs the policy of the groun. The 
board consists of Charles S. Conklin, 
United States manager of the Pearl. 


chairman; J. F. Guinness, president of 
the Eureka-Security; Stewart B. Hopps 
of Stevens & Hopps: Mr. Rawlings, and 
George C. Stevens, United States general 
agent for the Pearl. 





JULY 4 FIRE LOSSES IN N. J. 

According to a report made by the 
Department of Labor in New Jersey last 
week fire losses as far as could be learned 
amounted to $1.120 against $3,400 for 
1934 over the Fourth of July period. 
There were forty-one fires reported 
throughout the state. Newark had eight 
fires, the highest number of any of the 
communities in New Jersey. 





HERBERT L. STITES DEAD 

Herbert L. Stites of North Plainfield, 
N. J., real estate and insurance broker, 
died at his home there of a heart ail- 
ment last Saturday. He was chairman 
of the North Plainfield Young Republi- 
cans. The deceased was 31 years of age. 
Surviving are hig widow, his parents, 
two brothers and a sister. 
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PUT YOURSELF IN 
HIS SHOES - 


Then you will be sure to provide your 
client with adequate insurance in 
strong, responsible stock companies. 
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The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY | 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 


of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairmen of the Boards 
BERNARD M. CULVER, Presiden 


New York ,N.X% 
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N. Y. City Fire Premiums Off 1.74%; 
Manhattan-Bronx 2.19%; Bkl’n 


Though notably free from errors in 
the various tables throughout its special 
New York City Fire Premium edition 
last week, The Eastern Underwriter 
erred in its grand totals for the respec- 
tive districts that comprise the New 
York Fire Insurance Exchange territory. 
Failure to include in the aggregate the 
premiums of a number of companies 
whose figures were received at the last- 
minute accounted for the errors in to- 
tals. The figures of most of the late- 
comers were included in the various 
tables throughout the edition, however. 

The corrected grand totals, which have 
the pleasant effect of reducing material- 
ly the amount of the 1935 decrease, are 
given below, together with the compara- 


tive premiums for the 193 half-year 
period. 

Manhattan and Brown. ....02.000ss0c0e% 
DE: cs cccenumaverestaxcwranwanewees 


Long Island City and Shore Front...... 


Entire N. Y. F. 


The above Manhattan and Bronx _to- 
tals were contributed by ne 


I. Exchange Territory. 


inailiies of N. » ? Total 
Surplus Equals $5,296,869 


The Northern Insurance Co. of New 
York reports assets of $9,959,328 as of 
June 30 on the basis of market quota- 
tions for all bonds and stocks owned by 
the company. On the same basis the 
surplus to policyholders is $5,296,869, 
Using the formula of the National Con# 
vention of Insurance Commissioners the 


assets are $9,485,135 and total surplus 
$4,822,676. The company has a capital of 
$1,000,000. 


The unearned premium reserve amounts 
to $4,121,633 and the reserve for losses 
is $244,678. Bonds and stocks on Con- 
vention valuations are valued at $7,762,- 


793. 





PASS AGENTS’-BROKERS’ TESTS 


One out of three candidates for 
broker’s certificates of authority passed 
tests of the New York State Insurance 
Department given.on August 3 at AI- 
bany. On the same day seven out of 
seventeen applicants for agents’ licenses 


passed qualification examinations. An- 
thony C. Marra, 428 State St., Schenec- 
tady, secured the broker’s license. Those 
qualifying as agents were as follows: 

Edna L. Elliott, 44 Elm St., Delhi, 
N. Y. 

Bessie M. Fitzgerald, 297 River St., 
Troy, N. Y. 

Mary J. Howard, 280 Wall St., Kings- 


ton, N. Y. 
Howard B. 
Walton, N. Y. 


Mealus, 103 Delaware St., 


Walter I. Nash, Sand Lake, N. Y. 
Thomas B. Shea, Box 656, Port Henry, 
N. Y. 


Robert G. 
Schenectady, 


Stephenson, 
N. Y. 


158 Barrett St., 


Brokers and 
Agents 














News 


18% 


and city-departments as follows: 
1935 

ABONCIES 2.5.06 cccese $5,591,962 

City Dep’ts 4,440,106 4,434,061 

This represents a decrease by the 

agency-offices of $231,028 and an increase 

by the city-departments of $6,045 during 


1934 
$5,822,990 


the first half of 1935. 
Many congratulatory expressions have 
been received by The Eastern Under- 


writer as a result of the manner in which 
the premium tables were presented. The 
new features—particularly the listing of 
names of Brooklyn and Manhattan- 
Bronx agents in the main company ta- 
bles, the presence in one edition of the 
complete New York City tabulations, and 
the publication of the group- company 
writings for the entire Exchange terri- 


Per 

——First Half—— 1935 centage 
1935 1934 Decrease Decrease 

$10,032,068 $10,257,051 $224,983 2.19% 

4,858,980 4,897,352 38,372 78% 

346,365 353,766 7,401 2.09% 

- $15,237,413 $15,508,169 $270,756 1.74% 
tory—have occasioned laudatory com- 


ment. 


E. J. COHEN WITH SCHWARZ 

Edward J. Cohen is now associated 
with the Brooklyn agency of Edward W. 
Schwarz, 50 Court Street, handling pro- 
duction. Mr. Cohen, who was formerly 
with J. & H. Cohen of 1457 Broadway, 
as manager, is well informed on inland 
marine risks, and as the Schwarz agency 
recently added marine facilities, his 
knowledge of this branch of the business 
will be at the disposal of brokers. 





F. W. FURREY RECOVERED 

Frank W. Furrey, president of F. W. 
Furrey & Sons, Inc., agents at Paterson, 
N. J., who was injured in an automobile 
accident in Linden, N. J., several weeks 
ago, is now fully recovered and back at 
his office. He was returning from Wash- 
ington, D. C. at the time of the acci- 
dent, with several members of his fam- 
ily, having gone there to witness the 
marriage of his daughter. 





G. K. LARGE F. & G. FIRE AGENT 
W. V. A. Keeler, New Jersey state 
agent for the Fidelity & Guaranty Fire, 
with headquarters in Newark, has an- 
nounced the appointment of George K. 
Large as agent for the company in and 
around Flemington, N. J.. Mr. Large is 
president of the Hunterdon Trust Co. 
and president of the New Jersey North- 
ern Gas Co. He has represented the 
U.S. F. & G. for more than thirty years. 
STATE AGENCY APPOINTED 
The British General, of the Commercial 
Union group, has appointed the State 
Agency, 189 Joralemon Street, as agent 
for Brooklyn fire business. 
JOSEPH LIBASSI MOVES 
Joseph Libassi, insurance broker, has 
moved from 713 Avenue W to 28 Pal- 
metto Street, Brooklyn. 
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EAGLE STAR APPOINTS ECKELS 





For Brooklyn and Long Island Business; 
Robert R. Mogul Continues Affil- 
iation Through Eckels Agency 

The Eagle Star & British Dominions 
has appointed Frank W. Eckels of 185 
Montague Street agent for Brooklyn and 
Long Island business. 

Coincident with the appointment is the 
additional announcement that Robert R. 
Mogul has severed his relatiénship with 
the Eagle Underwriters, Inc., former 
Brooklyn agents of the Eagle Star, to 
join the Eckels office in a production 
capacity. In his new connection Mr. 
Mogul will, therefore continue to have 
at his disposal the facilities of the com- 
pany named. 

The agency of Frank W. Eckels is one 
of Brooklyn’s old established underwrit- 
ing offices. Besides the Eagle Star it 
represents other prominent companies 
for fire, inland marine and automobile 
lines, and for casualty is borough agent 
for the Sun Indemnity. 





SCHIFF ON WHISKEY RISKS 


Well-Known New York Broker Says 
Recent Losses Should Not Prejudice 
Underwriters on Class in General 

Underwriters should not be deluded 
into believing that whiskey warehouses 
cannot be safely underwritten because 
of the large fire losses at the Hiram 
Walker and Pepper plants, says William 
Schiff, president of Schiff, Terhune & 

-o., New York insurance brokers. The 
Pepper warehouse he contends was an 
antiquated and outmoded type, and the 
Hiram Walker warehouse, while it was 
sprinklered, was not floored. 

“Schenley Products Co. has carried out 
an expensive and thorough campaign to 
modernize and improve its large whiskey 
warehouses with a single eye to fire pre- 
vention,” continues Mr. Schiff. “They 
have installed and are installing a com- 
plete sprinkler equipment and are floor- 
ing all of the warehouses using two inch 
tongued and grooved boards, which com- 
pletely partition the warehouse and give 
ample opportunity for a full and proper 
play of the sprinkler system through the 
concentration of heat to a restricted area 
which immediately starts the sprinkler 
heads in operation. 

“The underwriting bureaus which have 
investigated whiskey warehouses and fire 
prevention therein have been practically 
unanimous in maintaining that sprinkler 
equipment in a whiskey warehouse is in- 
adequate unless the warehouse is prop- 
erly floored. 

“The work done by the Schenley Co. 
has been under the supervision and guid- 
ance of our engineering department, 
which in turn has been dominated by the 
findings of the underwriting authorities 
in connection with this problem.” 








N. Y. BOARD GROUP COVERAGE 

Group life and retirement insurance 
for employes and fixing of the assess- 
ments for the second half of the year 
was discussed at the New York Board 
of Fire Underwriters monthly meeting 
Wednesday. The group insurance plan 
has been under consideration for several 
months by a committee composed of A. 
R. Hanners, chairman; A. J. Smith and 
Otto Schaefer. Following discussion it 
was agreed that the plan be outlined 
in writing and submitted to the board’s 
members for action at the October meet- 
ing. 

The assessment 
of the board for 


for general expenses 
the last half of the 
year was fixed at 50c. The assessment 
for the first half of the year was 80c 
and for the last half of last year it was 
75c. The assessment for maintenance of 
the fire patrol was continued at $2. 





Mainly Personal 








WILLIAM F. STANZ ‘ 
William F. Stanz, Brooklyn agent and 
chairman of the executive committee of 

the Brooklyn Fire Agents’ Association, 


returned Monday from his annual fort- 
night at Camp Smith, Peekskill, N. Y. A 


captain in the 14th infantry, N. Y. Na- 
tional Guard, Mr. Stanz now holds both 
the state and regiment fifteen-year sery- d 


ice medals. He has been a member of 
the National Guard since 1918, and since 
1921 has spent two weeks each year at 
camp. 

* * &* 

Fred W. Kentner, manager of the met- 
ropolitan office of the Travelers Fire, has 
returned from his European trip. 

* a * 

Miss Etta Buchman, secretary to Wm. 
A. Rattelman, manager of the New York 
City office of the National Union Fire, 
is to be married August 20. She will re- 
turn to 85 Maiden Lane after a Bermuda 
honeymoon. 

+ * 7 

Arnold B. Case, manager of S. S. Man- 

heimer, Inc., 116 John Street, is receiving 


congratulations. He became the proud 
father of a baby boy Tuesday of last 
week. 

* * * 


Frank Simon, of the office of George 
Klavans, 123 William Street, also made 
the acquaintance of the stork recently. 
It’s a boy! 





Former Justice H. J. Hinman 
Director of Glens Falls Co.’s 


At the quarterly meeting of directors 
of the Glens Falls and the Glens Falls 
Indemnity Harold J. Hinman of Albany, 
former justice of the Supreme Court, 
was elected a director to succeed Mark 
L. Sheldon of Salem, whose death oc- 
curred recently. Mr. Hinman is and 
has been for many years a member ol 
the board of directors of the Commerce, 
having been a director of that company 
at the time it was acquired by the Glens 
Falls. 

A jurist of wide repute, Mr. Hinman 
practiced law in Albany from 1907 to 
1918 and served as justice of the Su- 
preme Court, Third Judicial District, 
from 1918 to 1922. From 1922 to 193l 
he was assigned to the Appellate Divi- 
sion, Third Department. He was a mem- 
ber of the New York State Assembly 
from 1910 to 1915, serving as minority 
leader in 1913 and majority leader m 

14 








D. NOBLE OF TROY DEAD 
Herbert D. Noble, secretary of Knox 
& Mead Co., local agents at Troy, N. Y. 
died suddenly at his home there Sunday 
night from a heart attack. He was with 
the Travelers for many years. 
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Tourist Baggage policy and modern 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








backwoods 
towns have a strong sense of humor, as 
is indicated by .some of the names or 
nicknames they bestow on their towns. 


inhabitants of small 


The 


Ketchums Corners, Saratoga County, 
N. Y., was known as “Graball” forty 
years ago. It is now on a state road 
near the Saratoga Battlefield and that 
nickname is probably forgotten, but it 
was in vogue when I inspected all the 
farm property we had in that section in 
the spring of 1894, when it was spring 
in New York City, but winter up there. 
A supervisor at the home office sent 
me there, not realizing the difference in 
latitude, and that it was winter yet. I 
almost froze to death driving all day for 
a week in an open buggy. I thought it 
would either kill or cure me, as at that 
time I was very thin and aenemic; in 
fact I had been sent out in the field 
ahead of my time on account of my 
health. Strange to say it benefited me, 
but no thanks to the party that sent 
me out. They called it “Graball” as I 
understand it, because the inhabitants 
were rapacious in their business dealings 
with their neighbors and travelers. 

I heard recently that there was a little 
hamlet near Camden, not on the map, 
that was called “Emptyville” by the few 
inhabitants. It is near a CCC camp, 
and the driver who took a passenger 
there investigated the matter and told me 
that the natives corroborated this ap- 
pelation, because the place was _ so 
“empty.” It reminds me of a small place 
I recently saw, which like many others 
had more citizens below the ground, in 
the cemetery, than above ground. When 
I was a young and fresh special agent 
I once wrote the home office to that 
effect when appointing an agent in a 
town like this, and was told by my very 
serious and dignified boss to omit such 
foolish references. Humor, satire, sar- 
casm and cynicism are of course out of 
place in a business letter, especially if 
addressed to a “Superior,” but never- 
theless it is sometimes a relief to people 
to receive.a humorous or sarcastic let- 
ter to vary the tedium of some dead, 
wooden, “form,” or “system” letters. 

* * &* 


Use of a Sense of Humor 


I called on an agent 
given us no business 
exchanging greetings, asked him what 
was the matter with our supplies, did 
they have a bad odor or what? Because 
they hadn’t been used at all, I said that 
perhaps the musty odor of disuse had 
discouraged him from using our policies, 
having lain unused so long. I asked him 
where he kept them, and hoped he had 
not thrown them away. He showed them 
to me and I said I was glad he could 
find them. I knew, of course, that this 
man had a sense of humor and that 
above method was the best way to im- 
press him. 


recently who had 
at all, and after 


* * * 


Road 


There is a type of men encumbering 
the earth, real pests, who always seem to 
be stepping on peoples heels or toes, or 
crowding people in an elevator, when 
there is no necessity to crowd, or who, 
when you stand at a hotel cigar counter, 
are always either bumping into you or 
elbowing people. They are as bad as the 
people who when they talk to you put 
their dirty or moist or hot hand on your 
sleeve or your back. This morning I 


Pests of the 


encountered one of the former type at 
the hotel cigar stand. After he had 
crowded me I begged his pardon, and 
when the irony passed over his thick 
skull, and he said, as if he were blame- 
less, that it was all right, I repeated and 
said, “Please pardon me for your crowd- 
ing me,” which he understood. He then 
apologized. 
:; ee 


Train Traveling Now a Pleasure 


The greatest advance made in passen- 
ger transportation recently has been air 
conditioning and cooling of railroad 
coaches. No dust, no dirt, cool in the 
hottest weather outside. Formerly Pull- 
mans standing all day in the sun were 
as hot as an oven, and to look forward 
to a trip of four or five hours was not 
a pleasant prospect. Recently I returned 
home from Syracuse after a long trip 
and had almost concluded that I would 
not undertake the trip that day, when 
it was 115 degrees in the shade. When 
I got on the air conditioned train, it 
was a delight to be on board and I was 
sorry when we got to New York City 
and had to step out of a delightfully 
cooled space to the terribly hot city 
weather. The dining car also was air- 
cooled and somehow they have gotten 
rid of that kitchen smell, in the dining 
car and cars behind it. 


* * * 
Note 


Recently at a hotel desk, a man step- 
ped up and looking all around said in a 
pompous voice to the clerk, “ I am Mr. 
W from N. Y.,” and seemed to 
think that that was a very impressive 
statement. He was what we call upstate 
a “New York City hick” and he meant 
just exactly nothing to any of us, in- 
cluding the clerk. A friend of mine, said 
to me in a loud voice: “And who in the 
hell is Mr. W...... and who cares a 
damn about New York,” which seemed 
to surprise this jay from the big city. 


* * * 


New Yorkers Please 


Restaurant Practices Improved 


After many years some _ restaurants 
have finally departed from the old in- 
grained habit of selling the customer 
what he doesn’t use, but nevertheless 
has to pay for. You can now get a cup 
of black coffee in some places for less 
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than coffee with cream, which some peo- 
ple don’t use. The hard times have 
brought about a change in restaurants 
as well as other things, the old idea 
being not to sell the customer what he 
wants, but to sell him what the seller 
thinks he ought to have. 


* * * 


A Lesson in Courtesy 


At Saranac Inn recently a_ rather 
flashily dressed guest, apparently a 
nouveau riche, was asking the clerk 


where a certain place nearby was located. 
The clerk didn’t know and couldn’t find 
out. I was leaving but, nevertheless, to 
please him, I opened my big valise and 
fished out my Rand and McNally map 
index, and found it for him. He didn’t 
seem particularly grateful or thank- 
ful, so after giving him ample time, I told 
him: 

“T am getting this information for you, 
not because I am impressed by you or 
your clothes or personality, or even 
wealth, but because I wanted to render 
you a courteous service.” He then blush- 
ed and stammered out his thanks. That 
type disgusts me. 





HAS NORWICH UNION 50 YEARS 

Herman & Co., local agents at Spring- 
field, Ill., for the Norwich Union Fire, 
on August 11 completed fifty years’ con- 
nection with the company. A. T. Ahlin, 
state agent in Illinois, presented the 
agency with a gold wall plaque in recog- 
nition of the long service. The agency 
was established in 1847 and is now con- 
ducted by Miss Marie Herman, daughter 
of the former owner. 





225 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 
309 West Jackson Blvd. 
hicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 


New York 














As Simple as A. B. C. 


A, To sell more Automobile insurance 


definite advantages. 


you have to offer the buyer 


B. AMICO gives you definite advantages . . . in security, in service 


facilities, in low net cost. 


. You would sell more Automobile insurance if you were selling 
AMICO—a fact that the production records of hundreds of pro- 


gressive agents prove. 


May we tell you more about AMICO? 
AMERICAN MOTORISTS INSURANCE COMPANY 


JAMES S. KEMPER, President 


NATIONWIDE 


SERVICE 


HOME OFFICE: CHICAGO, U. S. A. 
FACILITIES 





Burlingame & Hazzard Take 
Over J. J. Windle Business 


The adjustment business of the late 
Jos. J. Windle in Central and South 
America and the West Indies is to be 
carried on under the name of J. J. 
Windle & Co., Inc., a new corporation 
with Burlingame & Hazzard, adjusters, 
as New York managers. Officers of the 
new corporation include R. J. Burling- 
ame, Ernest Korber and L. B. Hazzard. 
Joint offices are located at 110 William 
Street. The branch offices at San Juan, 
Porto Rico; Santo Domingo, D. R., and 
Havana, Cuba, will be conducted as be- 
fore by the new corporation and the 
Havana office will be headquarters for 
the staff covering Central and South 
America. Ernest Korber will have 
charge of foreign operations and the en- 
tire staff of adjusters trained in Lati- 
American work has been retained. The 
domestic business of Mr. Windle will be 
handled by Burlingame & Hazzard. 





BOSTON FIRE PREMIUMS OFF 


Premiums written by fire insurance 
companies on risks in Boston amounted 
to $3,068,474 for the first six months 0 
this year. Of this total the mutuals 
wrote $260,146. In the corresponding 
period of 1934 the premiums were 
113,950. Companies which wrote more 
than $50,000 each in premiums include 
the following: Boston, Continental, Dv 
buque F. & M., Great American, Hart 
ford Fire, Home, National of Hartford, 
North British & Mercantile, Pennsyl- 
vania Fire and Royal. The Home led 
the field with premiums of $91,031. 





CHICAGO BOARD FINES TWO 

The Chicago Board of Underwriters 
imposed fines of $750 on two members 
for violation of the underwriting prac 
tice rules. Jay Glidden, manager of tht 
board, said that heavier penalties will be 
inflicted for rule violations than was the 
practice in the past. The names of the 
agencies fined have not been made 
public. 
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Court Holds Mortgagee Should Be 
Party to Application for Umpire 


An important decision with regard to 
appraisals in fire insurance claims affect- 
ing the rights of mortgagees and the 
insurance companies, was _ recently 
handed down by Judge James W. Bailey, 
County Judge of Putnam County, N. Y. 

Charles L. Craig, former. Comptroller 
of the City of New York, is the owner 
of a farm in Putnam County. One of 
the buildings on this farm was partially 
destroyed by fire on October 12 last. Five 
insurance companies which covered this 
risk are represented by Powers, Kaplan 
& Berger of New York City, who had 
associated with them Lawrence S. Haz- 
zard, attorney of White Plains. 

The Corn Exchange Bank & Trust Co. 
of New York at the time of the fire held 
and still holds a blanket mortgage cover- 
ing the Craig premises and including the 
premises affected by the fire. 

Assured Failed to Join Mortgagee 

in Case 

The claim was advanced by Mr. Craig, 
the assured, that an appraisal agreement 
had been entered into between himself 
as the assured and the companies as the 
insurer, and he made application on mo- 
tion before James W. Bailey, County 
Judge of Putnam County, for the ap- 
pointment of an umpire on the theory 
that the appraisers not having agreed on 
the selection of an umpire, application 
to the court for that purpose was timely. 

The attorneys for the insurance com- 
panies, however, opposed his motion on 
various grounds including the ground 
that the Corn Exchange Bank & Trust 
Co., being protected in the policies by 
the standard mortgagee clause, was a 
necessary party to the appraisal and to 
the application for the appointment of an 
umpire. Mr. Craig had failed to join the 
mortgagee either in the arrangements 
looking toward the appointment of ap- 
praisers or in his application made to 
Judge Bailey for the appointment of an 
umpire. 

This precise question has not before 
been passed upon by the courts of this 
state. The mortgage in question far ex- 
ceeded the amount of the damage. The 
court, after some two weeks’ considera- 
tion of the briefs submitted by the in- 
surance companies, denied the applica- 
tion of Mr. Craig for the appointment 
of an umpire and rendered an opinion 
which follows in part: 

“Upon this application for the appoint- 
ment of an umpire to ascertain and de- 
termine the amount of loss or damage 





C. T. Pierce May Become 


Deputy Commissioner in Vt. 


Charles T. Pierce, Vermont State Sen- 
ator and local agent at Montpelier, may 
be appointed deputy in the Vermont 

anking and Insurance Department 
soon after George B. Carpenter of Rut- 
land succeeds L. Douglas Meredith as 
Commissioner on August 24. Mr. Pierce 
has been treasurer of the Brown Insur- 
ance Agency since leaving the Vermont 
Motor Vehicle Department two years 
ago. Mr. Carpenter, the new Commis- 
sioner, was Vermont Bank Commissioner 
Irom 1919 to 1923, at which time the 
Banking and Insurance Departments 
were separate. 





H. H. CRAIG PROMOTED 
Harold H. Craig, for the past two years 
with the E. R. Ledbetter Insurance Co., 
Oklahoma City agency, has been pro- 
moted to assistant managership. His 
Previous experience was with the former 


T. Dana Roberts agency of the same 
city, 





BACK FROM SOUTHERN CRUISE 
Miss Lillian McClure, secretary to 
Archibald Kemp, vice-president of the 
iremen’s of Newark, has returned from 


@ cruise to Porto Rico and Santo Do- 
mingo. 


by fire, it appears that a mortgagee 
clause is attached to each of the policies 
providing that the loss, if any, shall be 
paid to the first mortgagee as its interest 
may appear. The language of the stand- 
ard form of insurance policy in respect 
to the determination of the loss by ap- 
praisers and an umpire, provides that an 
award when made and filed, shall deter- 
mine the amount of sound value and loss 
or damage. This would appear to bind 
the mortgagee. In the present case, it 
appears that the interest of the mort- 
gagee is far in excess of the loss, and 
that the mortgagee will undoubtedly be 
entitled to the entire award. 

“It is my opinion, therefore, that the 
mortgagee should be made a party to the 
application for the appointment of an 
umpire to act with the appraisers se- 
lected by the respective parties, or that 
such application should be made with the 
consent of the mortgagee. 

“Upon the reason set forth herein, the 
motion is denied.” 


F.1L.A. ON SPRINKLERS 





Asks Notification by Assured When 
Sprinkler Systems Are to Be Im- 
paired; Cites Avoidable Losses 


A number of losses within the last 
month attributed to improper mainte- 
nance of automatic sprinkler equipment 
has led the Factory Insurance Associa- 
tion of Hartford, Conn., to ask its as- 
sured to be certain “that before protec- 
tion is impaired this association shall be 
given advance notice and an opportunity 
to get a man 
that conditions during the impairment 
are handled in a satisfactory manner.” 


to your property to see 


The F.I.A. cites three losses where in- 
terruption of sprinkler service led to 
damage of from $50,000 to $80,000. Con- 
tinuing, the F.I.A. says: 

“After making a thorough investiga- 
tion we are firmly convinced that if the 
sprinkler equipment in these cases had 
been left in commission, undoubtedly 
none of these individual losses would 
have exceeded $1,000, and possibly would 
have been very much less than that fig- 
ure.” The communication says further: 
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LUDLUM, BENDER & SIMMONS 
Incorporated 
11 WEST 42nd STREET 
NEW YORK CITY 








“We have on record twenty-five actual 
cases where fires have started when pro- 
tection was impaired, for one cause or 
another, and our man was on the job. 
These fires were extinguished in every 
case with little or no loss resulting, by 
use of emergency or temporary measures 
of protection suggested by our inspectors 
who had been sent to the various plants 
following notification to us by the as- 
sured that protection was to be im- 
paired. * * *” 
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DPRIIGTIE esige 


If you are a good insurance 





wl 


salesman, you plan your sell- 
ing efforts and use to the full- 


est extent such 


BUSINESS BUILDING 


COOPERATION 


as is offered by the “Spring- 
field Group”. August is a 
good month in which to plan 
your fall production efforts. 
We can help you do this if 
you will let us. Write to the 
Business Promotion Depart- 


ment. 








THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 





Chartered 1849 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 


Cash Capital, $5,000,000.00 


SPRINGFIELD, MASSACHUSETTS 
GEORGE G. BULKLEY, President 
Flasding & Lininger, Mgre., Chicago. John C. Dornin, Mgr., San Francisco. W. E. Findlay, Mgr., Montreal! 
CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCE COMPANY, Springfield, Massachusetts 
MICHIGAN FIRE & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


“The way we do things, not just 
the way we say things, is always 
the measure of our sincerity.” 


Anon. 


A 
Good 
Agency 
Company 




















Chas. R. Perkins Dead; 
Former N. B. & M. Officer 


HAD BEEN RETIRED SINCE 1928 





Established Reputation With North Brit- 
ish As One of the Leading Under- 
writers of the Country 





Funeral services were held Wednesday 
morning at Campbell’s Funeral Church 
for Charles R. Perkins, former assistant 
United States manager of the North 
British & Mercantile, who died on Sun- 
day at his home, 41 West Ninety-sixth 
Street. While he had been in poor 
health for some years his passing was 
unexpected. His widow survives him. 
Since his retirement in 1928 Mr. Per- 
kins had made his headquarters in the 
office of Davis, Dorland & Co., one of 
the leading New York insurance broker- 
age houses, but had not been especially 
active. For forty-five years he had been 
‘ctively engaged in fire insurance, serv- 
ing with numerous companies. He spent 
twenty-six years with the North British. 
Held in high regard in fire insurance cir- 
cles, he was recognized as an outstanding 
underwriter. He possessed extensive 
knowledge of risks and was instrumental 
in bringing profits from his territory for 
the North British for a long period of 
vears. 

Born in New York City on May 24, 
1808, Mr. Perkins entered insurance with 
the New York office of the Liverpool & 
London & Globe in 1883 as a file clerk. 
in 1887 he went with the Phoenix of 
London in its local department and later 
became a daily report examiner in the 
Middle and Southern states, then was 
advanced to assistant general agent. In 
1897 he became superintendent of agen- 
cies of the Magdcburg of Germany with 
supervision of its underwriting through- 
out the United Siates and also assistant 
secretary of the Magdeburg of New 
York. These companies retired in 1902 
and Mr. Perkins then joined the North 
British. 

In 1911 he was made deputy assistant 
manager of the parent company and a 
vice-president of each of the affiliated 
companies. When he had been in charge 
of the Middle department for twenty- 
one years the department had made an 
underwriting profit every year except, 
those in which the Baltimore conflagra- 
tion and Black Tom explosions occurred. 





N. J. Revisions 


(Continued from Page 1) 
products in or at refineries, in field stor- 
age tanks or at terminal stations; grain 


in terminal elcvators or tanks; motor 
vehicles; property in transit; property 
on or in fairs or cxpositions) may be 


reduced to the cxtent of not exceeding 
50% of the maximum amount that has 
at any time applied thereto under the 
policy being reduced, as follows: 

“(1) Policies written for one year, on 
a pro rata basis. 

“(2) Policies written for more than one 
year when subject to term rule: for re- 
ductions made during the first year 
earned premium thereon shall be charged 
for at pro rata of the annual rate; for 
reductions made after the first year 
charge for earned premium thereon shall 
be made in accordance with short rate 
table for term policies in force more than 
one year, Rule No. 88. 

“(3) Policies written for more than 
one year when not subject to term rule, 
pro rata of the annual rate. 

“(4) Policies written for less than one 
year at short rate, pro rata of the short 
rate. 

“If under any policy there be more 
than one item eligible to the application 
of this rule, the conditions of this rule 
shall apply to each eligible item sepa- 
rately. 

“*Furniture and/or fixtures only when 
written blanket with eligible merchandise 
or stock shall be eligible to this rule. 

“B. If the remaining 50% of said max- 
imum amount is reduced or canceled at 
the request of the insured (whether or 


not such cancelation be for the purpose 
of rewriting) the retained premium on 
that part of said remaining 50% reduced 
or canceled shall be computed on the 
short rate basis, anything in the general 
rules to the contrary notwithstanding. 

“C. No return premium shall be al- 
lowed from a date more than ten (10) 
days prior to the date the endorsement 
reducing the amount of insurance under 
the provisions of this rule is received 
by the company or Schedule Rating Of- 
fice. : 

“TD. Endorsements making cancelations 
in connection with the above rule must 
state, in addition to the regularly re- 
quired information, original amount of 
item being reduced, maximum amount 
that has at any time applied to said item 
during term of the policy and amount 
remaining in force on said item.” 

Classification of Construction 

In the rules on classification of con- 
struction the number of apartments is 
changed from four to ten in dwellings of 
brick veneer, terra cotta or similar con- 
struction subject to brick rate. 

Sections 9 and 9a of Rule 22 (coinsur- 
ance) are revised to read as follows: 

“9. The charges for appliances, devices and 
privileges (except for vacancy) in private dwell- 
ings, private stables and outbuildings and pri- 

vate garages (where only rates without co-insur- 
ance can be used) under recognized public fire 
protection, are, without attachment of a co-in- 
Surance clause, subject to co- insurance reduction, 
according to location, as shown on Page 236, 
Note ‘B.’ 

“Oa. The charges for appliances, devices and 
privileges in properties other than provided for 
under Section No. 9, are, with attachment of 
the 80% co-insurance clause, subject to reduc- 
tion, according to location as shown on Page 
236, Note ‘B.’ For greater percentage of co- 
insurance clause see General Rules.” 

“Other Insurance” on Farm Risks 

One revision to the farm property 
rules reads as follows: 

“Note 2B.—Other Insurance: Permission for 
‘Other Insurance’ must specifically limit the to- 
tal insurance permitted on the property covered 
under the following form of permit: 

‘No other insurance is permitted on the 
property covered by this policy unless an amount 
1s entered in the paragraph below and then only 
for such sum as the permitted amount exceeds 
the amount of this policy.’ 

Previously assureds could obtain insur- 
ance in different companies without re- 
vealing the total to any one of the com- 
panies on the risk. The result was frc- 
quent over-insurance, discovered only 
after a fire had occurred. 

Section 14 of Rule 45 has been changed 
and now reads: 

“14. Where the words ‘vehicles,’ ‘contents,’ 
or ‘all other property,’ or similar words or 
phrases are used for insurance of contents, a 
limit must be placed on each head of live stock 
and form must exclude gasoline automobiles or 
motorcycles which may be specifically insured. 
(See Class Rates, Page 214.) Automobiles 
and /or motorcycles need not be excluded if the 
contents rate is higher than the Class Rate for 
automobiles.” 

Breweries Included 

Section 31 of the same rule has becn 

revised to include breweries and reads as 


follows: 
“Note 1.—The building and machinery of 
breweries, grain elevators, stone crushers, gravel 


washing plants, ice factories, ice houses (com- 
ssereleds used for the storage of natural ice and 
chemical fertilizer plants using phosphate rock 
as a basis (not animal fertilizer plants), may be 
written under one item at the building rate when 
the building and machinery bear the same rate 
and, when so written, subject to the same term 
rule that applies to the building.” 

Two sections have been added to Rule 
45. All policies covering unprotccted 
properties without coinsurance clausc 
must have attached the “other insur- 
ance” clause. This clause provides that 
no other permit for insurance is granted 
unless the amounts of such other insur- 
ance are stated in the clause. 

Rule 96, Section 1b has been reworded 
in order to clarify its meaning and reads 
as follows: 

“(b) Seasonal Private Dwellings and Private 
Outbuildings must be described as such regard- 
less of week-end or occasional occupancy, and 
permission can be granted ‘to be unoccupied or 
vacant a portion of each year’ at an additional 
charge of $.15 per hundred dollars per annum. 

Class rates have been added for tour- 
ists’ and family camps, for fireworks 
(temporary storage) and the class rates 
for greenhouses and private hangars re- 
vised. ; 

Rules for writing floater, reporting 
value and multiple location forms cover- 
ing five or more locations have been re- 
vised. Several changes have been made 
in these rules. The rules covering two 
or more locations have also been revised. 


ee, 





Years ago Greenland 
wasn’t even consid. 
ered a real estate 
speculation. Today 
it has prospects of 
becoming a stopping 
point for-round-the. 
world air transport. 
Though your com. 
munity be far re- 
moved from the 
center of industry 
now, modern 
methods of trans- 
portation may make 
ita veritable beehive 
of activity in the near 
future. When that 
time arrives you will 
find-as you can now: 
all the property in- 
surance facilities 
you'll need, avail- 
able through this 
company. 


EQUITABLE 
Fire & Marine 


Insurance Company 
of 


Providence, R. I. 


Cash Capital... . . $1,000,000.00 
Net —_— 3,832,750.70 
C4 cul 6,031,368.30 
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Agents’ Program 


(Continued from Page 18) 


President Edwin J. Cole, Presiding 

7:00 P. M. Overture by orchestra. 

Greetings from the New York State Associa- 
tion of Local Agents, Inc., Follett L. Greeno, 
Rochester, president, 

Greetings from Rochester Board of Fire Un- 
derwriters, L. C. Hock, president. 

Greetings from State Insurance Department, 
Louis H. Pink, Superintendent. 

Greetings from City of Rochester, Charles 
Stanton, Mayor. 

Response: Kenneth H. Bair, chairman, na- 
tional executive committee. Introduction of 
distinguished guests and national leaders, 

Music and Entertainment. 


First Convention Session 


Wednesday Forenoon, September 25 
Convening er 9:30 a. m. Standard 
ime 


Call to order by the President. 

Singing—“‘America.”” 

Invocation. 

President’s annual address and the report of 
the administration, President Edwin J. Cole. 

Address: Harper Sibley, president, Chamber 
of Commerce of the United States. 

Report of pro rata reduction committee, A. J. 
Smith, New York City, chairman. 

Report of Interstate Underwriters Board com- 
mittee, Kenneth H. Bair, Greensburg, Pennsyl- 
vania, chairman, | 

General open discussion. 


Second Convention Session 
Wednesday Afternoon, September 25 


“Death Takes No Holiday,” highway safety 
film, James A. Beha, general manager, National 
Bureau of Casualty and Surety Underwriters. 

Report of meeting of national council. 

Report of meeting of state officers, 

Report of legislative committee—William A. 
Reisert, Louisville, Kentucky, chairman. 

Report of fire and accident prevention com- 
mitte—C. C. Mitchener, Marianna, Arkansas, 
chairman, 

Address: ‘Federal Trends Insurancewise”— 
J. A. Marshall, Superintendent of Insurance, 
District of Columbia, 

Greetings from the American Association of 
Insurance General Agents, Bernard P. Carter, 
Richmond, Virginia, president. 

Symposium on inland marine—Hamilton 
Loeb, Eliel & Loeb, Company, Chicago; E. G. 
Shirpser, manager of the all risks and inland 
marine department of the Commercial Union 
group, New York. 

Report of branch office committee—H. E. 
McKelvey, Edwards, George & Company, Inc., 
Pittsburgh, chairman, 

General open discussion. 

5:00 P. M. First meeting of Committee on 
Resolutions, Parlor A, Second Floor. 


Thursday Morning, September 26 
Third Convention Session 
Convening Hour: 9:30 a. m. 


Report of local board committee, O. M. Stall- 
ings, Tampa, Florida, chairman. 

Report of membership committee, 
Greeno, Rochester, New York, chairman. 

Report of committee on automatic cancella- 
tion: G. Mabry Seay, Seay & Hall, Dallas, 
Texas, 

Address: George S. Van Schaick, Van 
Schaick, Woods and Warner, Rochester, New 
York, 

Surety program: W. Herbert Stewart; Stew- 
art, Keator, Kessberger & Lederer; Chicago, 
Chairman, presiding, 

Report of the chairman. 

Address: “Fidelity and Surety Salesmanship,” 
Spencer Welton, vice-president, Massachusetts 
Bonding and Insurance Co. 

Report of workmen’s compensation committee, 
W. Eugene Harrington, Spratlin, Harrington & 
Thomas, Atlanta, Georgia, chairman, 

Report of committee on publicity & educa- 
tion, Albert Dodge, Buffalo, New York, chair- 
man, 


Follett 


Group Sessions 
Thursday, 2:00 P. M., September 26 


Agency management and operation. 

Group 1. For agents producing up to one 
hundred thousand dollars in annual premiums, 
East End of Ballroom, Second Floor, Arthur B. 
Dunbar, president of the Nebraska Association 
of Insurance Agents, presiding. 

Group 2. For agents producing from one to 
three hundged thousand dollars in annual pre- 


miums, Red Room, Mezzanine floor, James M. 
Crosby, Jr., treasurer, Michigan Association of 
Insurance Agents, presiding. 

Group 3. For agents producing over three 
hundred thousand dollars in annual premiums, 
Room No. 220, Ralph Alexander, Hoover & 
Diggs Company, Pittsburgh, presiding. 

5:00 P. M. Second meeting of committee on 
resolutions—Parlor A, Second Floor. 

5:00 P. M. Meeting of committee on nomi- 
nations—Room No. 218. 


Thursday Evening, September 26 
7:00 P. M. Past presidents’ dinner, Red 
Room, Mezzanine Floor, Allan I. Wolff, chair- 
man advisory committee, presiding. 
9:00 P. M. Annual National Association ball, 
ballroom, 


Fourth Convention Session 
Friday Forenoon, September 27 
Convening Hour: 10:00 a. m. 
Report on local board conferences by the 

chairman. 


Report on group sessions by the chairman. 

Discussions postponed or unfinished. 

Report of committee on resolutions. 

Report of committee on nominations. 

Election of officers. 

Presentation of awards: 

(a) President’s Membership Cup—to the 
state association making the largest percentage 
increase for the year, 

(b) Des Moines’ Attendance Cup—to the 
state association having the largest number of 
members registered at the convention, 

(c) Detroit Association Cup—to the state as- 
sociation showing the greatest combined mileage 
of members attending the convention. 

(d) Woodworth Memorial—to the member 
who has rendered the most signal service for 
the American Agency System during the year 
(officers and members of the executive com- 
mittee excepted). 

Unfinished business. 

New business. 

Adjournment. 


N. Y. Names R. N. Rose To 
Handle Writs Against Dep't. 


Robert N. Rose, counsel to the New 
York State Insurance Department, has 
been appointed a Special Assistant At- 
torney-General to conduct proceedings 
on behalf of the Department in connec- 
tion with writs of certiorari obtained 
against it by a number of agents and 
brokers following suspension or revoca- 
tion of their licenses. The Department 
expects to dispose of the ten cases now 
pending before the end of the year. 

Under writs of certiorari the Insurance 
Department is required to submit its de- 
cision and records to the court for re- 
view. The certiorari writ acts to stay 
revocation or suspension of a license 
pending final disposal of the case and 
meanwhile the agent or broker can con- 
tinue in business. 
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Suggested Means for Solving 


Perpetual Problem of Collections 
Boston and Old Colony Companies Offer Some Sound Advice 


To Producers on How to Get the Premiums in 


After Policies Are Sold 


“Putting Collections on the Spot” is 
the title of a series of articles now being 
the “Accelerator” of the 
Old Colony companies of 


published in 
Boston 
Boston. 
ed in attractive form to agents and the 


and 
Sound suggestions are present- 


July installment of this series contains 
the following: 

How you handle collection 
problems? While there are many ways 
to attack this problem, it is interesting 


do your 


to learn how one agent successfully han- 
dles his collections. This 
“Suppose I am selling Mr. Green a fire 
insurance policy. Before I spend much 
time, I check his credit. I determine in 
my own mind whether | should extend 


credit to him. If I decide that he is 
slow pay, I clearly state the terms of 


agent Says: 


sale which terminate in cancellation of 
unpaid items in, say, thirty days. By 
letting him know my position first, | 


either get him thinking my way and ac- 
cepting my terms, or he balks and I 
spend my time elsewhere. If the man is 
a fair risk, I go the limit with him, but 
my limits do not include my financing 
his insurance. I make no bones abou, 
my terms—they are thirty days and ten, 
the ten days to cover emergencies. It is 
then either cash or notes which I can 
discount at the bank. When a man is in 
2 jam, I'll renew the note with slight re- 
duction. If the man is faking, I cut 





GLOBE annRUTGERS 


FIRE INSURANCE 


111 WILLIAM ST., NEW YORK CITY 
SURPLUS TO POLICY-HOLDERS +». $7,563,670.34 





him from my customer list and cancel 
the policy. However, I have found that 
most of the accounts pay up in the long 
run.” 

Suppose Mr. Green said to this 
“I'll send you a check,” when the 
was delivered with a bill. No 
comes in, in a day or two, or a 
Thirty days’ extension passes. 

Mr. Green’s name comes automatically 
to this agent’s attention in a tickler file 
he maintains. He has an extra copy of 
each invoice made for this tickler file. 
When a premium is paid, the tickler 
copy of that invoice is removed. Copies 
of all invoices are filed by date due. 
On the date due, reminders of unpaid 
bills thus automatically come to his at- 
tention. 

Personal Message With Reminder 

A duplicate invoice is sent to the de- 
linquent payer on the date due, with a 
personal notation on it in red ink. The 
message is short and crisp and has a 
very personal slant in it, designed to 
resell the client the state of mind he was 
in when he bought the coverage. 

Mr. Green, the agent recalls, was tak- 
ing a great deal of pride and satisfac- 
tion in the fact that he had acquired a 


agent, 
policy 
check 
week. 


new home when he took his policy. So 
the invoice now carries the words: 
A big lot of your satisfaction and 


peace of mind depends on this policy, 
Mr. Green. Get these few dollars to me, 
now, and insure much more than your 
house! 

What this message is depends on the 


individual case, the agent says. The 
personal slant brings him much closer 
to his client than any form would do. 

He waits a few days. If he has not 
heard from Mr. Green by the end of 
three days—time enough for the state- 
ment to have reached him and for a 
reply to have been received—it is time 
to collect in earnest. 

When he sold Mr. Green, he was satis- 
fied that the man was a good credit risk. 
He knew Green’s business connection— 
assistant to the traffic manager of a sub- 
stantial manufacturing concern. He 
knew from experience that a man em- 
ployed regularly in a capacity such as 
this generally paid his bills. Other 
check-ups, conversations with him and 
with others, substantiated this belief, and 
he delivered the policy. 

But he was not paid. 

“The first step in my collection sys- 
tem,” the agent told us, “is to analyze 
why Mr. Green hasn’t paid.” 


Why Payments Are Delayed 


There are usually four or five reasons, 
he says, why a man doesn’t pay. It 
speeds collections tremendously at this 
point to find out what the reason is. It 
usually turns out that the customer: 

1. Has neglected to send a check, or 

2. Hasn’t understood what is expected 
of him, or 

3. Hasn’t the money, or 

4. Doesn’t want to pay until he abso- 
lutely has to, or 

5. Doesn’t intend to pay. 

“If I don’t know the reason he doesn’t 
pay, how can I go after my collecting 
intelligently ?” he says. “If the customer 
has just neglected to send the check— 
if he’s been away from town, or been 
ill, or for some other reason just hasn’t 
sent me the money—would it help mat- 
ters any if I wrote an abrupt, insistent 
letter? If he is in Class 5 and I didn’t 
realize it, would it do any good for me 
to write a pleasant, friendly reminder? 
No! I must find out what is his reason 
for not paying. 

“Again the enters 


personal element 
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FRED A. HUBBARD 


PRESIDENT 


AN AGENCY COMPANY 
OPERATING IN ACCORDANCE WITH THE 
PRINCIPLES OF THE AMERICAN AGENCY SYSTEM 


whenever I can get it in—mention of th 
customer’s likes and dislikes, reminders 
of the state of mind that induced him ie 
the first place to take the policy, a 

“I write the following form letter pe 
sonalizing the first paragraph”: ’*— 
Dear Mr. Green: 

How are you enjoying the new house? 
I hope that you and your family will 
have many years of enjoyment in jt 

You never can tell, though, when ‘the 
fire might strike it and rob you in a few 
minutes of this thing you have worked 
so hard for. The protection you have 
in Policy is of vital import. 
ance to you and your peace of mind 
The premium of — was due on 
, but we have not yet 
received your check. 

Is there anything about your policy 
or bill that you don’t understand? jf 
so, please let me know and I’m sure | 
can clear things up. 

You realize the importance, I’m sure 
of continuing your protection in force 
I shall look for a check from you by 
A stamped envelope 








is enclosed. 
Yours very truly, 

If Mr. Green has neglected to send his 
check, this letter is a forceful reminder. 

If he hasn’t understood what was ex- 
pected of him, he finds a re-statement in 
this letter that his check for so-and-so 
is due. And the way is opened for 
further clarification, if necessary. 

f he doesn’t intend to pay until he 
has to, or doesn’t expect to pay at all, 
he does not reply. A personal call on 
him, or outside check-up, usually shows 
that this is the case. “I go after such 
people hammer and tongs,” says this 
agent, “increasing my insistence in my 
letters and calls until cancellation is the 
only alternative.” 





NEW LEGAL ASSISTANT 
Harry B. Cahan, Philadelphia, has 
been appointed chief legal assistant in 
the Pennsylvania Insurance Department. 
The position is newly created. 
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\ fre insurance company man who 
asses his vacations frequently aboard 
southern cruise vessels has just returned 
om a trip to the West Indies. He 
yas down there a year ago also and 
hile en route noticed with considerable 
jsgust the sloppy and inefficient man- 
yer in Which members of the crew went 
ough fire drills. This insurance man 
was convinced that the passengers would 
wt be well cared for in case of fire. 
While the vessel in question was not the 
\forro Castle, the latter burned at about 
he same time the insurance man took 
iis trip to southern waters. This year 
iehas found marked improvement in fire 
protection aboard _ vessels. Immediately 
yon his arrival in New York he sent 
The Eastern Underwriter the following 
observations : 

A year ago you published a report 
warding my observation of laxity in 
fre and lifeboat drill aboard a ship mak- 
ing a southern cruise. ; 

This year my wife and I were in a 
hip of another line, sailing in the same 
waters, and noted a distinct contrast. 
(ards were placed on each table at din- 
ner, the first meal served, announcing a 
‘et together” meeting in the lounge at 
ught-thirty that evening. At that time 
the cruise director extended a welcome 
the passengers, told of some of the 
ativities aboard and ashore and finished 
by giving an exhibition of how properly 
adjust a life belt and the proper man- 
ver of placing the hands, if compelled to 
jmp. He also told when the first drili 
would be held and that all passengers 
yould be expected to don their belts 
when the call was sounded; go to the 
bat deck and take their stations at the 
life boat indicated in their cabins. 

Crew Displays Efficiency 

The call came the next day. The 
nembers of the crew responded quickly 
ad without confusion to their stations, 
ach wearing a belt; the passengers, in 
the main, did likewise. The hose lines 





[Atlantic Mutual Makes 


Bennett Manager at Chicago 
Arthur F. Bennett, manager of the 
Atlantic Mutual of New York at Balti- 
mre, has been transferred to Chicago 
charge of the branch office there. He 
weceeds Carlisle H. Boger, who has 
tome to the head office here. Mr. Boger 
snow associated with L. S. Stockweil, 
yecht underwriter. Mr. Bennett has 
hen with the Atlantic Mutual for six- 
tl years, serving in the loss depart- 
ment and also as cargo underwriter prior 
0 being transferred to Baltimore. Mr. 
‘er has served the company for over 
teen years, mainly in the New York 
te, before going to Chicago to open 
it branch there in 1928. 








BUILDERS’ RISK SYNDICATE 

A meeting of the special committee 
{Syndicate “C” of the American Ma- 
me Insurance Syndicates working on 
tt formation of a new syndicate to pro- 
ide a maximum of $5,000,000 builders’ 
Mk insurance for vessels being con- 
meted by the Government, was called 
‘yesterday. The new syndicate will 
‘called the Builders’ Risk Syndicate. 


ON SHIPPING COMMITTEE 

The British Board of Trade has ap- 
mted W. W. Harris, nominee of the 
pool Underwriters’ Association, to 
amember of the reconstituted Mer- 
tt Shipping Advisory Committee. Mr. 
iS is the present chairman of the 
“tiation, 
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Finds Marked Improvement In Fire 
Drills On American Cruise Vessels 


were manned by a sufficient number of 
men to handle them properly and in 
charge of one man capable of giving or- 
ders to get proper service. Then the 
call came for boats; they were swung 
over promptly. Throughout the entire 
drill there was evidence of discipline and 
efficiency on the part of the command- 
ing officers and that a competent man 
was assigned to every point to supervise 
the work of the ordinary members of 
the crew. 

Walking around the ship, I perceived 
that the fire appliances were all well kept 
and in good order; also that great care 
as to cleanliness was being observed. On 
the return trip I did not respond to the 
call but wandered around to observe the 
workings of the crew and was gratified 
at the manner in which they performed 
the duties assigned them. 

Slipping unobserved into the engine 
room, I found the chief engineer, a vet- 
eran of many years, in charge. Eyery 
man was at his post, the pumps were 
working smoothly and the gauges showed 
one hundred pounds pressure, which was 
delivering an ample supply of water. It 
would have been very easy to run this 
pressure up had the occasion required. 
The engine room was spotless and one 
could easily see that the chief engineer 
was the type of man who, in an emer- 
gency, could be relied upon to not only 
remain at his post, but keep his crew 
there as well. 

To anyone at all familiar with fire 
protection it showed clearly that the 
commanding officers were intelligent, 
awake to the dangers of fire and the 
responsibility resting upon them to safe- 
guard the lives of passengers and crew 
as well as the physical property entrusted 
to their care. 

As an underwriter, it gave me a feeling 
of comfort to sail on a ship giving such 
evidence of care and discipline as well 
as fully complying with all regulations 
for safety. 





DU FOUR TO COME TO N. Y. 

H. M. du Four, well known marine 
insurance adjuster, has recently become 
associated with the Aetna (Fire) in its 
marine loss department and after several 
weeks at the home office will be located 
at the New York office, 89 Maiden Lane. 
For the last fifteen years Mr. du Four 
has been identified with the Globe & 
Rutgers in a similar capacity. He enjoys 
the esteem of a wide circle of friends 
and acquaintances in New York insur- 
ance circles. 
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TION insurance. 


more than $9,000,000. 


dend is 15%. 





Wise Brokers Choose 


ATLANTIC 


Small wonder that a rapidly increasing number of 
brokers who are practical are turning to the Atlantic 


Atlantic is the largest mutual marine and transpor- 
tation insurance compan 
OCEAN, INLAND, YACHT and TRANSPORTA- 
it is 93 years old. 


in the world writing 


Atlantic is strong financially. Its present surplus is 


Atlantic writes a profit-sharing, but non-assessable 
policy at standard market rates. Present cash divi- 


Atlantic's reputation for prompt and equitable loss 
settlement is second to none. 


Atlantic pays commission to brokers on the same 
basis as other reliable companies. 


Consult our Brokerage Department 
for full information. 


ATLANTIC MUTUAL INSURANCE CO. 


Home Office: 49 Wall St. (Atlantic Bldg.) New York 
BALTIMORE - BOSTON - CHICAGO - CLEVELAND - PHILADELPHIA 





Italians Save $225,000 More of Egypt’s Gold 


The Italian salvage steamer Artiglio 
has recently landed at Plymouth gold 
bars and sovereigns valued at $225,000 
which it has recovered from the Indian 
mail steamer Egypt off Ushant. The 
treasure comprised ten bars of 400 
ounces, eight bars of 100 ounces and 
about 7,000 sovereigns. It was imme- 
diately sent to London. Since the wreck 
was located seven years ago approxi- 
mately 98% of the bullion has been re- 
covered, representing a value of over 
£1,000,000 ($5,000,000). 

The Artiglio, which is commanded by 
Captain Bruno, left Brest at the begin- 
ning of July to continue the search for 
the sunken treasure at a depth of about 





APPLETON & COX, INC. 
UNDERWRITERS 


8 South William Street 
NEW YORK 


ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 


New York: 25 Gold Street 

Atlanta: 1 Pryor Street 

Boston: 141 Milk Street 
Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby Building 


Detroit: First National Bank Bldg. 


New Orleans: George S. Kausler, Ltd. 


Hibernia Bank Building 


San Francisco: Pacific Marine Ins. Agency 
: 114 Sansome Street 


400 feet, and the gold was recovered by 
means of an ingenious suction apparatus. 
By the end of 1933 it was ascertained 
that the bullion room was practically 
empty. It was assumed that part of the 
gold might have fallen through the open 
door on the port side and through an 
adjacent hatch to the orlop deck. Last 
year $800,000 of treasure was recovered 
there, and it was on this deck that op- 
erations were continued when the sal- 
vage steamer resumed activities on July 
4 last. No silver was recovered on this 
occasion, but the achievement of salving 
so rich a consignment can be appreciated 
when it is remembered that the work 
was done by suction. 

Count Buraggi, London representative 
of the Sorima Company, says that he 
is perfectly satisfied with the Egypt sal- 
vage operations. It is the company’s 
intention to continue operations for the 
salvage of the remaining 2% of the treas- 
ure. 

The Artiglio, after landing her treas- 
ure, immediately left for Brittany to re- 
sume operations on the sunken liner. 





SUIT OVER EGYPT’S GOLD 

The suit of the Societe Nouvelle de 
Pecheries a Vapeur of Nantes, France, 
for a share in the proceeds of the sal- 
vage work on the wreck of the Egypt 
has been adjourned by the Rennes Court 
until December. The Societe Nouvelle, 
whose direct claim against the Italian 
Sorima Co. was disallowed in 1932 by 
the Admiralty Court in London, later 
filed a claim against a French company, 
the Union d’ Enterprises Sosmarines, 
whose former director, Alain Terme, is 
now associated with the Sorima Co. in 
France, on the ground that ships hired 
by M. Terme for the Societe Nouvelle 
located the wreck of the Egypt in 1926 
and that their work contributed directly 
to the eventual recovery of the treasure. 
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Many Protests Over “Dust Disease” 
Rates At Crowded N. Y. Hearing 


Final Decision Up to Superintendent Pink; L. S. Senior De- 
fends Proposed Plans as Foundry, Granite and Stone 
Cutting Employers “Fight for Existence” 


The attention of compensation writing 
carriers in New York State is focused 
this week on the two occupational disease 
rating plans, submitted to Superintendent 
of Insurance Louis H. Pink for his ap- 
proval, under which coverage will be pro- 
vided to industrial workers for diseases 
resulting from exposure to silica and other 
harmful dust hazards. These plans, the 
product of the actuarial brains in the Com- 
pensation Insurance Rating Board of New 
York, if approved, must become effective 
on September 1, 1935, when the all-inclu- 
sive occupational disease act passed by the 
1935 legislature becomes operative. By 
agreement the employer and the insurance 
carrier may select the plan which is most 
suitable to the parties and to the peculiar 
conditions of the risk. 


With no time to be lost a public hear- 
ing was held on Monday in the State Of- 
fice Building, 80 Centre Street, New York, 
at which the two plans came under the 


critical surveillance of large industrial 
employers particularly in the foundry, 
granite and stone-cutting fields. As was 


to be expected their representatives were 
outspoken in protests against the increases 
in rates which ranged from 110 to 500%. 
Superintendent Pink, upon whom rests the 
responsibility of reaching a quick deci- 
sion for either approval or disapproval of 
the plans submitted, presided. Faced by 
one of his first serious casualty problems 
since taking office he created a good im- 
pression by his attitude of fairness, his 
willingness to face facts no matter how 
disagreeable. One of the biggest points 
he made was the need for rates both 
adequate and reasonable. His final word 
was, “we'll do the best we can.” 


Insurance People Silent 


The hearing was significant in several 
respects. First, although insurance com- 
pany people, including top casualty execu- 
tives, were there in large numbers, none 
of them spoke. Their attitude for the 
moment seemed to be to sit on the side- 
lines. But it is no secret that the casualty 
companies have been cancelling compensa- 
tion policies wherever the threat of sili- 
cosis is seen lurking in the background. 
Such cancellations are expected to con- 
tinue. 

Secondly, Elmer F. Andrews, Commis- 
sioner of Labor of the State of New 
York, hinted that some legislative action 
is probable early next year which might 
take silicosis out of the all-inclusive act 
and set it up separately. He pictured an 
emergency period from September 1 to 
February during. which industrial em- 
ployers would have to get along as best 
they could. He said he would even wel- 
come the establishment of a special fund 
for silicosis claims. 

Commissioner Andrews was reassuring 
when he stressed that he had instructed 
his referees to allow no claims that were 
not proven beyond a reasonable doubt. 
Furthermore, he has the assurance of em- 
ployers that there will be no quitting by 
workmen after September 1 in order to 
claim silicosis indemnity under the new 
act as has been feared by the insurance 
companies. 

Employers Take Despairing Attitude 

The third significant feature of the hear- 


ing was the despairing attitude taken by 
all of the spokesmen for employers, Faced 
by what they described as ruinous rate 
increases they minced no words in telling 
the Superintendent that such treatment 
would force them to leave the state. In 
fact, one speaker said that an invitation 
has already been received to locate in 
Pennsylvania. Another, L. L. Balleisen, 
director of the Gray Iron Foundries of 
Greater New York, was frank in saying 
that if the higher rates went into effect 
his organization would probably institute 
court action against them. He said: 
“We're fighting for existence. We think 
the proposed rates are confiscatory, and 
they’ll simply mean increasing the price 
for our own product.” 


L. S. Senior Defends Plans 


Leon S. Senior, general manager, Com- 
pensation Insurance Rating Board of New 
York, under whose supervision the two 
plans were prepared, was first to speak. 
Accurately speaking, Mr. Senior explain- 
ed, the law really begins to operate on 
September 3, following Labor Day, and 
on that date workmen in injurious occu- 
pations exposed to the dust hazard will 
acquire new rights. The feature which 
has caused underwriters and rate-makers 
difficulty is that even though workmen 
may have “caught” the disease years ago, 
they will be entitled to indemnity if the 
duration of the disease extends after 
September 3. And once afflicted the pros- 
pect for recovery of the patient is not 
at all favorable. Under the law such 
workmen will be entitled to permanent 
and total disability. 

The disease extends itself into ninety- 
four classifications of the manual, and by 
way of example, proposed rates under 
Plan I and Plan II for four major class- 
ifications are given below: 





Pian IT 
Pran I Per Capita Rate 
_ Includ- Exclud- 
ing ing 
$100 a Payroll Aqui- Aqui- 
CLASSIFICATION Payroll Rate sition _ sition 
Foundry ......-- $8 $2.35 211 169 
Quarries—N.O.C.. 9 2.64 238 190 
Stone crushing— 
no quarrying... 10 2.94 264 211 
Radiator Mfg.... 7 2.06 185 148 


Mr. Senior said that the proposed rate 
schedule had been arrived at only after 
an intensive study of all sources available 
as to actual experience. Plans in the 
states of Wisconsin and Massachusetts 
were examined, and the research extend- 
ed even to foreign countries. - Massachu- 
setts did not offer much, he explained, 
as it has an elective act. But in both 
states the cost for death and total .perm- 
anent disability is lower than in New 
York, the average cost in Wisconsin be- 
ing $5,000 as compared with $7,400 in 
New York. 


Explains Plans 


Mr. Senior then outlined the features 
of both plans (fully described on Page 
33) saying that Plan I follows the tra- 
ditional method of charging a fixed rate 
per $100 of payroll to cover the liability 
of the employer for diseases resulting 
from specific dust hazards. Plan II pro- 
ceeds along entirely different lines, and 
in his opinion, is the more logical one 
to use. 


Its biggest feature is that the 
(Continued on Page 34) 
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Bennett Ellison Visits 
Big Grand Coulee Dam 


IMPRESSED BY FINE PROGRESS 





Writes Report on Project Which is Cov- 
ered by $5,000,000 Bond Divided 


Among Twenty-two Sureties 





Bennet Ellison of Hoey & Ellison, New 
York City general agents of the Massa- 
chusetts Bonding & Insurance Co., visit- 
ed the Grand Coulee dam project in the 
state of Washington early this summer 
and was so impressed by the magnitude 
of the job that he turned reporter and 
prepared a memorandum of his observa- 
tions which would do credit to an old 
time daily newspaper man. Mr. Ellison’s 
story, which appears currently in the 
Concentrator, is all the more significant 
when it is recalled that he took the lead- 
ing part in the underwriting uf the $5,- 
000,000 contract bond a year ago covering 
construction of the dam, which is divided 
up among twenty-two surety companies 
on a co-surety basis. 

Mr. Ellison returned from his visit 
with the distinct impression that the 
Grand Coulee dam is not only well in 
hand but that its successful completion 
is merely a matter of time. He says: 
There have been many problems, and 
that they have been met with intelligent 
and forceful decision is evidenced by the 
accomplishment to date. There is no 
doubt that there shall be many more 
problems but from my contact with the 
officials and consulting engineers I would 
most certainly say that there was no 
question but that whatever problem 
arises will be met with an intelligent and 
successful solution.” 

The fact that nearly 8,000,000 cubic 
yards of excavation had been removed 
by last June at the time of Mr. Ellison’s 
visit, as against the engineers’ estimated 
total of 6,605,500 cubic yards, and that 
the tremendous cofferdam has been com- 
pleted, was regarded by him as a great 
tribute to the ability of the executives 
of the Mason-Walsh-Atkinson-Kier Co., 
the combination of leading contractors 
which are doing the work. He empha- 
sized: “In the short time that has elapsed 
since work commenced the organization 
has been improved as is evidenced fram 
the selection of foremen down to the 
drivers of the trucks. The men who drive 
the various units of the belt conveyor, 
the stacker unit, the main hopper and 
all the other constituent parts have been 
much improved. The men driving the 
electrical and Diesel powered shovels, the 
men driving the caterpillar bulldozers all 
have improved in their technique, and 
this improvement in the technique of the 
men handling these mechanical devices 
will go a long way toward increasing 
the efficiency of the job. 

“IT could not help but be impressed by 


Pink Has 3 Bids for 
Nat'l Surety Purchase 


EACH IN EXCESS OF $7,000, 





N. Y. Superintendent Has Not Ye 
Reached Decision as to Which to 
Recommend to Supreme Court 





Superintendent of Insurance Louis H. 
Pink has had before him this week three 
bids for the purchase of the entire capi- 
tal stock of the National Surety Corp, 
which has been held by him as an asset 
for the benefit of claimants against the 
old National Surety Co. But up until 
yesterday morning no decision had been 
reached by the Superintendent as to 
which bid, if any, would be accepted. 

These three offers are being studied 
by the Insurance Department for the 
purpose of determining if Superintendent 
Pink should recommend the acceptance 
of any of the bids. Each of the offers 
is in excess of $7,000,000, thereby amount- 
ing to at least a million dollars more than 
an offer of $6,000,000 made last year by 
the Haystone Securities Corp. After a 
court hearing the $6,000,000 offer was 
rejected as inadequate. 

When the old National Surety Co. was 
taken over by the state, part of its assets 
were salvaged and used to form the Na- 
tional Surety Corp. In the process of 
reorganization under the Superintendent, 
perishable assets of the old compan) 
were preserved for the benefit of credi- 
tors and, by eliminating types of insur- 
ance business which had proved unprof- 
table for the old. company, the new cor- 
poration has developed an increasingly 
valuable business. 

Supreme Court approval is necessary 
for acceptance of any of the sale offers 





the fact that everybody in the whole 
town is cognizant and appreciative of the 
main object. Mason City is building the 
Grand Coulee Dam and the secretaries 
in the offices and the wives at home att 
interested in the successful accomplish- 
ment. Everyone seems to know how 
many cubic yards had been removed to 
day as compared with yesterday, and 
each shift of workers seem to be imbued 
with the spirit of beating the previots 
day’s record.” 

Summarizing the results up to June 
1935, Mr. Ellison thought the most im 
portant accomplishment was the comple: 
tion of the cofferdam on the West sid 
of the Columbia River which was done 
under great pressure of time. He said 
“Considering that the excavation back 
of the cofferdam is now some sixty 
seventy feet below the high water mark 
without the slightest sign of seepagt 
through the dam, I think it fair to 4 
sume that the dam has been successft 
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to Resume Business 

What is considered a notable piece of 
chabilitation work by the New York 
insurance Department had its last chap- 
yr late last week when a court order 
yas signed by Supreme Court Justice 
Brower in Kings terminating rehabilita- 
tion of the Consolidated Taxpayers Mu- 
wal of Brooklyn. The company, which 
yas taken over on March 11, 1935, is 
sow permitted to resume business with- 
out restrictions. Thus ends one of the 
insurance Department’s speediest rehab- 
jitation preceedings. It is also unique 
in the respect that the company was the 
frst mutual carrier ever taken over un- 
der the rehabilitation law of 1932. Its 
impairment in assets amounting to $49,- 
3% has not only been entirely removed 
hut a surplus of $49,521 created, accord- 
ing to Superintendent Pink’s report to 
the court. 

The Consolidated Taxpayers Mutual, 
incorporated in October, 1927, wrote 
principally owners, landlords and tenants 
ability insurance upon apartments and 
tenement houses in Greater New York, 
Its president is Harry Strongin. 





CRONIN AND EVANS SURRENDER 

Two former officers of the defunct 
Concord Casualty & Surety of New York 
fgured in the daily newspaper headlines 
this week. They are Harold R. Cronin, 
former president, and Lester B. Evans, 
former assistant treasurer and general 
manager, both of whom surrendered at 
the District Attorney’s office in New 
York City to indictments charging forg- 
ery and perjury in connection with the 
management of the Concord. 





50-50 P. G. POLICY OUT 

The Oklahoma state insurance board 
has ordered cancelation of all 50-50 plate 
glass contracts and those with a loss 
deductible clause now in force with com- 
panies writing plate glass coverage in the 
state. The board says these forms were 
never approved, and that companies re- 
frain from issuing them in the future. 





HARRY GORHAM DEAD 

Harry Gorham, claim investigator for 
the National Surety Corp. in its home 
ofice, dropped dead a few days ago 
while walking along Washington Street 
in New York City, near Liberty Street. 
He is survived by his wife, a son and a 
daughter. He had been with the com- 
pany a number of years. 





ON COAST TRIP 
J. R. Robinson, vice-president of the 
Phoenix Indemnity, is on a Pacific Coast 
trip. 


“And Sudden Death” which appears in 
the current Reader’s Digest and which 
has attracted widespread attention, was 
written by F. C. Furnas, who is a young 
free-lance writer in New York. He has 
written articles for the Saturday Even- 
ing Post and various other magazines but 
this is the first thing of that kind he 
has done, and it was suggested by the 
Reader’s Digest. He gathered his mater- 
ial for “—And Sudden Death” by talking 
with numerous traffic officers, doctors, 
hospital ambulance orderlies and author- 
ities. 

A Havard graduate Mr. Furnas came 
to New York five years ago; worked for 
a time as bus-boy in a Times Square 
cafeteria, and then “studied” for three 
years assisting a theatrical press agent. 
Later he had a few months in an adver- 
tising agency, and since then he says: 
“IT have been earning a living by devious 
means as a free-lance, writing and doing 
odd jobs for publishers for the most part. 
I am twenty-nine, married, and seldom 
take any exercise. That’s honestly all 
there is; and God pity the assistant edi- 
tor who has to make it sound interest- 
4 ” 
ing. 





Loyalty Certificates for 
Standard Accident Agents 


In recognition of the loyalty of agents 
who have served the company for periods 
of from five to forty-five years the 
Standard Accident has recently prepared 
and presented to them framed service 
certificates which specify the length of 
service in each instance. They are prop- 
erly inscrolled and attested to by D. M. 
Ferry, Jr., president, and Charles C. 
Bowen, vice-president and secretary of 
the company. 





F. P. STANLEY’S NEW POST 
F. P. Stanley, one-time vice-president 
of the Glens Falls Indemnity, has been 
appointed branch manager for the Cen- 
tral Mutual and will have jurisdiction 
over Maryland, Delaware and the Dis- 
trict of Columbia. 


A. G. OAKLEY ABROAD 
Alonzo Gore Oakley, vice-president, 
United States F. & G., who is in charge 
of the New York branch of the company, 
left for a European trip on Tuesday 
which will be his first real vacation in 
three years. 








SEEK LOWER BURGLARY RATE 
The Oklahoma Bankers Association 
has launched a campaign for a reduced 
burglary insurance rate based upon the 
improved experience of the last year. 





In observance of its Golden anniversary 
in 1936 the North American Accident, 
considered the oldest and largest exclu- 
‘ely accident and health company in 
America, will hold an elaborate home- 
coming celebration for NAAIC agents. 
The exact dates of the gathering have 
not yet been set but it will occur in the 
Fall, Possibly in September, and will be 
a three-day meeting over a week-end. 
In the meantime a Golden Anniversary 
‘ampaign is being started this month 
which will run for a year. Those qualify- 
Ing with either 150 industrial policies for 
at least $1,000 in gross premiums or 
2,000 in gross industrial premiums, sub- 
Jct to prescribed regulations, will be 
tligible to attend as guests of the com- 
Pany. Judging from the initial enthusi- 
asm im the field a large attendance is 
expected. 

Describing the affair in its advance 





Golden Anniversary Homecoming Party to Be 


Staged in 1936 By North American Accident 


publicity the North American Accident 
paints this alluring picture: 

“We want you to feel that you are coming 
home to the Institution that played an important 
part in your career. The sons and daughters of 
NAAIC are gathering from the four corners to 
give you new ideas, and to get acquainted with 
You will find out just what’s doing the 
job somewhere else. You will enjoy the good 
fellowship that always reigns where NAAICS 
gather. 

“Briefly, the plan is to set aside a Friday and 
Saturday for the fun, with Sunday free-time. 
Short, snappy, business meetings will be held, 
enlivened by the messages of agents who have 
contributed something unique to the art of sell- 
ing North American. A tour of the newly- 
rebuilt home office. A session with departmerit 
heads; some real, thorough, getting-acquainted. 

“On the entertainment side—just leave that up 
to us. Delegates to the last convention had a 
grand time, and we have a. couple-of new ideas 
for the next one.” 


you. 
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SPEEDY REHABILATION JOB “__And Sudden Death” ‘6 ‘ ” 
Tis. ‘tices thet <t Anthion to Proc Lincs Weis Death Takes No Holiday” New Safety 
Brooklyn Permitted by Court Order The ¢ : gee 
e gruesome automobile death article 


Film, to Have Convention Premier 


The new “talkie” slide film “Death 
Takes No Holiday,” sponsored by the 
National Bureau of Casualty & Surety 
Underwriters, which made a favorable 
impression upon insurance newspaper 
men and safety engineers who attended 
a private showing of it a week ago, is 
to have its premier at the Rochester con- 
vention of the National Association of 


modern motor cars their great mechani- 
cal safety, and how engineers have built 
safety into highways, illustrates the fact 
that responsibility for accidents resis on 
the driver, his speed, his carelessness, his 
gambling spirit. 
Cooperative Effort 

Radio, outdoor advertising, newspaper 

and magazine publicity, all are being 





Systems, Inc., N. Y. 


Visomatic 


Safety Posters, Reproduced in “Death Takes No Holiday,” the Bureau’s talking slide 
film, Tell Dramatic Accident Prevention Story. 


Insurance Agents next month. The film 
will then be given nation-wide scope 
through a unique distribution plan. Brief- 
ly, it will be obtainable from the main 
Western Union offices in 222 principal 
cities throughout the country, and any- 
one who wants to make a showing in his 
community can do one of two things: (1) 
for a nominal service charge have a 
Western Union boy handle all the details 
of setting up and operating over a two 
hour period, or (2) rent the machine and 
operate it himself. This distribution is 
handled through the Visomatic Systems, 
Inc.. New York City, the talking slide 
film company which made “Death Takes 
No Holiday” and who originated the 
talking slide film system three years ago. 
Arouse Public Opinion 

The biggest impression gained from 
“Death Takes No Holiday” is that no 
appreciable decrease in automobile acci- 
dents and fatalities will be made in the 
United States until the force of an in- 
telligent aroused public opinion lends it- 
self to a national program of education, 
enforcement and engineering. This point 
was emphasized again and again in the 
film which incidentally, was prepared by 
Robert H. Monaghan, Bureau’s publicity 
director, aided by Ralph Kirkley of the 
Visomatic Systems, Inc. Their next job 
is a film on fraudulent claims which 
should be ready in the Fall. 

“Death Takes No Holiday” opens with 
a shadowy, skeleton figure of death hold- 
ing a scroll on which is written last 
year’s accident toll—36,000 deaths. Then, 
as a preamble, war, disease and crime 
are shown to have yielded to the pres- 
sure of public opinion. The same pres- 
sure used against death on the highways, 
the new public menace, will be equally 
victorious, the film states. Then a dram- 
atization of accident facts begin. For ex- 
ample, every fifteen minutes someone is 
killed, every thirty-one seconds someone 
is injured. In the picture a hand holding 
a watch is inset on accident scenes. 

A sequence showing how auto manu- 
facturers have attempted to build into 


used in the war against automobile death. 
Organizations such as the American Au- 
tomobile Association, the American As- 
sociation of Motor Vehicle Administra- 
tors, the American Legion, the National 
Bureau of Casualty & Surety Under- 
writers, are cited as among the hundreds 
of civic, social and educational organi- 
zations taking part. 

Miss Florence Nelson, executive secre- 
tary of the educational division of the 
National Safety Council, New York, dis- 
cusses the progress made in child safety 
education. She points out that safety 
measures among younger children are 
now saving over 8,700 child lives. She 
urges high schools to recognize the op- 
portunities for making greater savings 
by teaching safe driving as a regular 
credited part of the school curriculum. 
George R. Wellington, president, Amer- 
ican Association of Motor Vehicle Ad- 
ministrators, then tells why the adopted 
traffic legislation and improved enforce- 
ment are keys to an effective solution of 
the problem. 

The picture closes with a sequence 
showing what the individual can do to 
help. 


N. Y. AUTO DEATHS DROP 





Effect of Traffic Safety Campaign of 
Police Department Seen in 22.4% 
Reduction in Fatalities 
The traffic safety campaign of the New 
York Police Department in which a 
number of casualty companies have co- 
operated with poster displays, has pro- 
duced definite results showing what can 

be done by cooperative effort. 


Traffic deaths show a decline of twen- 
ty-two from the corresponding month of 
last year, and injuries are down 591. The 
decrease in all types of accidents is 503 
This represents a reduction in fatalities 
of 22.4%, in injuries of 14.7%, and in ac- 
cidents of 15.1%, a definite indication 
that the campaign has been a success 
so far. 
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On the Production “Firing Line” 








Agent Blakely of Welch, W. Va., 
Regarded As Its Leading Citizen 


Twenty-Five Years in Insurance Business He Has Been Mayor 
of City for Twelve Years; Runs Two Theatres 
and Three Laundries 


By Spencer Welton, Peripatetic Vice-President 


His name is John W. Blakely and he 
lives in Welch, McDowell County, West 
Virginia. More than that, he was born 
in McDowell County and hopes to end 
his days there. The pattern of his life, 
hereinafter traced, has significance to 
you and to you in that it proves once 
again that success is a matter of a man 
rather than of his environment. 

Putting first things first, Welch is in 
the heart of the vast West Virginia coal 
fields. Built on a narrow ledge of fertile 
river land deep down in a tortuous ra- 
vine, it is a triumph of community plan- 
ning. Streets, of necessity narrow, are 
efficient lanes of travel because of in- 
telligently regulated traffic. 

No whit of the great natural beauty 
of the residence section has been sac- 
rificed to purely utilitarian considerations. 
So Welch is wholly unlike the popular 
concept of a coal-mining town. 

Community Pride 

John W. Blakely has pride in Welch 
because of what it is and because of the 
part Blakelys have played in making it 
what it is. His father was the first mer- 
chant and the first postmaster of Welch 


and he himself has long since become its 
first citizen. 

As a youth he progressed through the 
various grades of common school with 
no particular enthusiasm and with no 
more than average difficuliy. Baseball 
proved most absorbing of all athletic di- 
versions and in that field he exhibited a 
degree of excellence which opened the 
way to a big league career if he had 
chosen to take it. 

Blakely Field exists today as a monu- 
ment to what might have been, and as 
often as possible, John W. Blakely gocs 
there to titillate his senses with the vi- 
carious thrills of the strike out and the 
sharply hit ball. 

A business career being decided upon, 
a course at the Staunton, Va., Business 
College seemed logical preparation and 
was taken. Then, since no_ business 
opening discovered itself, young Blakely, 
being determined to start somewhere, 
became the pilot of a dray. 

His professional duties required fre- 
quent stops at an insurance office where 
he came to know and like the manager, 
and in such fashion was conceived and 


fostered the idea of being an insurance 
man himself. 
Started Agency 25 Years Ago 

In 1910 and at the age of 22, John W. 
Blakely started the Welch Insurance 
Agency. Three years later he formed a 
partnership with B. F. Williams, lead- 
ing banker and real estate man, who had 
long regarded the young man with avun- 
cular pride. In 1916 opportunity came 
to take over the Payne & McLaren In- 
surance Agency. To facilitate that, the 
Welch Agency was incorporated. 

In 1933 A. F. Leckie, chairman of the 
board of the Leckie Coal Co. and one 
of the largest operators in the West Vir- 
ginia field, became president of the agen- 
cy as a compliment to John Blakely and 
as public expression of his confidence in 
the agency and its active head. 

Through his business life John Blakely 
has, quite properly, made personal suc- 
cess a prime consideration. Nevertheless, 
he has found time to contribute substan- 
tially to-the upbuilding of insurance as 
a profession. 

With no rodomontade, he tells you that 
in 1931 he formed the southern West 
Virginia local board of which he is still 
president. From others it is learned that 
the achievements of that administration 
led directly to Mr. Blakely’s election last 
June to the presidency of the West Vir- 
ginia Agents’ Association, and his re- 
election to this post at the annual meet- 
ing last week. 

At his desk was started the movement 
which has ultimately led to the realign- 
ment of Lloyd’s connections in this coun- 
try and the consequent lessening of hurt- 
ful competition. All of this he regards 
as part of the day’s work and not par- 
ticularly worthy of mention. 

Mayor of His City for 12 Years 

Essentials and results alone interest 
him. To the reporter it appears that the 
complete absence of “boondoggling” in 
his manner and in his procedure explains 
his habit of noteworthy accomplishment. 

For twelve years Mr. Blakely has been 


—S>E>E>~~E>>——L[__===== 
United States Fidelity & Guaranty ¢, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 
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mayor of Welch. At the last electio 
although a Republican, he beat his = 
ponent four to one, which in these Demp, 
cratic days attests the high regard ; 
which he is held by his fellow citizen: 

Mr. Blakely owns and operates the 
two leading moving picture theatres . 
Welch; is president of the Peerless 
Laundry Co. there; president of the 
Raleigh Steam Laundry at Beckley, W 
Va., and president of the Logan Laup. 
dry Co. at Logan, W. Va. 

He is past president of the Rotan 
Club and has held office in every civic 
social and fraternal organization to which 
he has found it possible to give the time 
required. 

veteran of the World War, he late; 
served for seven years as first lieutenant 
in the reserve corps. For outdoor ayo. 
cations he turns to the fishing and hunt. 
ing for which the hills of West Virginia 
supply splendid opportunity and_ goes 
every year to North Carolina for the 
duck season. 


Music, Books and Golf Hobbies 


Music and books fill in the time at 
other periods of the year. A_ business 
associate whispers that the end of the 
Tom Thumb golf epidemic brought a 
shadow into the Blakely life, for while 
owner of the Welch Tom Thumb golf 
course, John W. developed an uncanny 
dexterity which made him the unques- 
tioned champion of West Virginia and 
considerable outlying territory as well. 

Mr. Blakely is married, a Methodist as 
well as Republican and above all else a 


(Continued on Page 34) 
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Occupational Disease Plans 


Designed to Cover Dust Diseases Under New York’s AIll- 
Inclusive Comp. Act; Plan I Has Fixed Rate; Plan II 
Provides Employers’ Deposit Fund 


The major portion of Leon S. Senior’s time before the “dust disease” public hear- 


ing on Monday in t 


he State Office Building, New York, was taken up by a description 


of the two rating plans proposed under the all-inclusive occupational disease act which 


becomes effective September 1. 
subject \ 
items as 


Quick on his feet and decidedly the master of his 
{r. Senior outlined the principles underlying the two plans, explaining such 
claim frequency, average cost per claim, schedule of rates and cancellations. 


He also discussed the flexibility of Plan II1;s ressed that a supplemental occupational 
disease rate might be added to the rate for any individual risk where the occupational 
disease hazard is abnormal. His outline in full follows: 


Plan I 
This plan provides for charging a fixed 
rate per hundred dollars of payroll to 

cover the liability of the assured for di- 

seases resulting from specific dust haz- 

ards. The rates have been calculated on 
the following assumptions : 
1. Fer each hundred persons employed in the 
foundry industry it is expected there will 
be a loss equal in cost to one serious 
claim per annum. 

2. The average cost per serious claim will be 
equivalent to that of death and permanent 
total disability cases. 

. The average wage is $1,500 per annum. 

. The average value of a serious claim has 
been discounted so as to provide for a 
spec‘fic premium charge of $300, which the 
employer shall be required to pay for every 
case resulting in death or causing disability 
lasting four months or longer. This spe- 
cific premium charge is designed as a de- 
terrent to discourage the employer from 
discharging suspected cases, 


Plan Il 

Silicosis is a progressive disease which 
takes a number of years to develop from 
the early to the final stages when the re- 
spiratory tract of the patient becomes so 
affected as to cause permanent disability 
or death. Medical opinion holds to the 
view that prospect of recovery is not fav- 
orable. It is assumed that the time of 
progression covers a period of seven 
years. When the carrier issues a policy 
to cover the obligation of the employer 
on September 1, 1935, six-sevenths of the 
liability is considered as having already 
accrued. . 

Under this plan it is provided that such 
accrued liability, limited to a maximum 
figure per case, may be carried by the em- 
ployer under a suitable guarantee, the 
company assuming the remaining one-sev- 
enth and the excess over and above the 
maximum. An appropriate rate per hun- 
dred dollars of payroll is fixed for this 
part of the obligation. Insofar as the 
six-sevenths assumed by the employer is 
concerned, it is provided that the em- 
ployer shall deposit with the company a 
contingent premium determined on a per 
capita basis subject to the following con- 
ditions : 

This contingent premium shall be held 
to establish a deposit fund against which 
will be charged six-sevenths of the cost 
of each claim, subject to a maximum limit 
per claim based on the average cost of 
death and permanent total disability cases. 
The deposit fund is to be treated as a 
revolving fund, to be replenished when 
impaired or exhausted. If the deposit 
fund exceeds the amount of the claim 
charges the surplus will be returned to 
the policyholder. If the deposit fund is 
insuthcient to cover the amount of claim 
charges the deficiency shall be paid by 
the employer to the carrier. The rates 
under this plan are based on the assump- 
tion of $1500 annual wage and the ex- 
Pectancy of losses equal in cost to two 
selious claims per hundred employes, val- 
ued at $7400 per case. f 


Principles Underlying the Plans 

Claim Frequency: Plan I is based on an 
‘xpected claim frequency of 1% while 
— II is based on an expected claim 
1 mata of 2%. While the statistical 
: ence on the element of frequency is 
ot conclusive, sufficient information has 
een developed by studies made from 
: assachusetts and Wisconsin experience 
© lead to a belief that the incidence of 


=~ w 





ADVANTAGE OF TWO PLANS— 

The advantage of having two plans 
was summarized by Mr. Senior as fol- 
lows: 

Operating two distinct plans should 
widen the scope of the insurance mar- 
ket, providing a freer choice of car- 
ricrs, who at the moment are appre- 
hensive lest no premium rates will 
prove adequate to cover the risk of 
insuring lives exposed to serious occu: 
pational disease hazards, and more 
particularly assuring the unknown ac 
crued liability of the risk. Instead of 
a rigid, inflexible rate schedule under 
a single plan, the parties to the con- 
tract are given freedom to exercise 
judgment and decide on the extent of 
responsibility each is willing to assume 
during the experimental period of this 
new legislation. 











claim frequency may run from 1 to 3%. 
Under Plan I, where practically the en- 
tire cost is covered by a fixed rate, the 
minimum probable frequency has _ been 
adopted, thus giving the policyholder the 
benefit of the doubt. Under Plan II, 
which provides for an adjustment of pre- 
mium on the basis of actual claims, 
neither the highest nor the lowest probable 
frequency has been used. On the con- 
trary, the middle ground is selected for 
the determination of the premium payable 
in advance. If it should develop that the 
frequency or cost of claims has been over- 
estimated, the policyholder will reap the 
henefit in the form of a return of the 
appropriate part of his deposit fund. If 
the actual cost is greater than the esti- 
mated, the policyholder will be called 
upon to pay his share of the excess, but 
not beyond the limits stated. 

Average Cost Per Claim: The average 
cost per serious claim has been taken as 
the equivalent of the average cost of death 
and permanent total disability cases. In 
Massachusetts and Wisconsin the average 
cost of dust disease claims approaches 
that of death and permanent total cases 
and there is good reason to believe that 
because of the benefit provisions of the 
New York Act the cost in this state will 
be even closer. Furthermore, the claim 
frequency is based on the expected num- 
ber of serious claims. There will prob- 
ably be some minor or temporary claims 
which will add to the total cost but for 
which no specific provision has been made. 

Other reasons for using the full death 
and permanent total value are that no 
specific allowance has been made for med- 
ical costs which may run into high figures, 
especially if prolonged care in sanitarium 
is prescribed, and that silicosis cases are 
of such nature that they tend to develop 
into permanent total disability and finally 
death when they have once reached a ser- 
ious stage. Thus every serious claim may 
be expected to require payment of both 
disability and death benefits. This is sel- 
dom the case on claims resulting from 
industrial accidents. 

Schedule of Rates: I have previously 
indicated that in determining rates for 
dust disease hazards foundries have been 
used as the basic industry. Relative rates 
for other affected industries have been 
developed by our Safety Engineering 
Committee on the basis of relative ex- 
posure to dust conditions in*each industry. 
The rates for Plan I include the standard 
expense loading. The payroll rates for 
Plan HI are similarly constructed. The 
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Refreshing hot-weather menus 
... tall, frosty drinks .. .cool comfort 
in a restful, club-like atmosphere 


cAt 


Golden Hill 


RESTAURANT 
Fulton and William Streets 


In the parlance of the day, Childs 
Golden Hill “has everything.” 
Convenience. . .Fine food, appe- 
tizingly varied. . .Cocktails and 
other liquid cheer by master mix- 
ers. . .Skillful service. . .And a 
cozy, club-like setting which will 
delight you. Try the Colonial 
Room for new enjoyment of any 





ee es 


meal. . .Join your friends in a 
semi-private room, if you wish 
. » Or drop in for a quick snack 
at the Lunch Bar. . .You’ll be 
assured of delicious food, quality 
beverages and friendly interest— 
Get acquainted soon! 





always. 


. . And after business hours, 
WINE, DINE and DANCE at CHILDS 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 


SPANISH GARDENS 
12 East 59th Street 








FOUNTAIN ROOM 
Broadway & 73rd Street 


RAINBOW CLUB 
103rd St. & Broadway 


No cover charge at any time—Childs Usual Moderate Prices 
-THE NATION'S HOST FROM COAST TO COAST- 
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rates for the per capita deposit are shown 
on two bases; first, including acquisition 
costs, and second, excluding acquisition 
costs. It should be noted that for each 
classification the payroll rate for Plan II 
represents the net rate which will finally 
be paid by the policyholder insured under 
this plan if no dust disease claims are 
chargeable to the policy period. 

Cancellations: The treatment of refunds 
for cancelled policies under the payroll 
rates for Plan I and Plan II are in ac- 
cordance with the usual provisions of the 
standard policy. The per capita deposit 
under Plan II, however, is subject to this 
special provision: The carrier cancelling 
the policy is obliged to return to the as- 
sured immediately the pro rata portion of 
the deposit which is free from claim 
charges. When cancelled by the assured 
the per capita deposit, or such balance as 
exceeds the claim charges, may be held 
by the carrier until the period of final 
accounting as provided for policies not 
cancelled. 

Special Provisions 


The rates quoted apply to all employes 
in the classification covered by the policy. 
In the case of foundries which are inci- 
dental to a particular classification, all 
employes exposed to any of the defined 
foundry operations are subject to the rate 
for foundries. In order to provide a cer- 
tain degree of flexibility, a supplemental 
occupational disease rate in an amount to 
be determined by the Board and approved 
by the Department may be added to the 
rate for any individual risk where the 
occupational disease hazard is abnormal. 
Under the same rule the Board may ap- 
prove the removal of a specific occupa- 
tional disease charge for certain classifi- 
cations if satisfied that the raw materials, 
processes or products normally creating 
the specific hazards are not present in the 
particular risk under observation. 


Plainfield Safety Council 
Committees On The Job 


The Plainfield (N. J.) Safety Council, 
which got off to a new start several 
months ago with Leslie Slocum, local 
agent, as its president, has organized 
several committees headed by prominent 
insurance men for accident and fire pre- 
vention work in the suburban field. 
Frank E. Jenkins, vice-president, Queen 
Insurance Co., is chairman of the street 
and highway safety committee of the 
Council and his vice-chairman is De Witt 
Rapalje. former chief engineer of the 
Railroad Insurance Association. This 
committee’s objective is to make a ma- 
terial reduction in auto fatalities and ac- 
cidents along the thickly traveled Route 
29 which runs through North Plainfield. 

The fire prevention committee is un- 
der the chairmanship of W. Warren EI- 
lis, assistant to the president of the In- 
surance Brokers’ Association of New 


York. 








TWO PROMOTIONS 





A. B. Cataldo Now Court Bond Manager 
at National’s 118 Wm. St., New York 
fice; MacLean His Assistant 


A. B. Cataldo is the recently appointed 
manager of the court bond department 
in the 118 William Street office of the 
National Surety Corp. in New York suc- 
ceeding the late William A. Thompson, 
who passed away a few weeks ago after 
many years with the company. Mr. Ca- 
taldo,. who was assistant to Mr. Thomp- 
son, has had home office training and 
merits his promotion. Ronald MacLean 
is Mr. Cataldo’s assistant having been 
transferred from the trust division of 
the court bond department to under- 
writing. 


RYAN & GRAVES CONTINUING 

The agency firm of Ryan & Graves, 
Inc. of Albany, N. Y., is now operating 
under the management of Leo Forrest, 
vice-president, following the recent 


death of its president, John J. Ryan. 
Among the companies it represents is 
the Seaboard Surety as general agents. 


“Dust Disease” Rate Hearing in N. Y. 


(Continued from Page 30) 


employed practically a self insurer, will 
carry six-sevenths of the load for ac- 
crued liability while the insurance com- 
pany assumes one-seventh. It was point- 
ed out, however, that the plan contem- 
plated shifting of the responsibility from 
the employer to company over a seven- 
year period, going on the assumption 
that the time of progression of silicosis 
covers seven years. Thus, each succeed- 
ing year the insurance company would 
assume an additional one-seventh of the 
liability until at the end of the seventh 
year the employer would be relieved of 
his responsibility. If no claims have 
arisen during the seven-year period th- 
policyholder shall be entitled to complete 
return of his money. 

Mr. Senior said the board was uncer- 
tain as to one point: whether under Plan 
II the per capita deposit should be treat- 
ed as a trust fund or as a premium. In 
its opinion as a premium it should carry 
an expense loading; as a trust fund it 
sheuld not. He also indicated that the 
board considered the problem of schedule 
rating and decided that for well-manage‘ 
foundries appropriate rate credit would 
be given. 

Daly Sees Serious Dilemma 


Mark A. Daly, secretary of the Asso- 
ciated Industries of New York, was the 
first speaker for the opposition. He 
stressed that most employers of the state 
realize that “this dilemma is the work of 
the legislature and not of the insurance 
companies. We appreciate what the 
companies are doing to ease the situation 
but it does not require a rating expert 
to know that if these rates go into effect, 
so far as companies are concerned, they 
mizht as well be called off because there 
won't be any risks to cover. We don’t 
think that industrial assureds can afford 
to pay such rates after five depression 
years. It is no secret that many plants 
are vow in the hands of the banks; they 
just can’t raise the money to pay the 
premiums.” 

Mr. Daly left no doubt that he was 
opposed to any expense loading “which 
is manifestly an emergency proposition.” 
He also objected strenously to any acqui- 
sition cost charge being included in the 
rate setup. He urged Superintendent 
Pink to look upon the situation as an 
emergency and to do his best to devise 
a plan along such lines as would permit 
employers to remain in the state. Before 
closing he disagreed with Mr. Senior’s 
basis of $1,500 as the average yearly 
wage in foundries, thought it was more 
nearly $1,000 per year, and said: “This 
may make a difference in the rate.” 

Later Mr. Senior set him straight on 
that point by saying that “if we had fig- 
ured on a lower payroll the rate would 
have been higher.” He denied that the 
foundry yearly payroll rate per capita 
had been exaggerated. But he agreed 
with Mr. Daly that the per capita de- 
posit should not be tied up over a long 
period of time, stressing: “We will be- 
gin to liquidate the deposit one vear 
after the policy has expired.” 


Questionnaire Results Given 


One of the most emphatic points made 
by Roger Williams, district committee- 
man, National Foundries Association, the 
next speaker, was that all foundry class- 
ifications be considered on their own 
group experience. Calling the rates un- 
just he said that under Plan I an in- 
crease of 146% is indicated over the 
present total premium in one instance; 
and under Plan II the rate increase is 
340%. 

Mr. Williams came to the hearing arm- 
ed with the partial returns from a ques- 
tionnaire sent to 400 foundries, and in 
giving the results to the Superintendent 
he requested that no final action be tak- 
en until the returns were all in. The 
cpportunity for another conference was 
also sought. He presented a five-year 
policy experience picture, 1930 to 1934, 


showing a possible claim ratio from all 
causes of one per 432 employes. Out of 
19,039 employes there were only twenty- 
eight deaths, he said. No evidence of 
prevalence of silicosis or pneumoconiosis 
was revealed. As for partial and per- 
manent total disability deaths the ratio 
was one death per 142 employes. Thus, 
he felt the rating board’s estimate to be 
from four to eight times worse than con- 
ditions actually reported by the foundry 
industry. 


Granite and Foundry Speakers 


Henry J. Benisch of Benisch Bros., 
Jamaica, Long Island, discussed granite 
rates and stressed that employers in his 
industry were in for a 450% increase un- 
der the proposed schedule. His objective 
was to prove that New York State work- 
ing conditions were better than those 
prevailing in Wisconsin, Massachusetts 
and Vermont. Therefore, granite rates 
here should not be based on experience 
in the other states. For example, he said 
granite work in New York is done out- 
of-doors or in sheds open at least at 
one end. Since no winter work is done 
sheds need no heat. There are no crowd- 
ed, poorly ventilated factories. Further- 
more, the granite people in other states 
do a wholesale business whereas in New 
York for the most part they are retailers. 

Mr. Benisch declared that silicosis 
among his workers is not a disabling 
disease. “More than 50% of the granite 
workers in New York have been working 
fifteen to twenty years and are earning 
$10 to $12 daily,” he emphasized. As to 
the common law experience in New York 
he said: “We have not had one single 
case in suit under that law.” 

L. L. Balleisen, director, Gray Iron 
Foundries of Greater New York, incens- 
ed over the proposed rate increase of 
from 110 to 220% for the gray iron in- 
dustry, argued that “our foundries should 
be classed by past performances and not 
hy the exnerience in other foundries.” 
To back this up he gave long term ser- 
vice figures of 546 productive employes 
showing that 29.8% of them have been 
with their employers for thirty years or 
more. “Certainly these men can not be 
suffering from silicosis now and decided- 
ly will not after September 1.” A survey 
of twelve gray iron foundries, he added, 
indicated silicosis to be practically non- 
existent as an insurable disease. 

Responding to Mr. Senior’s point that 
silicosis, a progressive disease, goes into 
its final stages after seven years, the 
speaker said: “If this be true it only 
proves our point that we should not be 
charged such a rate of increase in view 
of this long service record.” Mr. Senior’s 
response was that long service of em- 
ployes doesn’t prove anything as the im- 
portant thing is the number of employes 
who have been retired and what had be- 
come of them when they did. 

The final speakers were I. L. Jones, 
treasurer, International Heater Co., who 
represented the radiator manufacturers 
and who said it was unreasonable to ap- 
ply the $7 rate to the entire industry; 
Samuel Squibb of Quincy, Mass., who 
came to the support of New York State 
foundry employers in their protest 
against the high rates “in a highly com- 
petitive industry”; J. A. Gauthier of the 
Queen City Foundry & Machine Co. of 
Buffalo, who saw “going on the relief” 
as the only salvation if the rates had to 
go into effect, and W. A. Netter of 
Camilus Rubber Co., Camilus, New York, 
whose record is only one silicosis case in 
thirty-three years of continuous opera- 
tions. 


Rebuttal by L. S. Senior 


Apparently unperturbed by the many 
objections to the two plans L. S. Senior 
was given the floor in rebuttal and he 
first cleared up the confusion as to the 
seven-year amortization period for the 
deposit. If the period of progression of 
silicosis is extended at the request of 
industry beyond seven years it would 
mean that the insurance company’s obli- 


gation would be correspondingly smalie 
the proportion greater for the emplo 4 
He explained: “Under the present an 
we are favoring the employers, Oyr we 
alternative plans are based on death a 4 
total permanent disability only, anq ms 
have made no provision for temporary 
disability or medical cases.” ’ 
_ To those who saw no silicosis hazard 
in their particular field, Mr. Senio, 
recommended that Plan II be taken as 
“you become practically a self insurer 
under it and fare better.” He was frank 
in saying that the casualty companie 
are not at all keen about Carrying silj- 
cosis risks; that making Plan II available 
clearly indicated this to be the case. 
Finally, Mr. Senior emphasized that 
pure premium experience not Tates of 
other states had been used in preparing 
his own schedule and he said: “The only 
compensation experience worth a nickle 
is that which has come from other states 
as pure premiums.” ' 





White Sulphur Convention 
Set for October 8 to 10 


The annual joint convention of the In- 
ternational Association of Casualty & 
Surety Underwriters and the National 
Association of Casualty & Surety Agents 
will be held October 8 to 10 at’ White 
Sulphur Springs, W. Va. This gathering 
always well attended by prominent exec. 
utives and agents, comes at the height 
of the White Sulphur Springs social sea- 
son. The program is now being pre- 
— and attractive features are prom- 
ised. 

Edward C. Stone, United States man- 
ager, Employers’ Liability, is president 
of the International association and 
James R. Millikan, Fidelity & Casualty 
general agent in Cincinnati, heads the 
agents’ association. 


1-5-1 AUTO POLICY 








Sold by Far West Companies at Below 

Manual Rates; Has Alcoholic Re- 

striction Endorsement 

Several far western companies includ- 
ing the Associated Indemnity of San 
Francisco are writing in a number of 
states an automobile insurance contract 
called the 1-5-1 policy at rates consid- 
erably below the manual. It provides 
$1,000/$5,000 public liability and $1,000 
property damage limits, and permits a 
reduction of 10% from the pleasure car 
rates for an alcoholic restriction en- 
dorsement. The $2 and $3 towing and 
service riders may also be attached if 
desired. 


LEAVES OHIO CASUALTY 

G. A. Archambault has resigned as Pa- 
cific Coast manager at Los Angeles for 
the Ohio Casualty and is now vacation- 
ing in western Canada. It is reported 
at the Los Angeles office that operations 
of the company will continue as hereto- 
fore, in charge of J. C. Hook as mana- 
ger on the coast. 


P. T. SHERMAN ABROAD 
P. Tecumseh Sherman, advisory coun- 
sel, Association of Casualty & Surely 
Executives, who is considered one of the 
great authorities on workmen’s compet 
sation laws in this country, is vacationimg 


J. W. Blakely 


(Continued from Page 32) 


West Virginian. To people who have 
not had the good fortune to be bom 
and to live in Welch, he extends his 
sympathy and at the same time a cordial 
invitation to visit him as early and #& 
often as possible and share the joys 
life amid the West Virginian hills. 

Meantime he continues to demonstralt 
his superiority as an agent to such ir 
companies as the Aetna, the Continental, 
the Norwich Union, the Dixie, the Glens 
Falls and various others, most of which 
he has represented continuously for 4 
quarter of a century. He is also # 
agent of the Massachusetts Bonding for 
casualty lines. 
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LOYALTY GROUP 











Firemen’s Insurance Company of Newark, New Jersey, organized 1855 | Milwaukee Mechanics’ Insurance Company organized 1852 

The Girard Fire & Marine Insurance Company ** 1853 | National-Ben Franklin Fire Insurance Company - 1 

The Mechanics Insurance Company of Philadelphia “* 1854 | The Concordia Fire Jnsurance Company of Milwaukee - 1870 

Superior Fire Insurance Company *¢ 1871 | The Capital Fire Insurance Company ad 1886 

The Metropolitan Casualty Insurance Company of New York “ 1874 | Commercial Casualty Insurance Company fc 1909 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 

~ 844 Rush Street, Chicago, Illinois aoe a 220 Bush Street, San Francisco, Cal. 
CANADIAN DEPARTMENT eer SOUTH-WESTERN DEPT. * 

461 Bay Street, Toronto, Canada Newark, New Jersey 912 Commerce Street, Dallas, Texas 
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The COMMERCIAL UNION 
GROUP has never denied the pay- 


ment of any legitimate claim. The 
ample surplus and reserves main- 
tained by each individual Company, 
together with its conservative invest- 
ment policy, guarantee to its Agents, 
Brokers and Policyholders, that all 


legitimate claims will be paid. 


Over 464 millions of dollars have 
been paid to its United States 
Policyholders and Beneficiaries. 


! COMMERCIAL UNION ASSURANCE COMPANY, LIMITED 
THE OCEAN ACCIDENT AND GUARANTEE CORPORATION, LIMITED 
| AMERICAN CENTRAL INSURANCE COMPANY 2 
| COLUMBIA CASUALTY COMPANY 
| THE CALIFORNIA INSURANCE COMPANY 
THE PALATINE INSURANCE COMPANY, LIMITED 
THE BRITISH GENERAL INSURANCE COMPANY, LIMITED 
UNION ASSURANCE SOCIETY, LIMITED 
| es pot THE COMMERCIAL UNION FIRE INSURANCE COMPANY 
(Stock Companies) 





Are preferred by Agents, Brokers and Policyholders 








This is the fourth of a series of five advertisements showing the facilities of this Group 
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